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Pearl and Diamond Sautoir Necklace, the Gift of the Duke of York to His Bride 
(See Text on Page 107) 
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George 
Washington 


A good name wears well. 


A plain, yet rich design, like the 
George Washington, will always be 
popular. 


When you add to this attractiveness of 
design the fact that Alvin 


[ Long Life Plate 7 
contains a larger amount of pure 
silver to the dozen than any other 


plated ware on the market, you have a 
combination hard to beat. 








All 26 piece sets of Alvin 
are furnished on request in handsome 


velvet lined gift chest—no extra 
charge is made for the chest. 








ALVIN SILVER Co. 


New York CHICAGO SAN FRANCISCO 
20 Maiden Lane 10So. Wabash Ave. 209 Post St. 
































f TABLE SPOON 


¥% actual size 
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AMERICAN HOROLOGICAL JOURNAL 
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Ancient Landjuweel Fetes Will Be Revived to Celebrate 
Return of Diamond Cutting Industry in Antwerp 








By L. Reid 














THE Fleming loves a procession above all 
things. The various Belgian cities pos- 
sess giants, reminiscent of the time of the 
Spanish occupation, that are brought out and 
paraded through the streets on certain anni- 
versaries. Practically every Sunday there 
is a parade of some kind, while the ancient 
guilds still have their gilded palaces and re- 
main more or less what they were in the 
Middle Ages, as far as forms and ceremonies 
are concerned. Unforunately, the big store 
has killed the skilled artisan, as a general 
thing, but the worker in metal and the dia- 
mond cutter remain, bulwarks against the 
incoming tide of the cheap and gaudy. 
Highly trained, they cannot as yet be re- 
placed by machinery. They rejoice in the 
fact, for the Fleming is an artist and hates 
mechanical, soulless labor. 

At the close of the Great War the dia- 
mond cutting trade of which Antwerp had 
been the center was in a perilous state. Dur- 
ing the German occupation most of the trade 
had been lost. Many cutters emigrated to 
Holland and took their business with them. 
Others, refugees, were established in Lon- 
don, and it looked as if Amsterdam and 
London would keep the trade that they had 
gained during the war, for when the armis- 
tice came it seemed too late for the recovery 
of the very valuable industry. Belgium called 
on her sons exiled in Holland to return, the 
teiugees who had made a home in England 
soon came back and gradually the diamond 
cutters were re-established at Antwerp. 
Unfortunately there was little or nothing to 
do for the first two years after the armis- 
tee, but the diamond merchants arranged to 
fnd work for the cutters as they had faith 
m the return of trade and prosperity, and 
sank their capital in rough stones. 


Rusu or Tourists 


This faith was justified last year. For the 
first time since the Great War, passports 
Were issued in an indiscriminate fashion to 
tourists as well as business men, coming 
Irom the States, from Canada or South 
America. Belgium had long before decided 
that the French could enter the country with- 
out passports at all and that the British 
needed no credentials. Her courage in taking 
Me initiative in this matter resulted in an 
paralleled rush of tourists last year, who 
ok the place by storm. Curiously enough 
oo of the United States travelers neg- 
luck bn book return berths, just trusting to 
vent at they would find room when their 
‘. Y was exhausted, or when they thor- 

The net result was 













ighly “done” Ey rope. 


that they were held up for weeks in Bel- 
gium, France or England waiting for boats. 
Thousands of Americans, thus detained, went 
to Antwerp to buy diamonds. Although the 
great demand was for rough Congo stones, 
which are somewhat cheaper than the Cape 
diamond, being reputed less beautiful and 
running somewhat smaller, a large number 
of cut diamonds were also purchased. Rich 
and poor joined in what they called the 
“diamond” hunt, and many realized won- 
derful bargains. What between tourists who 
put in a few days at Antwerp of their own 
free will and those who stayed there several 
weeks perforce, the diamond trade fairly 
“hummed” for the first time since the Great 
War. Delighted at the return of their lost 
trade, the Anverois are giving a big cele- 
bration this year to commemorate the fact. 


CELEBRATING THE .REVIVAL OF TRADE 


The ancient Landjuweel fetes are to be 
revived in the month of August. Cars, at- 
tended by horsemen and accompanied by 
aeroplanes, will proceed in procession three 
times through the chief streets of Antwerp. - 
This will give everyone an opportunity of 
assisting at the fete that will be of medieval 
magnificence. Strictly and severely correct 
in every detail, there will be a Van Dyke 
car, other cars will represent the treasures 
of Golconda, of Persia, of China and the 
Rand. There will, of course, be a Congo 
car, sparkling with Belgian colonial dia- 
monds. An American car will show what 
tourists from the other side of the Atlantic 
have done for the revival of the trade, while 
Polish, French and Italian cars will add to 
the brilliance of the cortege. Wives and 
daughters of diamond merchants, laden with 
genuine stones, will take part in the proces- 
sion. Seated in carriages, their jewelry will 
look almost poor beside the models of fa- 
mous historic stones, which will be repro- 
duced with extreme care and exactitude. 
One of the cars will reproduce a New Year’s 
Day at the Persian Court in the XVIIIth 
century. Another will glorify Lodewijck 
Van Bercken, the first diamond cutter. 
There will be a Louis XVth car, a mass of 
precious stones. The Turkish, Moroccan 
and Japanese cars will also be more than 
splendid, while the clou of the procession 
will represent the earth from which all dia- 
monds come and will glorify the return cof 
the cutting trade to Antwerp. 

The work of organizing the féte has al- 
ready begun. Great care is being taken to 
reproduce the antique, historic cars with 

. 
complete accuracy. Many of the models are 








being taken from the museums and the city 
of Antwerp is doing everything in its power 
to facilitate the work of the committee in 
charge, 

Many foreigners will arrange to attend the 
Landjuweel fetes, which in the wonderful 
setting of the city of Antwerp, perhaps the 
most picturesque of all the ports of Europe, 
will be most interesting. The old streets, 
with antique houses with their projecting 
roofs, will recall the past, when the first 
diamond festivals took place. 


Belgium is not warm in Summer and tour- 
ists driven north from Italy often spend the 
month of August among its art treasures, 
Curiously enough, although the country is 
distinctly damp and the rainfall large, fine 
weather is the rule for festivals of all kinds. 
Whether the Belgians, wise in the secrets of 
science, are able to select the days in a sea- 
son when good weather is the rule or wheth- 
er it is merely luck, they usually have sun- 
shine for their national and other rejoicings- 











The Madagascan Oysters and Pearls 





N a recent issue of Le Moniteur is an in- 

teresting column on the report of M. 
Petit, who was sent by the Paris Jardin 
des Plantes to Madagascar to investigate 
the pearl banks of that great island belong- 
ing to the French domain. It states: 

“M. Petit was charged with the very 
agreeable mission of attesting to, de visu, 
gustu et tactu, the existence of the banks. 
He has seen them, he has tasted the oysters 
and felt of the pearls. We, like the suitors 
in the fable, have only been able, with all 
our eyes, to see the shells, because M. Petit, 
who had the very best intentions (and which 
we thank him for) to show us the pearls, 
lost them in coming from Nossi-Bé to the 
museum. It is extraordinary that those 
pearls, even Malgasy and otherwise carried 
(as I believe) than in shape cf necklace by 
a scholar, should be lost so easily. As @ 
detail, M. Petit, who is young, has explained 
very literarily the history of the oyster and 
that of the pearl, and how they are worn 
by the aborigines in their decoration. 
Everything is well with the Malgasy oyster : 
its flesh is delicious, the shells are sold for 
their nacre which is used for incrustations, 
and, lastly, the pearl is bought by the 
Hindus when it is of several grains, and is 
sold under the name of Ceylon pearl.” 

But, the article continues, in spite of the 
prolific character of the oyster banks, the 
natives are rapidly depleting them, and they 
are assisted by the oyster’s natural enemies, 
the ray fishes, the piercing periwinkle, the 
siliceous sponge, etc. The banks have now 
been let to a concessionnaire company and 
more perfect systems of preservation and 
harvesting (dredging) are to take the place 
of the wasteful methods of the natives. 
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Stern Bros. & C 


68 NASSAU ST. 
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Emerald Cut Diamonds 


DIAMOND CUTTING WORKS 
68 Hunters’ Point Ave., Long Island City 
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Early Days in the Silver Plate Industry 





Edward T. Abbott Contributes Some Personal Recollections of Men and Events 

















T is a curious and significant fact, little 

appreciated today, that the highly special- 
ied industry devoted to the production of 
dectro-plated silverware had its humble 
origin in something so apparently trivial as 
a brass coat-button! The silver plating in- 
dustry is today so self-contained and self- 
reliant that it is hard to realize that it did 
not always enjoy an independent existence 
as a source of esthetic enjoyment to the 
public, and of profit to the trade. Yet such 
is the fact. It has contributed greatly to the 
comfort and satisfaction of the people by 
putting within their reach objects of great 
beauty and durability at small cost, and it 
stands on its own feet today because of the 
genuine service it has rendered. But there 
fad to be a beginning. There had to be 
pioneers—to whom perhaps the world owes 
more than is realized. The real beginning 
of the industry is to be found in the brass 
coat-button already mentioned, and to which 
we shall presently return. And the real 
pioneers were those who had the ability 
and courage to see in the silver industry, 
not merely an outlet for the surplus output 
of the metal factories, but an opportunity 
that was worth developing through sound 
business principles for its own sake. 

There are not many men still living who 
can recall, from intimate personal associa- 
tion, those pioneers under whose banners the 
industry first marched forward for itself. 
It is therefore of particular interest to 
record the recollections of Mr. Edward T. 
Abbott, of the Holmes & Edwards Silver 
(o,, (or as it is technically known, Factory 
C of the International Silver Co.), whose 
memory goes hack to the old ‘days in the 
Naugatuck Valley, the cradle of the metal 
working industry in America. Though now 
in his 82nd year, Mr. Abbott’s recollections 
of the old times are remarkably distinct, and 
he was intimately associated with such men 
a Israel Holmes and Aaron Benedict, who 
have long since passed to their reward. 


“In a sense it is quite true,” said Mr. 
Abbott, “that the big impetus in the silver- 
ware industry came immediately after the 
Civil War, when the metal factories were 
kit with large stocks of metal on their 
lands which had to be disposed of. But 

real origin of it was a long way back 
of that, and is in fact to be found in the 
origin of the metal industry itself. When 
my father went into the employ of the old 
enedict & Burnham Mfg. Co. they were 
still manufacturing large quantities of but- 
ons, using metal of their own manufacture, 
and the button business is really the be- 

Ghning of the story. 

tan remember hearing my father tell 
about the button makers in Waterbury, Con- 
necticut, and immediately thereabouts, as far 
as 1818. There was plenty of water 

Power there, and the New Englanders took 
Maturally to manufacturing. They had a 
Practical monopoly of the domestic button 
pr use the only kind of buttons in 

~, Were those cut from a sheet of brass, 

the eyelets for the thread, soldered on 


the back. These early button makers were 
somewhat handicapped, however, so far as 
material was concerned, for there was no 
sheet brass produced in the United States. 
It all had to be imported from England, and 
the buttons had to compete with English 
buttons, imported direct. 

“Little by little, however, the button 
makers began to cast about for a more con- 
venient source of supply. They began to 
buy up wornout copper utensils of one sort 
and another—anything they could lay their 
hands on—and cast them into ingots after 
alloying them with zinc. Then they would 


EDWARD T. ABBOTT 


load them on wagons and cart them over to 
Litchfield, where there was an old iron mill. 
There they were rolled into rough sheets, 
which would then be carted back again, 
twenty miles or so over the hills. 

“This was really the start of the brass- 
making industry in the United States, for 
it wasn’t very long before Aaron Benedict 
and Gordon W. Burnham inaugurated the 
Benedict & Burnham Mfg. Co., imported a 
set of stcel rolls from England, and began 
to roll their own sheet brass. Israel Holmes 
had formed a partnership with a man named 
Hotchkiss at about the same time, and they 
also began to manufacture their own brass 
sheets. There was also a concern at Wol- 
cottville (now Torrington) headed by Israel 
Coe, who had originally been one of the 
partners of Mr. Benedict. This made three 
concerns which were equipped to produce 
brass sheets, and naturally enough the button 
industry did not prove large enough to take 
care of the output. They began the manu- 
facture of various other commodities—such 
as brass and copper kettles, wire, etc.—and 
they began experimenting with various 
alloys. By the time I became associated 
with this group of industries, in the period 
shortly before the Civil War, there were 
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several lines of plated silverware on the 
market, as a direct outgrowth of the effort 
to find an outlet for the surplus production. 

“Some of these silverware enterprises 
were operated by the metal producers them- 
selves, as more or less of a side-line, while 
others were operated independently. When 
I came back from the war, I went with 
Holmes, Booth & Haydens, a concern which 
Israel Holmes had organized in 1853, and 
which conducted a very diversified business. 
It was one of the first concerns to employ 
the spinning process for making kettles and 
lamps. It had a big business in the making 
of the gilt frames which were placed around 
daguerreotypes as well as the daguerreotype 
plates themselves, it sold immense quantities 
of lamps and lamp fittings, and in addition 
produced what was for those days a large 
volume of plated silverware. 

“While the Civil War was in progress, 
the company had added to its plant a new 
factory building with special machines and 
tools for the manufacture of Army and Navy 
buttons. The close of the war, naturally, 
reduced the demand for these goods, and the 
company not only had large stocks of metal 
on hand, but a factory building as well. 
This led to the decision to introduce a line 
of flatware—knives, forks and spoons— 
using the nickel silver cast and rolled in 
the mill close by. The quality of this nickel 
silver, by the way, was exceptionally high. 
The Holmes Booth & Haydens Co. filled 
many orders from the United States Govern- 
ment for nickel five-cent pieces, and made 
large quantities of coins (both nickel and 
bronze) for various of the South American 
Republics. 


“Israel Holmes was not only a man of 
enormous energy and enterprise, but his 
mind was always on the alert for any im- 
provement in methods or processes. He was 
quick, for example, to perceive the advan- 
tages of the new spinning process for the 
manufacture of kettles, and for a good share 
of the 20 years I spent with the company I 
was kept busy investigating new processes 
and trying to improve upon them. One day. 
I remember hearing of a German chap who 
was trying to demonstrate the advantages of 
what has since become commonly known as 
‘German Silver.’ Whether this was the 
origin of the term or not, I can’t say, but at 
any rate, Mr. Holmes was willing to ex- 
periment, and we soon became one of the 
largest producers of German nickel silver 
in the country. I have often heard it said, 
and I believe it is true, that Israel Holmes 
did more towards the development of the 
metal industry in his time than any other 
single individual. 

“The same spirit of enterprise was dis- 
played by his son, Colonel C. E. L. Holmes, 
who established a rolling mill in New York 
in partnership with his _ brother-in-law, 
George C. Edwards, sometime in the late 
70s. The business prospered, the capacity 
of the mill was expanded, and within a few 
years the partners were casting about for 
new outlets for their metal. A _ perfectly 
obvious outlet, of course, was the silverware 
trade, but it didn’t look like good business 
merely to add a silverware department of 
their own in competition with all of the other 
producers which had by that time arrived on 
the scene. The silverware industry was 
then beginning to be recognized as an in- 
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dependent business, and the metal producers 
were gradually recognizing that fact. 
Holmes, Booth & Haydens, for example, 
sold their silverware business about this 
time, and other metal houses were doing the 
same thing. 

“Colonel Holmes and Mr. Edwards, there- 
fore, began seeking an outlet among the 
independent silverware houses, with the 
avowed intention of finding a market for 
metal without going into the silver busi- 
ness themselves. Curiously enough, the re- 
sult was exactly the opposite, for in the 
course of a few years they had abandoned 
the metal business entirely, and had become 
important producers of silverware. 





“There was then at Bridgeport, Connecti- 
cut, a silver house known as Rogers & 
Brittin. It was doing a considerable volume 
of business, but for one reason or another 
had gotten into financial difficulties, and the 
firm of Holmes & Edwards bought it, lock, 
stock and barre!. Here at once was a good 
outlet for metal, and at the same time a 
going business which needed only intelligent 
management to be put upon its feet. It 
wasn’t long, however, before the silverware 
end of the business grew so important that 
the rolling mill was sold, and the Holmes & 
Edwards Silver Co. was organized in 1882. 

“I left Holmes, Booth & Hayden and 
jomed the Holmes & Edwards Silver Co., 
in 1887, as factory superintendent. I re- 
member especially one of the events of my 
first year, which illustrates particularly that 
spirit of enterprise which I have referred 
to in connection with Israel Holmes. 

“Mr. Edwards called me into his office one 
morning, and asked if I could be ready to 
take a short trip, leaving that afternoon. 
He had a copy of the Scientific American in 
his hand, and when I said ‘Yes’ he showed 
me the item that interested him. It was 
merely a couple of lines or so which an- 
hounced that.a certain Wm. A. Warner, of 
Syracuse, N. Y., had obtained a patent on a 
method of placing inlays of solid silver 
where the greatest wear came on spoon 
bowls and handles. ‘You. can get the 
Hleeper from New York tonight,’ Mr. Ed- 
wards told me, ‘and be in Syracuse in the 
morning. [ want you to find this Mr. 
Warner, and find out all you can about the 
Process. You can tell whether it is prac- 
ticable or not. If it is, I want to know it.’ 

“I found Mr. Warner without any great 
trouble. He had a small workshop on a 
side street, and had built up more or less of 
a business in replating worn silverware. In- 
cidentally he had developed the inlaying 
Process, and was making a very small 
qaantity of new goods for sale. His equip- 
ment was very limited, and the process went 
very slowly, but he got results. He had 
actually succeeded in doing what a gcod 
many other people had tried to do without 
SUCCESS, 

a went hack to New York on the sleeper 
that night, and reported to Mr. Edwards 
tor day He lost no time, but opened 
 pollations with Mr. Warner at once, and 
Mortly afterwards he came to sridgeport. 

S$ Was the heginning of the silver inlaid 
et has: been a prominent feature 

me ever since that date. 


As I look back over more than 60 years 
of fairly ck : 


s€ association with the business, 
nm ense improvements in patterns, 


THE JEWELERS’ 





methods 





processes, equipment, and so on. It is a far 
cry irom the old days when we used to 
make our own belts, our own buffers, and 
our own battery plates on the premises. 
Many of our methods in those days were 
crude and unsatisiactory. In blanking out 
spoons, for example, the process left long 
bars of scrap metal, difficult to handle in 
preparation for remelting. The blanks some- 
times required extra annealing. Cross roll- 
ing was unknown. The rolls were usually 
three or four inches in diameter, and the 
blanks were rolled one way to form the 
bowl, then reversed to roll the handle. In 
tining forks the center tine would first be 
cut out on the press, then a change of gauge 
to cut the outside tines. The drops for rais- 
ing figures on handles, and for bowling 
spoons, were lifted by a friction strap of 
leather, held in the hand, or a rope with a 
stirrup for thé foot. The heaviest hammer 
weighed about 400 pounds. 

“Great changes have taken place in 
and processes, but the biggest 
change of all is what you might call the de- 
velopment of an industrial self-consciousness. 
The plated silverware industry has ‘grown 
up,’ and is no longer’ dependent upon the 
metal industry, just as the metal industry is 
no longer dependent upon the button busi- 


ness. The spirit of co-operation may be 
largely a modern development, and the 
product of modern organization, but the 


foundations were laid by the courage and 
enterprise of a past generation which ought 
not to be forgotten.” 








Etruscan Jewelry Technique 





i her book on “Old Etruria and Modern 
Tuscany,” Mary L. Cameron says: 

“The jewelry and goldsmith’s work found 
in Etruscan tombs is unrivaled,. The most 
artistic jewelry now made is copied from 
Etruscan models. Among the methods 
used by the Etruscan craftsmen there is one 
which is peculiarly interesting and distinctive. 
This is called by Italians granulata or al 
pulviscolo, and has a further development 
called granulata filigrana. Before proceed- 
ing to the description of this technique it 
is well to remember that though it is the 
best known, and is what most people have in 
view when they speak of Etruscan jewelry, 
it was known in Italy before the arrival of 
the. Etruscans, unless we assign a much 
earlier date to their immigration: than He- 
rodotus and the earlier historians give. As 
this is a matter about which archeologists 
are far from having come to an agreement, 
the origins of the technique remain obscure, 
but whether the Etruscans brought it with 
them or learnt it from the earlier inhabi- 
tants, whom they conquered and brought 
into subjection, there is no manner of doubt 
they employed the granulated filigree during 
the whole period of their national life, and 
that it only died out and disappeared with 
the rest of their arts, after their conquest 
and extermination as a nation by Rome. 

“Professor Karo, in his able articles on 
Itruscan jewelry in Volumes I and II of 
Studi e Materiale di Archeologia, points out 
that there was evidently a school of jewelry 
at Vetulonia during the VIII and VII cen- 
turies B. C., which furnishes splendid exam- 
ples of this particular technique. 
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“It consists of a powder of minute gold 
globules, so fine as to resemble geld dust, 
arranged on metal plates or disks in varied 
patterns. In many cases the patterns are 
geometrical, triangles, stars, crescents or 
meanders, in others strange conventional 
figures of lions, dragons, sphinxes, birds and 
occasionally human figures. These are fixed 
on surfaces as small as the drop of an ear- 
ring or the head of a large pin, with a 
symmetry as exact as it is dainty. There 
is a peculiarly soft lustrous texture in this 
work which I can only describe by liken- 
ing it to what one might imagine to be the 
appearance of golden velvet. The finish and 
delicacy of the best specimens must be seén 
to be appreciated, reproductions, however 
fine, only give a very faint idea of their 
beauty. More extraordinarily, however, 
even than this minute and elaborate work 
is the granulated filigree which is the acme 
and triumph of the Etruscan goldsmith’s 
skill. At the first glance this ancient filigree, 
which must not be confused with the modern 
imitations, appears to be formed of the finest 
gold wire, twisted and worked into all sorts 
of forms, volutes, rosettes, palmettes, cir- 
cles, flowers, leaves, and numberless other 
tiny and exquisite creations. These delicate 
figures enchant the eye, when wire thin as 
thread is supposed to be their substance, but 
when on examination, it appears that this 
wire is in fact a chain of minute globules 
soldered one to another, such a fairy-like 
delicacy surpasses belief, The gassamer web 
that floats in the air on early Summer mcrn- 
ings is the only thread comparable to it. In 
this, as in the globules sown on the disks, 
the result obtained is one which no other 
technical method can rival. The softness, 
the play of light, the depth and solidity com- 
bined with airy lightness, mere wire, how- 
ever, fine and exquisitely wrought, can never 
produce. It is the tiny countless spheres 
tco small for the naked eye to distinguish 
from each other, which gives the inimitable 
quality to this particular elaboration of fili- 
gree gold work. Inimitable it may justly be 
called. The brothers Castellani, the eminent 
Roman jewelers, spent years of endeavor 
and study dn their efforts to imitate it, but 
they are thg,first to admit that their beauti- 
ful counterfeits cannot rival the master- 
pieces of the ancient workers, 

“*They (the ancients) were acquainted 
with some chemical method of treating the 
globules of gold used in this work which 
escapes us,’ says Signor Castellani. The 
Genoese goldsmiths revived the filigree of 
the XV century, and it is uncertain whether 
they copied ancient models which fell into 
their hands or introduced the craft from the 
East, but wherever they obtained the inspira- 
tion, they never, even in their palmiest days, 
approached the beauty of the pre-Roman 
work. 

“Modern, filigree is made by arranging 
gold or silver wire in the required pattern, 
on a charcoal foundation, which is then ex- 
posed to heat sufficient to cause the charcoal 
to crumble into ash, when the metal tracery 
remains in its light transparency.” 








F, D. Shimmel, Sturgeon Bay, Wis., died 
recently at the age of 49 years. He had 
been in business for 25 years and had been 
ill two weeks. He is survived by his widow 
and a daughter, Helen. 
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Meltah Pearls 








For Large June Sales 























Deltah Advertising in June 


All These Magazines 
y Carry Deltah Ads. 


ULL space, sales 
stimulating Deltah 
Pearls advertisement in 
all these leading mag- 
azines during June. Are 
you ready? 










Always Building 
Larger Deltah Sales 
LEAR visioned, 


persistent national 
advertising is building, 
ever building, greater 
sales for Deltah Pearls. 
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The New Egyptian Displays 
Just Out! v 










‘THESE displays 

add to your 
windows that up- 
to - the - minute 
touch. Included 
free with the fol- 
lowing necklaces: 
Perles Juno, La 
3oheme, Seville, 
Martha, De Luxe 
Elvira, Perles 
d’Egypte. 















‘Deltah 













Perles Juno 
The Bride's Gift 


THE new and in- 

comparable Deltah 
gift number. Faithful 
replica of a fine gen- 
uine necklace, even to 
the knot between each 


pearl. 
22 inches 30 inches 
$45.00 $50.00 








Deltah 


Lorgnette Pinafore 












L° VEL Y 

Pinafore 
quality pearls 
in long ropes. 
Presented in 
genuine leather 
case, 


° aw 
45 ins. $21.00 ae 
60 ins. $26.00 oe 
72 ins. $30.00 









APO p 

T 

Lorgnette z 

m 

E L V I R A is 

HE exquisite Elvira 

pearls, in a beautiful | 
leather jewel case. 

45 inches 60 inches 72 inches of 

$45.00 $60.00 $75.00 f 






All Prices subject to Catalog Discount 
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KENTUCKY DERBY CUP 





Louisville Jewelers Design and Exhibit 
Artistic Trophy for Great Horse Race 


LovISVILLE, Ky., May 16.—Lemon & Son, 
of this city, now have on display in one of 
their Fourth Ave. windows, the 1923 Ken- 
tucky Derby cup, which with about $50,000 
in cash will go to the winner of Kentucky’s 
biggest race to be run on May 19, at 
Churchill Downs track. 

At the request of the Kentucky Jockey 
Club the company executed a design for the 
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won by Morvich, the colt from New York, 
owned by Ben Block. The company has 
also designed a number of fine cups that 
have been used as trophies by the Kentucky 
Jockey Club. For some years but few cups 
were given, as racing was principally for 
money. However, of later years, with 
many rich men in the racing game, there are 
many owners who value a cup at far more 
than the cash involved, as it is a lasting 
remembrance of the event, whereas cash 
merely travels in and out of a bank account. 

Lemon & Son have had nothing to say 
concerning the value of the cup, but news- 

















THE KENTUCKY DERBY CUP, MADE BY LOUISVILLE JEWELERS 


cup, and had it made up as a special order. 
€ cup is tall and slender, and looks taller 
than it really is due to the fact that it is 
mounted on a dark marble base. The cup 
8 of red gold body, with green gold border 
and handles, the border and handles having 
@ Grecian form, 
ng “om be the 49th consecutive running 
od. entucky Derby, and will bring to- 
‘r some of the finest three-year-old 
Toughbreds in the world. Last year the 
Se of Lemon & Son designed the trophy, 






paper stories and general discussion places 
the value at $5,000. - This valuation is prob- 
ably a bit high, despite the large quantity of 
14 karat gold and fine workmanship which 
has heen put into the trophy. 





The Kentucky Derby was won Saturday 
afternoon by H. F. Sinclair’s colt “Zev,” 
which beat its nearest rival, “Martingale,” 
by a length and a half in a wonderful race. 
The Derby cup will go to Mr. Sinclair, 
owner of the winning horse. 
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THE CONVENTION CITY 





Intensive Advertising Campaign Being 
Planned for Annual Convention of 
A He Red. &, 

PRovIDENCE, R. I., May 19.—That Provi- 
dence is to be indisputably placed upon the 
map as the ideal convention city of this 
country is evident from the active cam- 
paign that has been inaugurated by the New 
England Manufacturing Jewelers’ and ‘Sil- 
versmiths’ Association. Within a few days 
the entire trade, from Coast to Coast, will 
be in receipt of poster-stickers to be placed 
on all letters and packages announcing the 
coming annual convention of the American 
National Retail Jewelers’ Association to be 
held in this city the last of August. 

The sticker, which is herewith illustrated, 
is conservative and dignified in design, 
character and general appearance and is in 
two colors, the printing being in blue letter- 
ing and lines on a background of gold, 







New €neland 
Tm pert 8) SURELY PANO AT RHR 


She 
AMERICAN 
NATIONAL 

ETAIL 


JEWELERS 
ASSOCIATION 


| AUGUST. 28-29-3044 |} 














CONVENTION’S POSTER-STICKER 


typical of the industry. It was specially 
designed by Ferdinand Titsworth, of E. A. 
Johnson & Co., of this city and fully 25,000 
will be immediately distributed among the 
members of the New England Association 
to be used by them in booming the con- 
vention. 

The convention is to have the widest and 
most constant and consistent advertising 
possible, the distribution of the stickers being 
but the initial step in a campaign that has 
been outlined by the special committee on 
publicity that was announced this week by 
Edgar M. Docherty, president of the New 
England Association. This committee con- 
sists of the following: Maurice J. Karpeles, 
of the Karpeles Co., chairman; John J. Col- 
lins, with the Ostby & Barton Co., and 
Theodore W. Foster, President of the Theo. 
W. Foster & Bro. Co., of this city, and 
Raymond M. Horton, of W. E. Richards & 
Co., and Lawrence J. Walsh, of J. F. Sturdy 
& Sons Co., of Attleboro. 


The executive convention committee of 
the New England Association is holding 


meetings frequently and mapping out a 
generally constructive policy which is to 
be followed and in considering the person- 
nel of committees to take charge of the 
various details. A survey of the concerns 
identified with the industry in this city and 
the Attleboros has been made and there is 
evidently a growing spirit in favor of the 
convention that promises a concerted effort 
in carrying the plans for the affair to a 
successful consummaticn. 
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The News from England 





Brisk Trade in London Diamond Market—Antwerp Diamond Industry 
Shows Improvement—Few Russian Jewels Now Reaching the 
Market—Butterfly Jewelry and Many Lucky 
Charms Now in Vogue 

















Lonnon, May 10.—Business continues 
good in the diamond market here, thanks 
chiely to the big American demand which 
indicates that the diamond trade across the 
water is flourishing. This year has seen a 
very good volume of diamond sales and 
“sights” offered by the Diamond Syndicate 
are invariably followed by applications for 
good stones that cannot all be filled owing 
to the restricted stocks. The Diamond 
Syndicate evidently could sell a great deal 
more since it is having no difficulty in dis- 
posing of its present supplies. Of course, 
the European diamond trade is not what it 
should be. It might almost be termed de- 
pressing but with America calling for 80 
per cent. of the available goods in the rough 
and Holland and Belgium receiving large 
orders for polished goods for ultimate 
American use the position might be a lot 
worse. Prices are bound to keep steady in 
any event, for the market tendency still indi- 
cates an upward trend rather than a down- 
ward one. The principal goods in demand 
these days are smalls and mélées up to 
stones of one carat each. Prices have risen 
somewhat on small eight-cuts as a result 
of the demand for this class of goods having 
outstripped supply. The continued buoyancy 
of the diamond share market (a useful 
barometer of the state of the diamond indus- 
try in general) is noted with satisfaction 
here. All the diamond producing companies 
sem to be doing well and optimism is 
returning in large measure. 
x * * 

The African World says that England's 
memployed ex-service diamond cutters and 
polishers are costing the country something 
like $350.000 a year in “doles” and that the 
sooner the Brighton diamond cutting nego- 
tiations are finished and the factory opened 
up again the better for all concerned. 

* ok 

It is understood that four of the South 
Mfrican diamond mining companies are find- 
ing $100,000 to be spent on a complete 
Working plant for washing and recovering 
gems from “blue ground,” which is to be 
displayed in the South African section of 
the British Empire Exhibition at Wembley 
next year. Between 400 and 500 tons of 
blue ground” is to he sent over for treat- 
ment 

*x* * * 


Reports from Antwerp indicate that the 
diamond industry of Belgium is showing 
substantial improvement so far this year, 
ayo it has not yet reached anything 
- na normal level. Export trade with 
i a States is considered good. _Dur- 
pee the export trade of Belgium in cut 
Of gt valued at 5,000,000 francs. 
lied, , 100,000 francs worth of rough 
of oo Imported in the first nine months 
pb more than 12,000 000 francs’ worth 

© from the Congo. Unemployment in 


the k ae : 
Antwerp cutting and polishing works is 








receding consistently. The Belgian cutters, 
of course, are syndicated in a union which 
embraces 406 establishments having more 
than 13,100 mills. 

* * * 

There still are some people in the trade 
this side who believe Russian gems of an 
inferior quality and clumsily cut are con- 
tinuing to filter through to the continental 
merchants. It was thought. the Russian 
gems of any consequence were absorbed. 
These later jewels, it is thought, are from 
rifled churches. 

x ok OK 

The demand for “blue” jewelry which 
arose several months ago here and which 
gave impetus to the butterfly wing jewelry 
mounted on gold or silver and enclosed with 
real crystal, shows no immediate signs of 
abating. Everywhere in the jewelry store 
windows the brilliant iridescent cerulean 
butterfly wing designs can be seen in pen- 
dants, brooches and rings. Apart, however, 
from this butterfly wing jewelry blue goods 
in general are preferred above all other 
colors The vogue for blue non-precious 
stones is extraordinary. The newest blue 
stones which jewelers are using for inexpen- 
sive ornaments are of the much-admired 
Egyptian blue of lapis lazuli veined like 
turquoise matrix and with specks of vivid 
orange and yellow between the cracks. The 
stones are really manufactured ware in the 
form of highly polished and rounded pebbles 
and make excellent necklaces, rings, pen- 
dants and cther articles of jewelry of the 
fashionable type. One of the butterfly wing 
novelties now seen in the jewelry windows 
is the ornament on which is painted in bril- 
liant colors tiny figures of Egyptian dieties 
and symbols. Delicate touches of crimson, 
orange and gold are introduced against the 
iridescent background of blue. Jewelers say 
that anything suggesting Egypt just now 
will sell and the above-mentioned articles 
of adornmert are proving very popular with 
the masses. The present season’s preference 
for jewelry reminiscent of ancient Egypt 
can be traced directly to the late Lord Car- 
narvon’s activities at Luxor. 

x k * 

Modern superstition is proving a_ profit- 
able medium for the jeweler here who is 
enabled to cash in on a host of lucky charms 
fashioned in jade, silver, gold, platinum, jet, 
and the like, which are purchased by all 
classes of people from city merchants down 
to flapper-stencgraphers. Black cats are 
carried surreptitiously about in vest pockets 
by elderly business men who would die 
rather than be found out. Green jade, 
fashioned into a charm to represent a Maori 
god of luck, enjoys a distinct demand. 
Then there are swastikas in gold, silver and 
platinum and ivory. “Billikins,” lucky pigs 
(with silver or gold bodies and tiny gems 
for eyes), “Fums-up,” Miss Goo-goo, et al., 
in various precious and semi-precious metals 
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find prominent places in the jewelers’ wine 
dows today. The superstitious people abroad 
today are legion, judging from the jewelry 
displays. But the jewelers say this sc-called 
superstition is a fad—in short a fashion 
that must be catered to. Charms, mascots 
and amulets are worn by people who want 
them in platinum and encrusted with dia 
monds and by people who are satisfied with 
jet, plated silver and jade. And the prices, 
of course, vary accordingly. The recent 
Luxor discoveries have enabled the manu- 
facturers to add a few more charms featur- 
ing the land of the Nile. Thus we are now 
getting the old Bast, the sacred cat of Egypt, 
and Ankh, the “key of life’ (shaped like a 
Greek cross) and the lotus flower of the 
Nile. There seetns to be only one charm 
from northern Africa that is not attracting 
so much interest just now, and that is the 
scarab. But this, probably, is merely get- 
ting ready for its second season. 








FACES THREE INDICTMENTS 





Man Now Serving Prison Term Charged 
With Obtaining Jewelry by 
False Pretenses 


CINCINNATI, O., May 17.—The Grand 
Jury in Hamilton County returned three in- 
dictments against Bernard T.  Kotzin, 
Hearne Ave., Avondale, on charges of ob- 
taining by false pretenses Tuesday. Kotzin 
is now serving a year and a day in the 
Federal penitentiary at Atlanta, Ga., to 
which place he was sentenced on a charge 
of using the mails to defraud. 

The latest charges preferred by the local 
grand jury are that on March 23 he repre- 
sented himself as one of the owners of the 
Lyric Theater in Covington, Ky., through 
which he induced the Richter & Phillips Co., 
114 W. 6th St., to give him two diamond 
rings worth $540 and a watch worth $90. He 
asserted he wanted to “show them to his 
wife,” and it is alleged he misrepresented 
his purpose in securing possession of the 
jewelry. In the third indictment he is 
charged with securing a diamond -necklace 
worth $325 from the Frank Herschede Co., 
124 E. 4ih St., by misrepresenting that he 
lived with his wife at 3405 Burnet Ave, 
Avondale, and that he desired to surprise 
her with a present of a diamond necklace. 
It is alleged that he was not living with 
his wife, and at that time she had sued him 
for divorce. 

In connection with the other indictments 
it is claimed that members of his family 
do own the Lyric Theater in Covington, 
Ky., but he has no interest in it or con- 
nection with it. When Kotzin appeared at 
the Richter & Phillips place for the jewelry 
it was given him by C. E. Richter because 
of the fact that Kotzin’s brother did business 
with the firm and was thoroughly responsi- 
ble. However, Bernard T. Kotzin ap- 
parently was not responsible and the law 
closed in on him. He visited the store of H. 
Ratterman, Jr., in the Sinton Hotel around 
the same period and ordered some jewelry 
and gave the Herschede company as his 
reference. He failed to get anything at 
Ratterman’s, however. 

Kotzin was indicted by a Federal Grand 
Jury in April and immediately sentenced to 
Atlanta. 
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FOR THE GRADUATE OR BRIDE 













A string of “Orientas”’ is one 
of those intimate personal 
gifts, cherished for its own 
loveliness as well as its asso- 
ciation with one of the great 
events of her life. 


It stands for the best artificial 
pearl that science has been 
able to produce. 


Fully guaranteed. 






65 Nassau St. 
New York 





Memo on request. 
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Stainless or Non-Tarnishable Silver 





Reports from England as to Alloy that Is Supposed to Resist Atmospheric 
Corrosion 




















THE publication, in previous issues of 
THE JEWELERS’ CIRCULAR of reports 
telling of the discovery of stainless or non- 
tarnishable silver in Sheffield, England, has 
been the subject of: much comment in the 
silver trade and has also resulted in the 
publication of a number of articles in other 
journals. Many inquiries have been re- 
ceived, from silversmiths and dealers in 
silver as to further details in regard to this 
invention or process which is credited to 
Harold Turner, of William Turner & Co., 
of Sheffield, England, and to the firm’s 
chemist, W. G. N. Boyd. The special fea- 
tures of the new silver are secured by 
making a more complex alloy, which has 
heen marketed under the name of “Silanka.” 
From our esteemed London contemporary, 
The Watchmaker, Jeweler, Silversmith and 
Optician, of London, we understand that 
the British trade has been as much worked 
up at the reported discovery as have been 
the makers of silver on this side of the 
world and from the facts brought out from 
this source, it is learned that the inventors 
have been working on this process for a 
very long time, with the idea of obtaining 
an alloy of silver resistant to atmospheric 
corrosion. Though the results sought for 
seem to have been achieved the inventors 
admit that there are important questions 
which yet remain to be settled. 

The quality of the new product was 
brought out rather forcibly at Sheffield 
University at a joint meeting of the Sheffield 
and Manchester Chemical Societies and the 
Faraday Society, when articles which were 
made of this so-called stainless or non- 
corrosive silver were shown in contrast with 
articles of ordinary silver. Both, it was 
claimed, had been kept, side by side, for 
nearly 12 months under the same atmos- 
pheric conditions. According to the reports 
received the ordinary silver was nearly 
black when shown before the societies 
while the new alloy silver was virtually 
utamnished. Specimens that had been kept 
in the works for a long period were said 
10 show equally striking results. 


_To the Watchmaker of London we are 
indebted for the following facts about the 
new alloy : 

The new “stainless” silver is stated to be 
4 very complex mixture. It is a trouble- 
some alloy to make, and in its early stages 
tis difficult to work; as it is quite different 
‘tm the ordinary silver-copper alloy so 
long known and used as sterling silver. “It 
: important to remember that it is dif- 
Pip isthe advice of the inventors to 
: a as nothing is the same, save only 

a ver which forms the base.” 

onsequently it will be readily understood 
os Yariations of treatment in working it 
gan for. The most serious of the 
tons les are found in the earlier opera- 
a. are overcome before the silver 
which i the silversmith. In the form in 
a It is delivered—whether it be as sheet, 

® or blanks—“Silanca” is soft and 





ductile; and it can be as readily stamped, 
spun, raised or soldered as ordinary silver. 
It has no “fire marks,” and resists tarnish; 
although the inventors do not claim that 
it is absolutely stainless or absolutely un- 
tarnishable. But they attach very great 
importance to it as a marketable product 
that will soon appeal to the public. 

Experience gained in experimental work 
shows that it presents few difficulties in 
skilled hands, although owing to its com- 
position it hardens quickly under such work 
as hammering, stamping or spinning. It 
may nct be possible to “take it” quite as 
far as ordinary silver without annealing. 
It may even need annealing more frequently, 
but not necessarily so; although workers 
on the metal are advised to feel their way 
until accustomed to its working properties. 

It should never be quenched by plunging 
into water while hot. It would be hardened 
by such treatment, and might break on 
further working. After annealing it is 
necessary to allow it to cool down as evenly 
as possible until it is of such a temperature 
that it can be handled. Then it may be 
washed without harm. 

No “FIRE MARKS” ON “SILANCA” 

The alloy anneals perfectly at a dull red 
heat. It is neither necessary, nor desirable, 
that any heat beyond a blood-red should 
be applied, and damage only can result from 
overheating, and if this. be persisted in the 
metal probably will be spoiled by having 
the grain made too open, and a good final 
polish thereby being rendered impossible. 
It might have such an open grain as to have’ 
the appearance sometimes called “grey.” 

Clearly if an alloy anneals at a given 
temperature, that is the correct temperature 
for it. It is a big mistake to think that if 
a little heat is good, more heat is better. 

“Silanca,” the makers specially claim, has 
no “fire mark”; but requires careful buffing 
and finishing to get the best results. It 
may even need less than ordinary silver. 
In the hands of the silversmith in the course 
of working and annealing the silver takes 
on a yellowish color, which the ordinary 
boil or pickle does not touch. This film is 
only a thin skin, but may have been worked 
in, and it is necessary that it should be 
“bettomed” in order to get the final polish 
to perfection. It is very necessary to avoid 
overheating both in buffing and finishing. 
To get the best results “stainless” silver 
should be worked with new buffs and dollies, 
which must be kept for this metal alone. 

Fresh sand and lime, which have not been 
used on ordinary silver or nickel-silver, also 
should be kept specially for this class of 
work. 

STAINS AND DISCOLORATION 

If buffs, dollies, sand and lime which 
have been used on ordinary silver and nickel 
are examined it will be found that they are 
heavily impregnated with copper oxide. 
When silver is under treatment and the 
metal is hot, the grain is open and copper 
can be driven in; and this copper if allowed 
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to find its ways into “stainless” silver would 
eventually tarnish it and cause discoloration. 
These remarks apply with equal force to 
the use of the sand buffer, lime finisher or 
rouge dollie finisher. For the rouge dollie 
finish it is necessary to be extra careful not 
to overheat the metal. Silver when hot is 
very sensitive to rouge; and it is an axiom 
that heat, rouge and silver should never go 
together. 

“Redstain” comes from this combination, 
and, therefore, as rouge must be used in 
finishing the silver heat must be cut out as 
far as possible if proper results are to be 
obtained. 

HINTS FOR THE SHOWROOM 


The new “stainless” silver takes a beauti- 
ful polish, and the hand polisher, using 
rouge, can readily obtain the “black” which 
is now so much in demand on sterling silver. 
As polishing is the last process which the 
silver undergoes before leaving the factory, 
particular care needs to be taken in the 
washing off process. As far as possible the 
use of soft soap, ammonia, turpentine and 
turpentine substitute should be avoided. 

If soap must be used it should be pure 
Castile soap, used with warm water. This 
will get rid of traces of rouge. Then wash 
the article thoroughly in cold water and 
wipe dry. It is a mistake to use water so 
hot that articles dry themselves. Articles 
so treated, especially if traces of soap, turps, 
etc., are left on them, will discolor. 

Conditions in showrooms and stock room 
vary, and it is quite possible that “Silanca” 
silver might show a slight yellow discolora- 
tion in the first few days after leaving the 
factory. This, the inventors state, is the 
result of insufficient washing off or wiping, 
and the result of factory processes. It can 
easily be removed with a clean chamois 


‘leather, which should be used only on this 


metal; and the leather should also be free 
from soap and not used with rouge, etc. 


TO THOSE WHO SAY IT DISCOLORS 


When once removed the discoloration does 
not readily reappear, and if the articles in 
showrooms and shops are wiped over occa- 
sionally with a clean leather only the 
brilliance of the factory finish will be main- 
tained over a long period. 

“If given a reasonable treatment and 
wiped occasionally to remove dust and dirt— 
which should not be confused with tarnish 
—the new ‘stainless’ silver,” its discoverers 
declare emphatically, “will not need the 
usual weekly cleaning with plate powder, 
rouge or other polishing mediums.” 

MORE ABOUT “STAINLESS” NICKEL 

“Stainless” nickel is making good progress 
in spite of the suggestion that it is “not 
quite the thing” for best tableware. The 
truth is that a domestic article that is prac- 
tically stainless is always sure to win favor; 
as it is all essential among the multitude of 
duties involved in modern housekeeping to 
save labor wherever possible. “Stainless” 
of any kind is a boon to the women folk. 
From time to time I have seen many speci- 
mens of stainless nickel that have been in 
use for twelve months or more, and look 
well, although they have never once been 
cleaned beyond the ordinary washing in hot 
water. 

One hears many arguments as to whether 
“stainless” articles of different metals are 
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really stainless or rustless. Some experts 
almost scoff at the mentality of the layman 
who call some of the new alloys “stainless.” 
They declare that no metal is stainless, and 
certainly that “stainless” nickel is not. But 


‘all this matters very little so long as the 


article in the broader sense is practically 
stainless—as that is what general utility 
demands. It is what the reliable brands of 
“tainles*”” on the market give. 


RIDDLES OF THE MELTING POT 


The new tarnish-resisting-silver, to give 
what may he termed a precise description 
of the metal, no doubt has some alloy in its 
composition of which a minute quantity 
produces the special characteristics of the 
fnished product. The formula has not been 
given out, as was the case when “Newloy” 
stainless nickel (the non-spelter stainless 
nickel) was produced. In the case of the 
latter elaborate tests proved that it was one 
thing to produce an alloy of the type named 
—stain resisting, or practically stainless— 
but a very difficult proposition to find out 
how to work it successfully. 


Even when this was done, for a long 
time there remained the fatal disadvantage 
that it was not possible to remelt the scrap 
without its disintegrating in the crucible. 
While that condition of things remained the 
alloy as a commercially sound proposition 
was impracticable; and only when this 
riddle of the melting pot had been solved, 
so that the enormous amount of scrap made 
in stamping out articles could be remelted 
and recast in its original true alloy form, 
were the manufacturers able to announce 
that they had produced a new alloy that was 


practically stainless and would meet all 
requirements of the silver and electro-plate 
trade 








Employes of Providence Concern Meet 
Death in Motorcycle Accident 


Provipence, R. I., May 19.—John Sow- 
den, 21 years old and Henry C. Morgan, 
also 21, employes of the Brown & Sharpe 
Mfg. Co., were killed about 5:15 o’clock 
last Tuesday evening, when the motorcycle 
which they -were riding collided headon 
with a one-man‘ trolley car at the Sunset 
Ave. curve on Smith St., in North Provi- 
dence. The two young men were returning 
to their homes from their work when the 
accident curred. Sowden was_ instantly 
killed but his companion died at the Rhode 
sland Hospital an hour and a half later. 

Both youths had served apprenticeships 
with the Brown & Sharpe Mfg. Co. and had 
#ood positions, They lived near together in 
North Providence and rode back and forth 
m the motorcycle, which belonged to Sow- 
den. Both men were born in Engiand, 
Sowden coming here a few years ago and 
Morgan when a small child. Both received 
fractured skulls and were otherwise in- 
jured. Neither was married. 








a Levitz, senior member of the firm of 
“dl aie & Co., Albany, N. Y., sailed 
May a on the Mayestic, on Saturday 
ps Mr. Levitz will spend some time 
fea and will also visit the dia- 
aa markets in Amsterdam. He will be 

mpanied hy Mrs. M. Levitz. 
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IMPORTANT CONFERENCE 





Head of National Jewelers Publicity Associ- 
ation Consults with Trade Leaders 
as to Future Policies 


P, J. Coffey, who was recently chosen as 
chairman of the National Jewelers’ Pub- 
licity Association, called an important con- 
ference of leading jewelers and heads of 
various associations Friday at the Drug 
Club, William and John Sts., New York, 
for the purpose of explaining the work of 
this association, getting the reaction on the 
various elements in the trade and obtaining 
advice and suggestions as to the lines of 
policy to pursue in the future. 

Attending the conference were Edgar M. 
Docherty, president of the New England 
Mfg. Jewelers & Silversmiths’ Association ; 
Harry C. Larter, chairman of the Jewelers’ 
Vigilance Committee; G. H. Niemeyer, 
president of the National Jewelers Board 
of Trade; Joseph H. Meyer, of the newly 
formed association of the imitation pearl 
dealers; C. W. Harman, president of the 
Sterling Silverware Manufacturers’ Asso- 
ciation; Edward H. Hufnagel, president of 
the American National Retail Jewelers’ 
Association; Leo Wormser, representing 
the optical trade; M. L. Robbins, David 
Belais and Milton Ernst who: are Mr. 
Coffey’s co-directors on the. National Jewel- 
ers’ Publicity Association; T. Edgar Will- 
son. of THE JEWELERS’ CIRCULAR; Howard 
Hetherington, of the Keystone, and Charles 
Chapman, of the National Jeweler. 

The representatives were the guests of 
Mr. Coffey at a luncheon in a private room 
of the club, which began at 12.45 and re- 
mained in session for two hours. Mr. 
Coffey opened the proceedings by making a 
clear cut statement as to the position of the 
National Jewelers’ Publicity Association 
today, the scope of its efforts, the various 


kinds of work it was carrying on in national’ 


advertising, in preparing copy for the retail 
jewelers, etc., and gave in detail the amount 
of income and the various items of expense. 
He explained that while the association was 
doing excellent work for the jewelry trade 
it was not functioning to the extent that 
it might if it had the proper support. He 
felt that not only could the work be im- 
proved but greatly extended if the trade 
got behind the movement to the fullest 
extent. He said that he wanted to find out 
whether the trade wanted this work to 
continue, and if so, what would be the best 
means to get the support necessary to put 
it on a proper basis. 

The discussion which ensued was most 
informative and enlightening and was par- 
ticipated in by nearly every representative 
person. Mr. Larter opened it by telling of 
the necessity of publicity at the present 
time, how the jewelry trade was suffering 
from the fact that enough work was not 
being done in this connection. Mr. Meyer 
explained what had been done by his own 
hovse in the way of national advertising, 
gave what he thought was the minimum 
amount that could be spent in national ad- 
vertising for the industry and gave some 
valuable suggestions as to how to get the 
most out of national advertising in the way 
of contests, etc. 

Milton Ernst, David Belais and Meyer 
L. Robbins contributed valuable suggestions 
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as to on what lines the work should be 
carried along, explaining the proposition 
that they put up to the committee at pre- 
vious meetings, while Leo Wormser ex- 
plained in detail what the optical trade had 
done in the way of national publicity and 
C. W. Harman told of the benefits already 
accruing for the silver trade from the work 
of that organization on these lines and how 
they intended to extend it. 

E. H. Hufnagel explained that publicity 
was of the utmost importance to the re- 
tailers, and told what they had done in 
tying up with this and also with the work 
of the silversmiths and the big benefits that 
had been reaped from it. He also explained 
the value of suggestions that have been 
made by retailers. 


Mr. Docherty went into detail as to the 
necessity of extending the movement at the 
present time, and ‘its vital importance to 
the jewelry trade while various practical 
suggestions were made by G. H. Niemeyer, 
Jonas Koch and others. 


It was the general consensus of opinion 
of all those present that the movement for 
publicity to the jewelry trade was of vital 
importance to the jewelry business as a 
whole and should be continued in the 
jewelry trade and increased in every pos- 
sible way. It was also the opinion that 
even though it had not been 100 per cent. 
effective in the past the work done in the 
last few years was of value and had given 
an excellent basis on which to develop work 
in the future. The idea was expressed that 
while publicity work was backed by the 
entire jewelry trade as an essential move- 
ment at the present time, the particular 
work carried on had not been “sold” to 
the entire industry and that the organization 
which would carry it on should reflect 
clearly the ideas of not only all the various 
elements in the jewelry trade but those of 
the various sections of the country as 
well, 

Mr. Coffey had explained that in taking 
over the chairmanship he was not tied down 
to any methods that have been pursued in 
the past, nor did he wish the members of 
the trade to feel that the organization was 
wedded to any particular program of work 
unless it was entirely satisfactory to the 
whole industry. The work of the organiza- 
tion could be changed to meet any objec- 
tions and would put into operation any sug- 
gestions that would make it more effec- 
tive. 

He said that under the agreement at his 
election, he was empowered to appoint 
additional members to the committee and 
would do so, to bring in new blood and 
new energy into the work but he did not 
want to take the full responsibility of such 
appointments without consulting with the 
representative people in the trade. It was 
decided therefore to appoint a committee 
of three, consisting of Messrs. Niemeyer, 
Ernst and Larter to make recommendations 
to Mr. Coffey as to names of members who 
would strengthen the committee. After 
this had been adopted unanimously the 
meeting adjourned. 

It was the general impression of those 
present that the meeting had resulted in 
strengthening the position of the National 
Jewelers’ Publicity Association, particularly 
in the east to a very large extent. 
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Oregon Jewelers Meet at Portland 





Members of State Retail Jewelers’ Association Enjoy Two Profitable Days— 
Many Trade Questions Discussed—Officers Elected and 
Resolutions Adopted 
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PorTLAND, Ore., May 16.—Few conven- 
tions ever come to a close without the unan- 
jmous decision of its delegates that this par- 
ticular convention was “the best ever held.” 
But if enthusiasm, the discussion of really 
big questions, and the general enjoyment of 
meeting old friends and of making new ac- 
quaintances are proper tests, the 16th annual 
convention of the Oregon Retail Jewelers’ 
Association reached the climax of success. 

More than 65 delegates met for the two- 
day session, May 9 and 10, making the Port- 
land Chamber of Commerce their official 
headquarters. Considering the area of the 
State of Oregon, and the fact that some of 
those who came to the convention had to 
travel a distance of 250 miles or more, the 
attendance was rated unusually good. 

Perhaps never more than during this con- 
ference did the Oregon association feel 
closer to the national association. This was 
due in part to the sharing of a common 
problem, the discussion of which was an 
outstanding feature of the business sessions. 
The war tax being paid by the jewelers of 
Oregon as well as by those of every other 
State in the Union is a factor which can be 
dealt with only by the national association 
with the co-operation of every State associ- 
ation, and Oregon realizes her responsibility 
and is willing to do her part. 

The message and inspiration brought to 
the conference by Joseph Mazer, vice-presi- 
dent of the American National Retail Jewel- 
ers’ Association, helped to cement an even 
closer tie. And besides bringing a serious 
message, Mr. Mazer proved an unequaled 
musical director, leading in song at frequent 
intervals during the business sessions which 
proved a pleasing relaxation. 

Wednesday 

‘No real business was taken up on Wednes- 
day morning, but after that there was 
scarcely a moment that was not taken ad- 
vantage of for the serious discussion of 
business. 

It was planned that the welcoming address 
of the convention be given by Mayor George 

L. Baker of Portland, but the mayor was 
unable to be present. The president of the 
association, therefore, spoke a brief word in 
behalf of the Portland jewelers. 

Secretary-treasurer F. M. French then 
tead the minutes of the 1922 convention, 
which was held in Eugene last May 8 and 9 
with W. C. Coppernoll of Eugene in the pre- 
siding chair at that time. Mr. French then 
spoke on the decision of the board of direc- 
‘ors to recommend the limitation of the 
sliding scale rule of paying dues so that the 
sum of $5 only would be contributed by 
Jewelers doing a yearly business of from 
$2,000 to $5,000. During the 1922 confer- 
fice it had been voted that a minimum 
charge of $7.50 yearly be made with higher 

in proportion to the business done by 
individual member. 

Mer the minimum $5 ruling, which was 

adopted by the association without further 

sion, Mr. French pointed out that 


held the 


many additional jewelers with a small busi- 
ness could be secured as members. He told, 
also, of several instances where these same 
jewelers had objected to paying $7.50, and 
a number already members had intended to 
drop their memberships if an amendment to 
this ruling were not made. The association 
immediately saw the justice of this appeal 
and sanctioned the recommendation of the 
board. 

The average amount in dues paid by a 
member is $9 in the Oregon association, 
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which is considered very good. Of this 
amount, $5 for every member goes to the 
national association. It was suggested that 
a more satisfactory basis, perhaps, would be 
arrived at if a 50-50 break were made with 
the national. 

Frank A. Heitkemper, president, then gave 
his address. 

ADDRESS OF PRESIDENT HEITKEMPER 


Just one year ago at the city of Eugene was 
largest attended and most elaborately 
staged cenvention that the Oregon Retail Jewelers’ 
Association has ever held. It will be many years 
before that great convention can be equaled in 
any way. 

At that time, brother jewelers, you saw fit to 
honor my by electing me president of your or- 
ganizaticn and placing upen me and your other 
officers the responsibility of the affairs of our 
worthy organizaticn, and during this period it has 
been my earnest endeavor to discharge these re- 
sponsibilities fer the very best interests of the 
retail jewelers of Oregon. At this time I have 
the privilege of reporting to you of the activities 
of our association for the past year. 

Whatever success there may have been in the 
affairs of our organization is not due to anything 
I have done, but it has been accomplished by the 
loyalty of you members who have ever supported 
your officers in every way that you have been 
called upon. Most cf all, we are greatly indebted 
to our highly esteemed and beloved secretary, 
F. M. French. Working with him closely for the 
past year has given me an opportunity to realize 
what the work of Mr. French means to us 
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Oregon jewelers. Full of energy at all time and 
intensely zealous to the interests of the Oregon 
Retail Jewelers’ Association; he is rich in experi- 
ence, 100 per cent. efficient, and never off the job. 
You know this already, but when we realize that 
the jeweiers of Oregon are better organized than 
any other State association and that we have in 
our membership about every desirable and im- 
portant jeweler in our State—and they are all paid 
up and in good standing—we owe much to Secre- 
tary French. 


As you will see from the report of our secretary, 
our membership has held up in a splendid way. 
The sliding scale of dues which we adopted at 
our Eugene cénvention has been a decided success, 
We want every right minded, fair and honorable 
jeweler in the State to be numbered among us, 
and our dues are based in accordance with a 
man’s financial ability. This permits the member- 
ship of the jeweler who is not wealthy in worldly 
goods, but who makes a member of the highest 
class. The man who has the big store we find is 
very glad to carry the larger dues as he knows 
he can afford to do so. We feel now since we 
have had the experience of the sliding scale of 
dues in the past year that we can say it is 
proper and that we have been successful with it. 

One of the accomplishments of the past year was 
the enacting of the jewelers repair lien law, which 
was passed at the 1923 session of the Oregon State 
Legislature. No doubt each one of you received 
a copy of this hill which was sent out by Secretary 
French and understand its workings. Our asso- 
ciation has worked on this particular matter for 
years, and it shows what organized and persistent 
effort can do. Much credit for the work should 
be given to Senator I. E, Staples, who is a mem- 
ber of the Oregon State Senate, and his efforts 
helped very materially in getting this bill passed. 
Also to Secretary French credit should be given 
as through his efforts and work the bill was pre- 
pared and introduced by the senator from Linn 
County, who is a close personal friend of Mr. 
French. 

At our last convention we appointed a committee 
on the subject of watch and jewelry repairing and 
engraving. This committee will report during this 
convention, and I would ask that every member 
become interested at once. This committee has 
had many meetings and has made a survey of 
the problem from every angle, and no doubt will 
bring in a report that will show much study and 
thought on this vexing subject. As we all know, 
the repair end of our business has always been a 
care and a great loss in our business simply be- 
cause the most of us do not know where we are. 
For the past few years we have been facing a 
greatly increased overhead in the carrying on of 
our business; we have seen our rents rise out of 
all proportion; everything in the way of expense 
and cost mounting higher and higher; and while 
some of us have deluded ourselves in the belief 
that the condition was only temporary and would 
pass away, I can see nothing in sight that will 
relieve the situation. So let’s listen well to the 
recommendations of this repair work committee 
and understand the facts as they are, and resolve 
to do what is fair and right and necessary to 
make that important part of our business—the 
“service” end—satisfactory to our customers by 
giving high-class work which they demand, and 
at the same time render this without an unsatis- 
factory loss to ourselves. 


I am calling your attention to the little booklet 
sent out to you by our secretary a short time ago, 
“The Jeweler’s Code of Ethics.” This has been 
gotten out by a committee of our national organ- 
ization, and was adopted at the national conven- 
tion Aug. 29 last. I ask you to read this booklet 
carefully, and study it as the Bible of our ancient 
and honorable craft. Follow out these principles 
and practices, and you will have a full measure 
of satisfaction in your heart, and our profession 
or calling will have the confidence, respect and 
good will of the public as trustworthy and reliable 
business men. The final result will be a betterment 
in every way to all of us. 

I wonder how many jewelers of Oregon are 
receiving the bulletin entitled “Operating Expenses 
of Retail Jewelry Stores,” published by the Grad- 
uate School of Business Administration of Harvard 
University, and if some of you have availed your- 
selves of their service to analyze fully and in- 
telligently a yearly report of your particular busi- 
ness. If you have not, you are missing a golden 
opportunity to receive information that may mean 
to you the success or failure of your business to 
function as it should. 

Have you the real and correct figures of what 
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gross profit there was in your sales, and do -you 
know exactly what your cost of doing business is? 
Do you know that the common figure of retail 
jewelry stores in the United States for the year 
1921 showed a gross profit of 36 9/10 per cent., 
and a total selling expense of 43 5/10 per cent., 
or a net loss of 66/10 per cent., and this 
without taking into consideration the 5 per cent. 
excise tax? Would you not like to compare your 
figures with these common figures in detail? A 
comparison is interesting I assure you all, and I 
hope you will write the Harvard bureau for its 
bulletins as they are issued. 

Another subject that comes to my mind at this 
time is one that may hurt some of your feelings. 
An eastern manufacturer once told me of a visit 
he made to over 50 jewelry stores in the State 
of Oregon, and he found their proprietors far 
above the average jeweler of the United States— 
but the one thing that made an impression on 
him was the disorderly condition cf many of the 
stores. I will not go into detail of what he saw 
and told me—I think we all can stand ‘some im- 
provement in this respect. Let us strive for neat 
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that we can make. our contribution -to -the-mational 
committee to do our bit. to assist in paying the 
legitimate expenses of the .campaign we are carry- 
ing on. We want every one of our members to 
enter whole-heartedly into this discussion, and each 
to strive to do his part in the work we shall un- 
dertake to dc. We must be successful in this or 
the most:of us will be out of business. We must 
be successful in this or the most of us will be out 
of business. We must educate each Oregon senator 
and each Oregon representative to the justice of 
our fight, and insist that they see the plight we 
are in. 

I am sure Mr.° Mazer, our national vice- 
president, who is with us today, will: have some- 
thing of interest to say on this all absorbing sub- 
ject confronting us at this time. 

In closing I wish to thank you all for the honor 
you paid me last year in electing me as your 
president, I deeply appreciate’ this and want to 
thank my brother officers and each of you mem- 
bers for your most loyal support. I have never 
asked one of you to help out in this or that 
but that your response has been generous and 
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- jewelers: of-Oregon-rejoiced greatly. over the 


passing of this amendment; which “while 
they were content to have read so that an 
article left for repair can be sold within six 
months, actually was passed to read “within 
three months.” President Heitkemper, how- 
ever, asked that in order to be fair in every 
way to customers the jeweler refrain from 
taking advantage of being able to sell an 
article in so short a length of time as three 
months, 

Mr. Heitkemper cited an instance where 
a Portland jeweler took a lady’s watch for 
repair. After the passing of seven or eight 
years the jeweler sold the watch and was 
thus able to make up his repair bill, which 
was approximately $3 or $4. The following 
year, the owner came back and demanded 
the watch which she said was worth $125. 





SOME OF THE JEWELERS AND GUESTS WHO ATTENDED THE ANNUAL BANQUET OF THE OREGON RETAIL JEWELERS’ ASSOCIATION 


and clean stores. Let us make our stores inviting 
and cheerful places. This is not a little thing as 
an orderly establishment pays wonderful dividends, 
Don’t forget that the class of goods we deal in 
requires this. Keep your stock bright and clean, 
your showcase clean, your ficors clean, and fresh 
tinting on your walls will help a lot. 

Now comes the big and important subject that 
I have to talk to vou about. That is the blighting 
and killing five per cent. excise tax that was cheer- 
fully taken over by all of us without complaint as 
a war measure. Some four years have passed 
and the tax is still on our business, although 
Congtess has taken the war taxes off many other 
businesses. We have come to realize that jewelers 
iM comparison to other lines are in a_ small 
minority, and we have been hoping that our posi- 
tion would not be that of the under dog and pun- 
ished because cf our small number. 

During the early part of my administration, the 
National association tock up thie matter in earnest 
and adopted the so-called Indiana plan of putting 
the matter cf this unfair and unequal tax up to 
lr own representatives in Congress, and in this 
work we have been successful beyond what we 
had hoped. This was due to the brilliant and un- 
selfish work on the part of the Special Excise Tax 
Elimination Committee headed by Ralph Roessler, 
retail jeweler of Marion, Ind. He called on Oregon 
0 help, and in this matter your State officers 

ve spent many an hour in this necessary work. 

This subject will be taken up in earnest at this 
ica. I want every cne of you to become 
P oughly interested in it. We want you to know 
nd realize its importance. We ask your help to 
Mad unjustness of this tax, which is the 
to th ton of our business, closely and personally 

€ attention of our senators and representatives. 
also need from you some help financially. so 





immediate. You have given me the opportunity to 
serve and it has been a great privilege, and I ask 
for my successor the same co-operation that you 
have ungrudgingly given me. 

I am stepping down with mingled feelings of 
relief and regret—relief from the responsibilities 
of this office which any man must feel, and at the 
same time a regret at severing the close harmony 
with such good men as are your other officers and 
executive beard. 

I trust each of you will continue your interest 
in ovr asseciation, and you have my best wishes 
for the continved onward movement and success 
of our splendid State association. I thank you. 


E. J. Jaeger, who was chairman of one 
of the most important standing committees, 
which had made a thorough investigation of 
watch and jewelry repairing and the engrav- 
ing problem, was ill and confined to his home 
in Portland. So it devolved upon W. W. 
Bristow of Lucky’s store in Eugene to pre- 
sent this report. Mr. Bristow had spent 
hours of his time working on this particular 
problem of the jeweler and had such an im- 
port report that it was given a special place 
on Thursday morning’s program. 

In the absence from this session of Sen- 
ator I. E. Staples, Portland jeweler, ap- 
pointed chairman of the legislation commit- 
tee, President Heitkemper spoke on the 
amendment made to the Oregon lien law 
during the last February session in con- 
formity. with the jewelers’ lien law. The 


She brought suit and that amount was 
awarded her by the courts, It was just such 
cases as this that the new amendment to the 
Oregon lien law covers. 


Before drafting the jewelers’ lien law, the 
legislation committee wrote to the secretary 
of the national association for a copy of the 
Wisconsin law relating to this subject. An 
attorney then drafted an amendment with 
suitable changes to conform with the Oregon 
law. 

W. H. Saxton, of Portland, chairman of 
the committee on grievances, reported that 
there were none to report. 

The matter of association membership 
was left in the hands of the executive board. 
Mr. French explained that a detailed report 
of membership would be made the following 
day. 

Mr. Heitkemper on the convention com- 
mittee supported the belief that the annual 
conference should be held in some city other 
than Portland as frequently as possible, in- 
asmuch as holding the meeting in Portland, 
where there are so many gutside attractions, 
fails to bring about as large an attendance 
at the business sessions. 

Edward H. Hufnagel, of Mt. Vernon, 
N. Y., president of the American National 
Retail Jewelers’ Association, sent a telegram 
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of good wishes, which was read at this 
time. 

Joseph Mazer then addressed the conven- 
tion on the subject of “War Tax.” He 
congratulated the Oregon jewelers on the 
fine convention and then reviewed the work 
which has been done by the Special Tax 
Elimination Committee. He also spoke 
about a plan to raise money to fight for 
the elimination of the war tax on jewelers. 

No sooner had Mr. Mazer finished his 
address than many of the delegates began 
writing checks made out to A. W. Ander- 
son, who is taking charge of this special 
fund which is to be used for this one pur- 
pose alone. These were handed to Mr. 
Mazer. And others kept coming in all day 
Thursday. 

Wednesday’s session closed with a round- 
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table discussion led by Carl J. Greve of 
Portland. An interesting hour was spent 
discussing many detailed phases of the jew- 
elry business. Every delegate there had 
something to say, and there was not a pause 
during the entire discussion. Then the meet- 
ing adjourned. 


Thursday 


W. W. Bristow, Eugene, gave a full and 
very complete report of the repairing situa- 
tion as affecting Oregon jewelers, making 
definite recommendations as well as impor- 
lant suggestions covering this subject. Con- 
cerning engraving, Mr. Bristow suggested 
that all of this work be charged for in- 
asmuch as it is a service which the jeweler 
has to pay for himself. He explained that 
under the present system very few good en- 
ravers would remain in business in Ore- 
on, as the jewelers when not recompensed 
by their customers ordered the cheapest en- 
graving possible. Mr. Bristow read one let- 
ter which expressed the feeling of the en- 
Stavers on this question. 

_T. James Fernley, secretary of the Na- 
tional Wholesale Jewelers’ Association, of 
Philadelphia, was to have been present to 

dress the convention on “The Distribution 
of Jewelry,” but telegraphed his regrets, 

F. M. Ellis, of the Pinkerton Detective 

fUcy, spoke on the work of the Jewelers 
“ecurity Alliance, 
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Following a general discussion, the con- 
vention adjourned for luncheon. 


THURSDAY AFTERNOON 


O. A. Hartman, Salem, addressed the 
convention at the opening of the Thursday 
afternoon session on “Overhead Expenses 
and How to Keep Them Down.” He said 
in part: 

“To introduce my subject permit me to 
call several points to your attention. When 
we speak of the cost of an article which we 
sell, we do not mean the purchase price, 
for ‘Cost’ really consists of three principal 
items: Purchase price, labor costs, and ex- 
pense. The last two, ‘labor costs’ and 
‘expense,’ are usually mentioned under the 
group title of ‘overhead.’ 

“The proposition of overhead is so closely 
related to cost finding that the one cannot 
very well be considered without the other. 
Cost findings are nothing more than the total 
overhead, gathered together for the purpose 
of proportioning out to individual articles 
of merchandise held for sale and is to be 
added to the purchase price for a basis of 
determining the sales price. 

“Objections are constantly being raised to 
this method of determining the sales price, 
for as some argue the price which you 
charge is governed by the market and this 
again is governed by competition. This 
market price may be below the amount of 
your overhead plus your purchase price. If 
it is you are losing money every time you 
are making such a sale. I want to say to 
you that when a man fixes his selling price 
with reference to the price of a competitor 
and not with reference to what it costs him, 
he is embarking on a decidedly unsafe pol- 
icy. In spite of this the ‘market’ is the 
common method of price fixing. The suc- 
cessful merchant realizes that an accurate 
knowledge of the cost of delivering an arti- 
cle to the customer is an absolute necessity 
for the intelligent fixing of the selling price, 
for only in this way can he fix his price to 
show a profit. 

“For the sake of this article we will con- 
sider the merchant who is confronted with 
competition which does not permit him to 
show a profit when he sells his goods at the 
market. This brings us face to face with 
the problem of how to show a profit in spite 
of these conditions and the only way to my 
knowledge that this can be done is to cut 
down overhead and hold it down. 

“Now at last we have arrived at the point 
which the title of this talk really calls for 
and that is ‘Holding Down Overhead.’ 

“It is self-evident that to hold down your 
overhead you must be accurately informed 
of what your overhead really consists. This 
information necessitates some form of a rec- 
ord which will show you the amounts of 
your various expense items properly sub- 
divided. In this way you are able to tell 
just how much you are spending for wages, 
salaries, advertising, etc. 

“With this information before you, it is 
possible to bring about reductions intelli- 
gently. One of the most fruitful fields for 
cost reduction lies in labor costs. I do not 
mean that you should necessarily reduce 
wages, but I do mean that there should be 
a dollar’s worth of service rendered for 
every dollar paid. In some instances a man’s 
wage might well be increased while another 
man might be dispensed with efitirely. To 
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sum up, here are a few suggestions for hold- 
ing down overhead : 

“Do not permit high salaried men to do 
low salaried work; keep them busy on high 
salary work. 

“Keep everyone busy producing at his par- 
ticular job—whether it be polishing silver, 
fixing watches or selling merchandise. 

“Weed out the non or partial producer. 

“Watch your general expense for unnec- 
essary items. 

“Last of all, measure each expenditure by 
its ability to show a return for its invest- 
ment.” 

Upon the conclusion of Mr. Hartman’s 
address, Mr. Mazer again addressed the as- 
sembly on the national association, its duties, 
and what had been accomplished through 





F, M, FRENCH, RE-ELECTED SECRETARY 


it. This largely supplemented his address 
given Wednesday afternoon. 

The passing of resolutions, the decision as 
to the next convention meeting place and 
the election of this year’s officers closed the 
convention. 


The following officers were elected to 
serve during the coming year: W. F. 
Boettcher, The Dalles, president; A. A. 
Keene, Salem, first vice-president; W. W. 
Bristow, Eugene, second vice-president; A. 
H. Mealy, Milton, third vice-president; F. 
M. French, Albany, secretary. 

Carl J. Greve, Portland, and J. H. Shaner, 
Astoria, were named on the executive com- 
mittee. 


It was decided to hold next year’s conven- 
tion at The Dalles, Oregon, at a date later 
to be set by the executive board. 


The following resolutions were passed: 


Resolutions 


Whereas, The retail jewelry trade is in need of 
a reliable alarm clock to be handled exclusively by 
them, 

REsOLvED, That the members of this association 
pledge themselves to handle and push such a clock, 
if a satisfactory agreement can be entered into 
with some factory to guarantee the fulfillment of 
such an agreement. 


* * * 


Whereas, Joseph Mazer, of Omaha, Nebr., has 
by his enthusiasra and unselfish eff-rts added much 
to the success of this, our 16th annual convention; 
therefore, 

Reso._vep, That a vote of thanks be éxtended to 
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him in appreciation of his efforts and good work. 


* . 7+ 


Whereas, Wedding anniversaries, as now consti- 
tuted, are of little value to the jeweler up to the 
th year; and 

Whereas, The public is frequently at a loss to 
know what to give during the preceding 20 years; 
therefore, be it 

Resorvep, That the Oregon Retail Jewelers’ As- 
sociation go cn record as in favor of the schedule 
given herewith, and a copy of same to be submitted 
to the American National Retail Jewelers’ Associa- 
tion with a request for its adoption at the next 
annual convention. 

The following wedding anniversaries are recom- 





I, E. STAPLES, TOASTMASTER 


mended for adoption, by the Oregon Retail Jewelers’ 
Association: 

ist, Aluminum. 

2nd, Crystal. 

3d, Wooden. 

5th, Silverware. 

7th, Mahogany. 

10th, Cut Glass. 

12th, Silk, 

15th, Jewelry. 

20th, China. 

25th, Sterling. 

$0th Sapphire. 

40th, Pearl. 

0th, Golden. 

75th, Diamond. 

* + * 

ResoLvep, That the Oregon Retail Jewelers’ As- 
sciation send a memorial to Congress through the 
American National Jewelers’ Association request- 
ig the passage of a law standardizing the quality 
of platinum and providing for the proper stamping 
# the same, and a suitable penalty for the viola- 
tion of this proposed law. 

o * _ 


The Oregon Retail Jewelers’ Association notes 
with much satisfaction the progress being made 
by the National Excise Tax Elimination Committee, 
under the able leadership of Ralph Roessler, of 
Marion, Ind.: and therefore, be it 
Resoivep, That we commend the work of this 
Y and that we approve of the action of the 
ry ed committee of the American National Re- 
- getters Association in taking persnal charge 
ew om and we hereby pledge our moral and 
complish support in any degree necessary to ac- 
eidens, (0° Temoval of this unjust burden. As 
contribu °y our sincerity, each of us today have 
emetiiin ¢ to this money raising campaign in 
_ aaenning to the schedule outlined in the 
tail Je 3, issue of the American National Re- 
ewelers’ Association Bulletin. 


* * * 


sgt Mereas, The Oregon Retail Jewelers’ Associa- 


as had : ‘ 
Yentions and @ most successful and beneficial con 


. heregs, Trade relations have been materially 
proved during the past year; and 
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Whereas, This was made possible by the untir- 
ing labors of our officers; therefore, be it 

Resotvep, That the membership of the O. R. 
J. A. gladly records its recommendation of these 
conditions and heartily congratulates and com- 
mends these officers for their splendid judgment 
and self-sacrifice which made this condition pos- 
sible. 

om * ” 

We commend to our members the increased use 
of the facilities and savings offered by our Jewel- 
ers’ Mutual Fire Insurance Co., and do congratu- 
late .its officers upon the splendid manner in which 
they have been conducting this department. 

* - * 


We heartily commend the Seth Thomas Clock 
Co.’s advertising policy, suggesting the jeweler as 
the logical source of supply for their product, and 
gladly pledge ourselves to do what we can to make 
this policy profitable to the Seth Thomas Clock 
Co., and herewith recommend the jewelers through- 
out the country to do likewise. 

7 + * 


RESOLVED, That to the companies marketing prod- 
ucts through the retail jewelers follow the example 
followed by the Seth Thomas Clock Co. 

RESOLVED, That we, the jewelers assembled in 
the 16th annual convention of the Oregon Retail 
Jewelers’ Association, recognizing the assistance 
rendered us by the Portland Chamber of Commerce, 
the Portland press and the trade press, and appre- 
ciating the entertainment tendered us by the Port- 
land jewelers, sincerely thank all of the above for 
the efforts they have expended in making our con- 
vention one of the most successful in years. 


A banquet was held in the evening at- 
tended by more than 85 including wives of 
the delegates. It was held in the Chamber 
of Commerce dining room, and Mr. Mazer 
as usual was the “life of the party,” giving 
an unusually inspirational address. Senator 
I. E. Staples of Portland was toastmaster of 
the occasion. Mr. Mazer was the principal 
speaker. 








Trowel Used in Laying Cornerstone 
of War Memorial Building in 
Baltimore Made by Wounded 


Ex-Service Men 





ROBABLY 20,000 Marylanders, Balti- 

moreans and residents of the counties 
met recently on the spot dedicated by 
Marshal Foch and paid tribute to Maryland 
patriots. It was the laying of the ccrner- 
stone of the War Memorial building in the 
Civic Center and the 20,000 stood with bared 
heads in respect for those who had served 
and died in the nation’s wars as the big 
stone was slid into place by Governor 
Ritchie, Mayor Broening and Col. Harry 
C. Jones. The trowel illustrated herewith, 
which was used for the laying of the corner- 
‘stone, was made from utensils of war by 
the wounded ex-service men who constitute 
the personnel of the jewelry class 1922-23 
of the U. S. Veterans Bureau Vocational 
School of Baltimore. 

Five ‘bayonets were welded together to 
form the blade of the trowel and the applied 
decorations were made of shells and bullets, 
dismantled, melted down, and worked over 
into raw material. One bayonet was re- 
tained intact. This bayonet extends through 
the middle of the trowel and forms the 
handle of the trowel. The hilts cf the other 
four bayonets were broken from their blades 
and two blades were welded to each: side 
of the middle bayonet. The resulting welded 
piece of metal was shaped and ground into 
the form of the blade of the trowel. 

The shells and bullets were discharged 
and the metal of which they had been made 
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was melted, rolled, and drawn down into 
forms of material suitable for making the 
cartridge belt, swords, and pistols. It was 
in this way that bayonets which but lately 
flashed into action from khaki-clad shoulders 
and shells which leapt to quick fingers from 
tautly-drawn belts in their work of destruc- 
tion were made over into this trowel, a tool 
of construction and a symbol of peace. 
This trowel, a loving tribute to those com- 
rades who paid the supreme sacrifice and to 
the high ideals for which the United States 
of America went into the war, typifies in 
its broken swords, its empty and unlatched 
cartridge belt and its down-turned pistols, 
the loyalty in peace as in war, of the men 








TROWEL 


MADE BY WOUNDED EX-SERVICE MEN 
FROM WAR MATERIAL 


who wrought it and brings to mind the 
quotation: “They shall beat their swords 
into plowshares; and their spears into prun- 
ing hooks,” 

The trowel is of particular interest be- 
cause of the fact that it was made by ex- 
service men who are fitting themselves for 
the jéwelry tradé: The trowel willbe placed 
in the museum of the building. 

As the stone was covered, Dr. Lazaron 
pronounced the benediction. Taps was 
sounded and the immense throng quietly 
withdrew. 








Market Prices 


The following are the quotations for sil- 
ver bars in London and New York reported 
for the past week: 


for Silver Bars 


Domestic 
Silver Price Silver, 

London U.S.Gov’t Standard 
Date Oficial Assay Bars Price 
May 15 32 69% 59% 
eT eee 3245 68% 995% 
a ee ee Cee 32. 69% 99% 
/ 32% 68% 99% 
Se ik naeek 32% 69% 9954 
a Se Re Holiday 69% 99% 
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Leon Joseph will open a new jewelry 
store at 407 Spruce St.,.Scranton, Pa. 
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SPECIALIST in SAPPHIRES and IMPORTER and CUTTER of PRECIOUS STONES 


HENRY GREEN 


527 Fifth Avenue New York 

































FOR “HAIR LINE” WORK 


on fine jewelry creations, we have stocked a superb line of 


BLACK SPINELLE— , 


a genuine stone known commercially as Black Sapphire, in CALIBRE shapes and sizes. ‘ 
Black Spinelle excels in BEAUTY, BRILLIANCE and HARDNESS any other black stone 

















that has been produced. Hitherto it has been used only by exclusive shops but we can now € 

supply it in commercial quantities for manufacturing purposes. ; 
9 

H. NORDLINGER’S SONS, Inc. . 

Importers and Dealers in Precious, Semi-Precious and Imitation Stones. ar 








New York, 70 West 40th Street : 
Paris, 32 Rue Beaurepaire Gablonz, a/N., Jagergasse 3 ‘ Providence, 63 Washington St. I. 
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HOLD IMPORTANT MEETING 





Members of Chicago Jewelers’ Association 
Discuss Coming Tournaments and New 
Locations for Chicago Jewelry 
District 


Cuicaco, May 16.—The monthly luncheon 
of the Chicago Jewelers’ Association held 
last week was one of the best attended and 
most interesting in the history of the asso- 
ciation. The subject of a centralized loca- 
tion for the jewelry trade of the city is 
receiving much attention at this time and 
the fact that talks were to be made on the 
subject brought out a large crowd. 

After routine business President Mont- 
gomery asked M. J. Kelly, chairman of the 
golf committee to report on plans for the 
outings this year. Four regular outings will 
be held this season, one each in June, July, 
August and September. The exact dates 
were not decided upon but an almost unani- 
mous vote decided that Tuesday should be 
the day of the week. 

President Montgomery said the first out- 
ing would be on Friday, June 22, the date on 
which the members of the Chicago Jewelers’ 
Association were invited to be guests of the 
“Golden Roosters” for a day and evening 
at Ridgemoar Country Club. He stated 
that on this day there would be golf with 
variations and advised all to prepare to be 
present as he knew enough about the plans 
to know it would be a memorable day. 

The president then announced the nomi- 
nating committee consisting of ~-Wm. 
Juergens, chairman; Sydney Y. Ball and 
Charles Ross. Their report will be sub- 
mitted on the 3rd Tuesday in June, at 
which time an evening meeting will be held, 
which will be the annual meeting and elec- 
tion of officers. 


‘President Montgomery talked briefly 
about the renting conditions which had al- 
ready forced the trade here and in other 
cities to scatter and pointed out the neces- 
sity of the trade in Chicago taking prompt 
a¢tion before the situation became serious 
here. He then called upon George Herring, 
ptesident of the. Associated Silver Co., to 
rélate the advantages and disadvantages of 
being outside the “loop.” Mr. Herring 
mentioned no disadvantages but told of the 
many advantages they found in their new 
location at Ravenswood and Sunnyside Sts., 
and stated that under no circumstances 
would they ever consider the “loop” again 
even if rents were less in the “loop” dis- 
trict, 

E. E. Marshall, of C. & E. Marshall Co., 
who recently moved to Jackson boulevard 
and Laflin St., stated that they had been 
in the new location too short a time to be 
able te tell of all the advantages but he could 
tell enough to justify any concern in mak- 
ing the change, 

Mr. Tucker, of Willoughby & Co., real 
estate dealers, spoke about the new district 
to be opened for business in the region of 


olph St. and the lake. This will be the, 


terminal of the Illinois Central suburban 
When electrification of the road is complete 
and it is planned to erect building over the 
entize track area. Mr. Tucker also outlined 

lan which he thought would be the 
‘none. He stated that a small amount 
fac concern together with leases on 
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the space would enable the jewelers to erect 
and own their building. 

Questionnaires will be sent all jewelry 
houses in Chicago and it is expected that 
before many weeks the directors of the 
Chicago Jewelers’ Association will have 
some definite plans to announce. 








TAKES HIS OWN LIFE 





Telegram from Santa Fe Tells of Death of 
Former Fond du Lac Jeweler 

Fonp pu Lac, Wis., May 18.—John E. 
Ramsey, for seven years a jewelry merchant 
in this city, committed suicide at Sante Fe, 
New Mexico, according to a telegram re- 
ceived by William Dyhr, secretary of Fond 
du Lac Lodge, B. P. O. E., of which club 
the deceased was a member. Details of the 
suicide were not given in the wire, the brief 
statement “J. E. Ramsey, of Denver, com- 
mitted suicide here today,” being sent by 
Sheriff Thomas Delago, of Santa Fe. Mr. 
Dyhr communicated with Rockford, IIl., 
where he got in touch with Mrs. Barrett, 
mother of Mrs. Ramsey, and she in turn 
declared she would telegraph her daughter, 
who is in Denver. 

Mr. Dyhr also sent a return wire to 
Sheriff Nogales stating that relatives would 
communicate with him as to what disposi- 
tion they desired made of the body, The 
secretary of the Elks lodge at Santa Fe 
was wired and requested to look after the 
body and do what was possible for the 
widow. 

“Jack” Ramsey came to Fond du Lac 
about 14 years ago and established himself 
in the jewelry business in the Henry Boyle 
theatre block. He remained there for two 
years and then removed to a store in the 
Whittelsey-Reeves building, next door to the 
Woolworth store where he remained for 
three years, finally locating in the Wyatt 
building in what later became the north half 
of the Bellevue restaurant. After operating 
his store there for three years he sold out 
to E. W. Kemnitz and with his family left 
Fond du Lac. 

According to friends with whom Mr. 
Ramsey has kept in touch since leaving 
Fond du Lac, the family has made its home 
at Denver, Colo., where Mr. Ramsey was 
identified as a salesman with the Inland 
Salt Co., his territory covering a greater 
part of the southwest. 

Besides his widow, Mr. Ramsey leaves 
two children, a daughter, Margaret, 13, and 
a son, John, Jr., 10 years old. 








An unusually attractive catalogue with 
fine illustrations of the Theseum pattern of 
silverware manufactured by the Wilcox & 
Evertsen factory of the International Silver 
Co., has been published and is attracting 
favorable comment. It is bound in heavy 
imitation leather covers and contains a 
reproduction in miniature of the Theseum 
in Athens where some of the most fascinat- 
ing chapters in ancient Greek were per- 
petuated. The illustrations are psinted. on 
a heavy mettled green background. The 
catalogue contains 24 pages and covers. 
This catalogue is oply one part of the 
Theseum sales co-operation material that 
the International Silver Co.° firnishes the 
trade. 
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EXPORTS OF WATCHES 





Statistics of Shipments of Domestic Watches 
and Parts Sent to Foreign Coun- 
tries During March 

WasuinctTon, D. C., May 18—The Bu- 
reau of Foreign Commerce has just made 
public the statistics of domestic exports for 
the month of March and included in these 
are the detailed figures of the watches and 
parts of watches sent out from the United 
States during the month. The total value 
of the watches sent out during the month 
amounted to $47,107 and the total value of 
parts of watches amounted to $21,450. 

As far as watches are concerned, our prin- 
cipal customers were England, Canada, 
Mexico, Australia, New Zealand and Scot- 
land. 

The full list of the countries to which we 
shipped these products is given as follows: 


DOMESTIC EXPORTS OF WATCHES BY COUNTRIES 
DURING AUGUST 





Complete watches Parts of 
\ watches 
Countries Number .Value Value 
no 8 see pennuwad 11 $1,000 eRe 
Geeeee ic dicees écceel 1 ae 
jE? eee 24,503. 26,337 $1,708 
SU a rere ,000 1,360 Raa 
Canada, Maritime Prov.. 1 1 13 
Quebec and Ontario... 2,564 1,587 17,827 
Prairie Provinces .....° 124 424 1,664 
British Col. and Yukon 1 Soe ee 
British Honduras ....., 39 57 
RTs Pe 46 282 
ee ere 160 700 
PEED heii kos. 2G 60 74 
PO Ae ii.nss cao «kere 36 57 
ere ere, 1,984 3,449 2 
Newfoundland and _ Lab- 
| Oe A are 69 
Other British West Indies 459 949 39 
CS. Si ob. tose een eee . 48 102 
Dominican Republic .... 16 | A Oe 
Oe skes i. 6 dv oe lane Ve 10 47 
pe rey pre 1 100 
jp 7 RS ne aaa Non 4 5 
| Teer ee ee 1 10 
Ser ae 12 15 
OT Sivek 00 +6 REE <6 0 60 528 {state } 
Philippine Islands 17 111 123 | 
PEM, iesceiost a al aba 0 0h 7,086 5,495 74 | 
British Oceania ........ 24 36 ae 
French Oceania ....... 6 15 
New Zealand .......... 3,744 3,190 
British South Africa.... | 214 589 betes 
TOE écet(seanetes 43,305 $47,107 $21,450 








Canadian Sales Tax Increased from Four 
and One-Half to Six Per Cent 


Toronto, Can., May 18.—The tariff and 
taxation changes announced by Hon. W. S. 
‘Fielding, Canadian Finance Minister in his 
budget speech on May 11 were generally 
of a minor -character. The most important 
feature was an increase in the British pref- 
erence in the form of a discount of 10 per 
cent on the duties under the preferential 
tariff on British goods brought direct to 
Canadian ports without transhipment. This 
provision is now operative. 

The sales tax was increased from 4% to 
6 per cent to be collected at its source from 
the manufacturer or importer, instead of 
being distributed between manufacturer, 
wholesaler and retailer as at present. This 
simplification of the system is generally ap- 
proved, as it will save retailers much trouble 
and expense in bookkeeping. It will mean 
a trifling increase in prices, as the tax will 
of course be passed on to the ultimate con- 
sumer. It does not go into operation until 
Aug. 1. 

The maximttm of the check tax has been 
reduced from $2 to $1, after Aug.. 1. 
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THE HOUSE FROM MHICH TO BUY YOUR DIAMONDS 


LOUIS PRESSEL & LEDEBERG. INC. 
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DIAMONI 


Rees be. 
D<CUTTERS & IMPORTERS 
NS AIDEN CK NEZ 

“NEW YO 





Ic HILSO 
is gratifying to know that coopera- HAND that your order will be executed at 
tion is based on a mutual feeling that efficient manufacturing methods produce those onceand with a tho ough understand- 
of confidence. smalls — straight sizes attractively priced—for you. ing of your particular problem 


UMMAH ULE 





cL 



























[ Pearls 


e 
Nothing Are carried in our new offices at 122 South Michigan Avenue, Chicago. 
b t Send your orders there and if you should need the assistance of one of 
u our experienced pearl salesmen to help you sell an important necklace, 


P ] we will gladly send one to you with a fine stock. While in your city 
earis he will be your salesman and we are not known to your client. 


You can then compete with any house on pearls and make sales which 
are now going to other jewelers. 


LEBOLT & COMPANY 


The Largest Importers of Pearls in Chicago and One of the Largest in U. S. 


CHICAGO PEARL OFFICE PARIS PEARL OFFICES 
122 S. Michigan Ave. 8 Rue La Fayette 






















Large Modern Factory 
FOR SALE 


In fine up-to-date building. North light, low rental, with lease to run for three 
years. Located between 30th and 40th Streets, New York City, fully equipped for 
platinum, platinum top, or gold manufacturing, to accommodate 50 men. 


Owner is moving to larger quarters and would prefer to sell all or part, rather than. 
move present plant. 


This is an unusual opportunity fo obtain an excellent factory at a very low price. 
Advantageous terms can be arranged. All inquiries kept in strictest confidence. 


Address “H, 744,” Care Jewelers’ Circular 
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GOLF CLUB MEETING 





Member of Manufacturing Jewelers’ Golf 
Association Arrange for Tournament 


and Elect Officers 


ProvipENCcE, R. I., May 19.—Samuel B. 
Levy, president of the V. E. Black Co., of 
this city, was unanimously elected president 
of the Manufacturing Jewelers’ Golf Asso- 
ciation at the second annual meeting held 
at the rooms of the Turks Head Club here 
following a luncheon tendered the members 
Wednesday noon. It was voted to hold the 
Spring tournament about the middle of June, 
the tournament committee being instructed 
to obtain the privileges of the Rhode Island 
Country Club links at Barrington, . for 
Thursday or Friday, June 14 or 15, if pos- 
sible. After some discussion as to whether 
the tourney should be one-or two days, it 
was decided to limit it to a one-day meeting. 

The meeting was well attended and if 
the enthusiasm that was manifested is to 
be taken as any criterion, the future of the 
association is not only assured but particu- 
larly promising. Of the number who identi- 
fied themselves with the movement. to or- 
ganize the association last Summer prac- 
tically 100 have signified their interest and 
support by their payment of dues for the 
current year and the sentiment-was-strongly 
expressed that the association be con- 
tinued as a manufacturers’ association and 
not include the numerous allied and co-ordi- 
nate branches of the industry. 


At the conclusion of the appetizing lun- 
cheon the meeting was called to order by 
the president, J. Parker. Ford, who in wel- 
coming the gathering congratulated the as- 
sociation on the success of its first year and 
the encouraging prospects for ‘the continu- 
ance of the satisfactory achievements and 
concluded by giving a brief resumé of the 
first year’s activities. He then called upon 
Howard C. Baker, of the Baker-Manchester 
Mfg. Co., chairman of the nominating com- 
mittee, for a report, upon the reading of 
which the following. officers were elected 
without opposition : 

President, Samuel B. Levy, of the V. E. 
Black Co., Providence; first vice-president, 
Ellis W. MacAllister, of Irons & Russell 
Co., Providence; second vice-president, Al- 
bert S. Vennerbeck, of Vennerbeck & Clase 
G., Providence; third vice-president, Gus 
W. Strandberg, of Sykes & Strandberg Co., 
Attleboro; secretary and treasurer, Horace 
M. Peck, of the Manufacturing Jewelers 
Board of Trade, Providence; board of di- 
rectors, the above named officers, together 
with Eugene T. Abbott, of the Potter & 
Buffinton Co., Providence; Howard C. 
Baker, of the Baker-Manchester Mfg. Co., 

ovidence; James O. Otis, of Harvey & 

Otis, Providence; Charles H. Perry, of 
Ford-Perry Co., Providence; Lawrence P. 
Keeler, of Mcrae & Keeler, Attleboro, and 
J. Parker Ford, of Ford-Perry.Co., Provi- 
dence, 

The newly elected president was escorted 
to the chair and in assuming charge of the 
meeting thanked the members for. their 
Courtesy in thus. honoring Him ahd urged 
‘veryone to unite in. making the coming 


year a more successful one ‘than the last | 


and to endeavor, te plau.their affairs so as 





' august 31. 


THE JEWELER®S’ 





of the association. He pointed out that 
while the association has a_ respectable 
nucleus for a strong membership an effort 
should be made to secure the affiliation of 
every one that it was possible to enroll and 
that everything possible should be done to 
keep the interest and enthusiasm alive in 
the organization. He said that in announc- 
ing the standing committees for the coming 
year he wanted the members to bear in 
mind that they were not to remain “stand- 
ing” but to get busy and actively carry out 
the purposes for which they are appointed. 
He then announced the following: 

‘Membership: Ellis W. MacAllister, of 
Irons & Russell Co., Providence, chairman ; 
Howard C. Baker, of the Baker-Manchester 
Mfg. Co., Providence and Lawrence P. 
Keeler, of Mcrae & Keeler, Attleboro. 

Entertainment: Albert S. Vennerbeck, of 
Vennerbeck & Clase Co., Providence, chair- 
man; Jules P. Goldstein, of Jules P. Gold- 
stein Co., Providence, and Amos S. Blackin- 
ton, of Bates & Bacon, Attleboro. 

Tournament: Gus W. Strandberg, of 
Sykes & Strandberg, Attleboro, chairman ; 
Edward L. Gowen, of the Standard Button 
Co., Attleboro, and William ‘Foster of 
Providence. 

Handicap: James O. Otis, of Harvey & 
Otis, Providence, chairman; Alton H. Riley, 
of Riley & French, North Attleboro, and 
George L. Shepardson, of Attleboro. 

President Levy said that there had been 
some expression in.favor of ‘holding a two- 
day tournament about the ~ middle “of June 
and the matter was opened for : discussion, 
at the conclusion of which it was decided 
that a one-day’ tournament, at least _this 
year, would be the most’ advisable and in 
view of the fact that the association has 
held a tournament on the links ofthe. Meta- 
comet and Wannamoisett Country Clubs 
that the Spring meeting be held at the 
Rhode Island Country Club, if the grounds 
could be secured, and this was referred to 
the tournament committee with instructions 
to that effect. 

During the discussion as to the number 
of tournaments to be held it was suggested 
that there be three tournaments each year-— 
June, August and October. The consensus 
of opinion, however, prevailed that two—in 
June and October—would prove the more 
satisfactory and that instead of holding an 
extra tourney it might be possible to ar- 
range a Summer outing about the first of 
August and that a smoker might be ar- 
ranged for mid-Winter. These suggestions 
were referred to the entertainment commit- 
tee for future consideration. 

Edgar M. Docherty, president of the New 
England Manufacturing Jewelers’ and Sil- 
versmiths’ Association, during the tourna- 
ment discussion, stated that the convention 
committee of his association in arranging 
for the reception and entertainment of the 
American National Retail Jewelers’ Asso- 
ciation which will hold ‘its annual conven- 
tion-in Providence the last. week in August, 
would have an open afternoon the-final day. 
of the convention and suggested that the 
golf ‘association assume charge of arrang- 
ing a golf: tournament for that afternoon, 
The idea met with general ap- 
proval ‘but \ was ‘referted ‘to‘thé board of ‘di- 
rectors to confer’ with’ Mr.~Docherty’s com- 


tobe. able. to’ take part-in.alk-the~Activities. mittee, with power, to take necessary action.._vived by his widow and one grandchild. | 
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The amendment to the by-laws to increase 
the dues from $2 to $3 a year was adopted 
without a dissenting voicey It: was stated 
that there were about 140 names on last 
year’s membership list, about two-thirds of 
whom have paid this year’s dues, and plans 
are to be formulated by the directors to en- 
large the membership. 

As a mark of appreciation for his untiring 
efforts during the initial year of the associa- 
tion, Eugene T. Abbott presented the retite 
ing president, J. Parker Ford, a handsome 
golf trophy on behalf of the association. 








DEATH OF JOHN C. PERRY 


« 





Former Superintendent of Hamilton Watch 
Factory Passes Away at the Age 
of Eighty-four Years 


LANCASTER, Pa., May 16.—The flag .on 
the Hamilton watch factory is flying at half- 
mast in respect to the memory of John. C. 
Perry, a former superintendent of the fac- 





THE LATE JOHN C, PERRY 


tory, who died recently in New Salem, 
Mass., aged 84 years. He was widely 
known in watch manufacturing circles in 
this country. 

He was born in Grafton, Mass., Dec, I, 
1839, and graduated from the New Salem 
Academy, At the age of 17 years he became 
a messenger in the Massachusetts Senate 
and when Abraham Lincoln became Presi- 
dent the young man secured a-clerical posi- 
tion in the Boston Custom House. After 
filling other positions he became a clerk for 
the New York Watch Co, Springfield, 
Mass., this being in 1869. He _ eventually 
became superintendent of that factory and 
finally agent for its products. He then 
became associated with the Aurora Watch 
Co., Illinois, which finally merged with the 
Hamilton. Watch Co., the late deceased com- 
ing here in 1892, 

At first an agent of the Hamilton, he 
became its superintendent.on the death of 
Henry C. Cain, retiring: from the field 14 
years ago. J. 

He was married three: times, and is sur; 
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MEDIUM and 
FINE QUALITIES 


LONDON 
26 Helborn Viaduct 





FROM MINES TO MARKET 









American Gem & Pearl Company 


6 West 48th Street, NEW YORK CITY 


PARIS 
“% Rue Lafayette 
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Jobbing Stones 
Get the habit of mailing your 
jobs to us, for quick and effi- 
cient service, at right prices, 
also stone seal engraving, en- 
crusting, and lapidary work. 


Kroner, Hyman & Co.,, Inc. 
of 


Precious and Imitation Stones 
51 Maiden Lane New York City 








Send for Special 
Price List 


Aisenstein-Woronock & Sons, Ine, 
The Largest Wholesale Jewelers ) 
in the East 


20-22 Eldridge St., New York 
38 Years’ Successful Merchandising 











The Buyers’ Directory 


Price, $1.00 


The Jewelers’ Circular Publishing Compaay’ 
1% John St., corner Broadway New York 














Prisms: Their Use and Equivalents 


A book containing a more extended knowledge on this 
branch of refraction than is contained in works on 


ophthalmology. Price, $2.00. 


THE OPTICAL PUBLISHING CO. 


11 John St.. New York 





$2,000 REWARD 


for return H or information leading to recovery of Chain 
containing 150 diamonds weighing 30 carats, scrateb 
number 42949, and fancy shaped ornament, containing 
about 120 diamonds, which was attached to chain, 
scratch number 45783, lost May 7th in N. Y. City. 
A. C. Bennett, 15 William Street, Broad 2764. 
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Our specialty is repairing, restringing 
and altering of all kinds of Seed Pearl 


PEARL | "Frank c. OSMERS 


J ewelry 2 West 47th St. New York, N. Y. 








Attention—Manufacturers 
ONYX RING STONES 
Furnished for Any Sie 

Diamond : 
EARRING STONES 
ONYX and AMBER BEADS 


THE DOUBRAVA CO. 
61 Beekman St. New York 





Established 1886 


CHARLES KOHLBUSCH 





‘ anufacturer 

\ Fine Balances andWe 
em | 215 sane. lersey 
Seep Edgar == 











A, & $. ESPOSITER 
33-35 West 46th Street 


NEW YORK 
Tele, Bryent 4187 


gem material. 


EXPERT LAPIDARIES 


We are always in the market for fine rough 
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FROLIC OF GOLDEN ROOSTERS 





Chicago Social' Organization Honors Its 
First “Chanticleer” and Elects New 
Members 
Cuicaco, May 16.—The frolic of the 
Golden .Roosters, held in the “east room” of 
the La Salle Hotel last week, was the largest 
“roosting” of the organization ever held, and 
everyone of the 75 men present will testify 
that it was the most successful from every 
point of view. Goodfellowship prevailed 
from the time the first arrivals assembled on 
the mezzanine floor until the last part of the 
business and fun program was completed 

andthe members said good-night. 
Entertainers furnished music during the 

serving of the elaborate menu, and at the 

conclusion of this, Chanticleer Harry Radix 





HARRY RADIX, CHANTICLEER 


stated that since the first preparations were 
made for this meeting it had been learned 
that in a very short time John Warren, one 
of the organizers of the Golden Roosters 
and the first Chanticleer, was soon to leave 
Chicago, and it. was desired at this time to 
express the feelings of the members. He 
called on Ray Thompson to sing the verse 
written ‘by Milton Hess, and everyone 
joined in singing: 

Oh! Mr. Gallagher, oh, Mr. Gallagher, 
po ever heard John Warren spoken 

oI? 

Elgin watches was his line, 

Then to Waltham for a time. 
e's going west and leave the Roosters 

at. 

Oh! Mr. Shean, oh! Mr. Shean, 

am sure I know the fellow that you mean, 

He was our first Chanticleer, 

Quite a fellow for his beer. 

¢ will miss him, Mr.. Gallagher ; 
Positively, Mr. Shean. 

Chanticleer Radix then asked Sol Hess to 
sive to.Mr. Warren the token selected. A 
Yéy handsome walrus Gladstone bag and 
toilet Case, were presented by Mr. Hess. who 

few well chosen ‘words expressed the 

bd of all for Mf., Warren and said 

Mt all could best be expressed in a poem 
"ritteby Douglas Malloch, the spéaker of 
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the evening, and he requested Mr. Malloch 
to recite the poem, “The Love of a Man for 
a Man.” 

Much affected by the demonstration, Mr. 
Warren expressed his appreciation in a’Short 
talk and said that nothing in life could ever 
erase the memory of his pleasant associa- 
tions in the jewelry trade of Chicago during 
the past quarter of a century or cause him 
to forget even one of his friends, and that 
while the turnover in the jewelry business 
is not as great as in some lines, in no other 
trade in existence is friendship truer or 
more loyal. 

Chanticleer Radix then announced that 
John Warren’s name had been enrolled as 
the first honorary life member of the Golden 
Roosters of Chicago. 

Douglas Malloch, “the poet who makes 
living a joy,” was introduced and for a half- 
hour he entertained with his talk about dif- 
ferent kinds of people he had met. He de- 
scribed the ones you meet every day, and 
his talk was full of humor and pathos. 

With due ceremony five candidates were 
initiated into the order, and 16 elected to 
take the mark on June 22, when an all-day 
outing will be held at the Ridgemoor Coun- 
try Club. 








Members of Sansom Street Business Men’s 
Association Hold Annual Meeting 


PHILADELPHIA, May 21.—The Sansom St. 
Business Men’s Association, at its 12th an- 
nual meeting, held Tuesday evening, May 
15, voted to have a bulletin board placed 
on “the street.” The board will contain 
the name, address and business of all the 
business houses in this sector of Sansom 
St. that hold membership in the association, 
and will prove a convenient guide for 
visitors there. The board will be erected in 
front of the establishment of D. V. Brown 
at 740 Sansom St. 

The meeting and banquet, which was held 
at the Hotel Vendig, 13th and Filbert Sts., 
was attended by approximately 125 members 
and friends of the association. The new 
staff of officers elected at the business meet- 
ing, which began at 6 o'clock, are as fol- 
lows: Arthur Hagstoz, president; Harry F. 
Davis, vice-president; Joseph B. Bechtel, 
treasurer, and J. F. Neill, secretary. The 
board of directors: Charles Diesinger, A. 
Reed McIntire, Samuel Deutsch, William 
D. Keating, David Silas, D. V. Brown, M. 
Ballan, H. W. Smith, and A. Levi. 

Mr. Hagstoz, the new president, in his 
address, gave a brief history of “the street.” 
He painted a word picture of Sansom St. 
during its. early days with its swinging 
signs which cluttered the front of all the 
stores; the cobbles in the street which gave 
forth a thunderous rumble as the vehicles 
passed, and the one dreary little oil lamp on 
a post at the corner. Mr. Hagstoz drew a 
contrast with the appearance of “the street” 
today. The hideous swinging signs have 
vanished. Asphalt paving has long since 
displaced the cobbles, and brilliant arclights 
take the place of the lamp post on the cor- 
ner. 

Other speakers inéluded’: 
Logue, an attorney; Dr, -F. 
the Philadelphia. Chamber of Commerce, 
and G. Bertram Reger, engineer of the 
Philadelphia_Electric .Co. 


J: Washington 





Bi 
DIAMOND RING’ DISAPPEARS 


New York Jewelers Miss Valuable Piece of 
Jewelry Following Visit of a 
Colored Woman 
A clever colored woman swindler receft- 
ly called at the store of the Geo. Bell 
Jewelry Co., 4 East 42nd St., New York, 
and after her departure it was discovered 
that a ring valued at $1,625 was missing- 
from the stock. Mr. Bell and his assistants 
have looked through the rogues’ gallery at 
police headquarters but have been unable to 
identify any picture on. display as a like- 
ness of the woman who committed the theft. 

It had just been learned that this woman 
called at the store several days ago and 
asked for Mr. Bell. When the proprietor 
did appear, however, she told him that she 
wanted to see one of the clerks who was 
standing at the counter waiting on another 
customer. She told Mr. Bell that that man 
had recently sold her a pair of basket de- 
signed earrings and that she was anxious 
to purchase a ring to match. 

After he had finished with his customer, 
Mr. Sorenson, the vice-president of the 
concern, whom the colored woman wished 
to see, walked over to the supposed cus- 
tomer and upon her request produced a 
number of diamond mounted rings. Dur- 
ing the transaction she told Mr. Sorenson 
she was an actress and that her husband 
was an actor and at the present time was 
on the road. She stated that she had 
recently purchased a rooming house on W, 
53rd St. and during the course of the con- 
versation produced a large roll of bills. 
She finally selected one ring and told Mr. 
Sorenson that she would not purchase it 
until she had,shown it to her sister. She 
asked him to bring the ring to her resi- 
dence. He told her he was unable to leave 
the store but advised the woman to hire a 
taxicab and go uptown and get her sister, 
and return. She said she would take this 
suggestion and left the store. A few 
minutes later it was discovered that a ring 
was missing. 

This ring is made of platinum and bore 
the scratch mark 210. It was set with 
four small diamonds, one in each corner 
of the mounting and on each side of the 
shank were three small diamonds. The 
center of the mounting was set with a per- 
fect blue-white diamond weighing 2.15 
carats. 

The woman is described as—about 30 
years old, standing five feet four inches 
tall, and weighing about 130 pounds. She 
has a thin face and is rather good looking. 
At the time she called at the store she wore 
a long black fur coat with gray collar and 
cuffs, a round black hat, red shoes and red 
stockings. 











The creditors of the C. D. Lyons Co., 
Mansfield, Mass., which was adjudged 
bankrupt some years ago, have received 
notices that a hearing on the case will be 
held Wednesday of this week in Middle- 
boro. The hearing is dor the purpose of 
concluding the examidation of the. bankrupt 


J. Cattell, .of ,westate and to show why the report of the 


trustees should not be accepted. This firm 
has no connection with the C. D. Lyons Co., 
located im Attleboro. - 
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— Beauty in a'Watch shouldbe 
more than (ase-deep a 


O matter how exquisite its case, 
a watch worn when it won't 
keep time must offend against 
the canons of good taste. 

So often we allow our love 
of beauty to govern the selection of a watch, 
only to find that watches selected for appear- 
ance alone are not true to one’s trust. 

Beauty and reliability should be twin con- 
siderations in the selection of a watch—and 
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155—14 Kt. 25 year white gold en- 
graved case; fine 15 Jewel Butova 


153—14 Kt. 25 year white gold en- 


graved case; fine 15 Jewel Butova they are in the making of every BULOVA | Movement... , » $2800 


Movement . . . «. $25.00 


154—14 Ket. solid white gold en- 
graved case; fine 15 Jewel Butova 


| Movement . . . - $30.00 the charm of the case alone, time would 
prove to you that the watch was to be trea- 
sured for far more than merely surface-value. 


Artists and craftsmen have contributed their 


watch. For that reason, while you would be | 156—14 Kt. solid white gold en- 


unerringly attracted toward a BULOVA by pend ape; Sn tg jowd Suness 
i Movement . . . «. $30.00 











finest endeavors to make BULOVA watches 6716-18 Ke. solid white gold en- 
” 7 Jewel Butova ‘ . ” Mc ae P 
graved case; fine 17 Jewel But ‘ Beauty is truth ; Keats has told us—and ovemen $50.00 


Movement . . . . $35.00 a“ " ri a ‘ 
truth in a watch lies in telling time on time. 


It is this true beauty that the name BULOVA 
signifies. Whether you select a miniature 
wrist watch or aman’s pocket watch —a $25 


| 6713—18 Kt. 25 year white gold en- aristocrats of beauty, autocrats of time. graved case; fine 17 Jewel Butova 
} 





6722—18 Kt. solid white gold en-, 






iepiaeltinn anh ates sith am watch or a $2,500 watch—look forthe name — | seni ainta dias 49. pues none 
graved case; fine 17 Jewel Burova 4 BULOVA on the dial. It is an assurance of Movement . . . $50.00 
Movemes . - - - 950.00 i] good taste and a guarantee of truth. nes 









BULOVA WATCH COMPANY, INc. yy 
\ Fifth Avenue at 36th Street - New York j 








5716-S—Extra small 18 Ket. solid 
white gold engraved case; with sap- 
phires in end pieces; fine 17 Jewel 


Butova Movement . $75.00 


$714—Extra small, 18 Kt. solid 
white gold engraved case; fine 17 
Jewel Bucova Movement, $70.00 


































5737—Solid platinum engraved case; 
set with 36 finest diamonds; fine 17 
Jewel Bucova Movement, $295.00 





5791—Solid platinum engraved case; 
set with 24 finest diamonds; fine 17 
Jewel Buova Movement, $195.00 





















39714—A real man's watch. 14 Kt. solid gold case; fine 
17 Jewel BULOvA Movement (Radium dial) . . $90.00 


395 


13—Shape and style as above, Sterling Silver case, 15 
iy V7, 


Jewel BULOVA Movement $37.50 
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To help you sell more BULOVA WATCHES! 
Another full page in the June 9th issue of The Saturday Evening Post 
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ALLEGED SWINDLER CAUGHT 





Birmingham, Ala., Police Arrest Negro Who 
Is Charged with Attempting to Pass 
Bogus Checks 


BirMINGHAM, Ala. May 18—Sandy 
Thomas, negro, who officers claimed had 
passed two or three forged checks on small 
merchants, including jewelers, in some of 
the suburbs of Birmingham, is under arrest 
here. He was locked up in the city jail 
awaiting trial. 

When arrested it is alleged that the negro 
was attempting to pass a forged check for 
$35, at the store of Louis Pizitz, one of the 
largest downtown department stores. The 
negro went into the store and offered the 
check in payment for some small articles 
which he had purchased. Two detectives 
from the Bodeker National Detective 
Agency walked up to the negro, and one of 
the detectives said, “Let me see that check.” 

The detective loked at the check and was 
suspicious. “Where did you get this 
check?” the detective asked the negro. 

At first the negro claimed it was his pay 
check. The check was indorsed “Henry 
Jones.” After considerable questioning by 
the detective, the negro admitted he had 
forged the check himself. He said he had 
read in the newspapers where men had made 
lots of money in this way and were never 
caught, so he thought he would try his hand 
at the game. He declared this was his first 
offense. 

When searched by the detectives the 
negro had four forged checks in his posses- 
sion for the following amounts: $30, $35, 
$40 and $42. 

The chécks were all well written, and 
detectives believe the negro is an old of- 
fender, But little is known here concerning 
the negro. 








HELD ON ROBBERY CHARGE 





Abraham Simon, Alias “The Dummy,” Ac- 
cused of Stealing a Gold and 
Platinum Watch Chain 
Paterson, N. J., May 16.—On a warrant 
charging him with stealing a gold and 
platinum watch chain worth $20, Abraham 
Simon, more familiarly known to tlie police 
as “The Dummy,” was arrested last Thurs- 
day at his home, 109 Fair St. Following 
his arrest, Simon was taken to Hackensack, 
where he is being held. 
It was ‘charged that on Oct. 8, 1919, 
Simon called at the store of B. A. Weber, 
Ridgewood Ave., Ridgewood, N. J., 
and stole a watch chain worth $20. The 
day before his arrest, Simon, it is claimed, 
attempted to palm a diamond pin at a 
Passaic jewelry store. The police after 
arresting the man, finally discharged him. 
Through this arrest the Pinkerton National 
; lective Agency learned that Simon was 
ing at Paterson and he was immediately 
_ under surveillance. After waiting 
or several hours, a warrant charging the 
theft from the Weber store was obtained 
and several Paterson detectives accompanied 
an operative from the Pinkerton 
| walked into Simon’s apartment and 
him into custody. He made such a 
commotion that the detectives abandoned 
idea of taking him to Hackensack in 


le 
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the street car and transported him to the 
county seat in a taxicab. 

After a long examination, Simon denied 
that he had ever been arrested and also 
claimed that he had never been in Ridge- 
wood. He would not admit that he had 
been in Passaic but told the police that he 
had just returned from Los Angeles, where 
he had been residing with his wife. He 
claimed he came back east owing to the 
death of his father who lived in this city. 
The police, however, placed no credence in 
the prisoner’s story especially in view of 
the fact that the Pinkerton operative who 
assisted in this arrest, took him into custody 
several years ago on a charge of robbing 
a Union Hill, N. J., jeweler. Simon is 
now being held for further examination. 








HELD UP AND ROBBED 





Kansas City Jeweler Relieved of Gems 
Valued at $2,250 by Two Men Who 
Escape Unmolested 


Kansas City, Mo., May 19.—Manson D. 
Bell, retail jeweler at 1302 Main St., was 
held up in his: store about 11 o'clock last 
evening and robbed of about $2,250 worth 
of jewelry. 

Mr. Bell was working late, as he does 
two or.three times a month. He was, as 
usual at the close of his day, removing the 
more valuable items from the display win- 
dow to the safe. The door to the street 
was unlocked. Two men entered, one ask- 
ing to be shown a watch crystal. As they 
moved towards the rear of the store, they 
“held him up,’ forcing him to give up a 
diamond ring from his finger, and a scarf 
pin, the two valued at $750. Then they 
bound and gagged him. They took a tray 
of diamonds from the open safe, valued at 
$1,500, and escaped through the front door. 

This door was still unlocked when, nearly 
an hour later, a passerby tried it, and en- 
tered, finding Mr. Bell, and releasing him. 
Mr. Bell was not seriously injured. The 
loss was covered by insurance. 








What is said to be one of the finest suites 
of offices occupied by any of the jewelry 
concerns in this country or abroad, was 
opened last Wednesday by the Napier Co., 
the new building at 389 Fifth Ave., New 
York. The place is beautifully decorated 
and entirely fitted out with mahogany furni- 
ture. The partitions and walls of the 
offices and show rooms are all finished in 
a soft green color, while the office of James 
H. Napier is entirely equipped with ma- 
hogany fittings and furniture. The lighting 
arrangements are excellent and lend softness 
and comfcrt to the atmosphere of the entire 
place. The outer office is equipped with 
mahogany furniture and on the floor is a 
marbloid rubber composition. The floors of 
the three show rooms and the office of Mr. 
Napier are covered with copper colored 
carpet. In each of the show rooms is a 
long glass top table with furniture to match. 
The stock is all kept in built-in show cases 
which are hidden from view by curtains. 
The electric light fixtures are all hand made 
and are of copper. The windows are 
draped with brown curtains trimmed with 
a green stripe. 
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William Wachtel, Bogus Check Passer, Goes” 
to Jail for Not Less than Two 
Years and Six Months 


Not less than two years and six months 
and not more than five years in the State 
prison was the sentence imposed upon Will- 
iam Wachtel last Friday when brought be- 
fore Judge Nott in Part 1, Court of General 
Sessions, New York. Wachtel had _previ- 
ously pleaded guilty to four indictments, 
three of them charging attempted forgery in 
the second degree, and the other, grand lar- 
ceny in the second degree. 

All of the indictments: were issued against 
Wachtel last April, and on May 9 he entered 
his plea of guilty. Although three of the in- 
dictments charged forgery in the second de- 
gree, he was allowed to plead guilty to at- 
tempted forgery in the second degree. 

One of the indictments charged that on 
Dec. 5, Wachtel issued a check for $75, 
drawn on the Chatham &. Phenix National 
Bank, payable to the National Watch Case 
Co. This check was signed with the name of 
“Joseph Schwartz.” Another check was for 
$22 and was drawn on the Bank of the 
United States and signed “Samuel Jacob- 
son,” while the third check was for $31. It 
was issued against the Corn Exchange Bank 
and bore the name of “Albert Rabinowitz.” 
The indictment charging. grand larceny in 
the second degree claims that on June 9, 
Wachtel got two'rings worth $68 from the 
firm of Link Bros. 

Wachtel, it will be remembered by readers 
of Tue Jewerers’ CrrcuLar, was arrested 
several months ago on a charge of petty 
larceny lodged against him by Frank Cle- 
menko, dealer in mountings, cameo goods and 
jewelry, 420 Grand St., New York, From him, 
Mr. Clemenko claims, Wachtel got away with 
an assortment of brooches for which he:gave 
in payment a check for $46. This check was 
later returned to Mr. Clemenko marked “no 
funds.” After a long search, Mr. Clemenko 
finally located Wachtel in a jewelry store in 
Brooklyn and immediately caused his arrest. 
After being arraigned in the Magistrate’s 
Court, his case was turned over to the Court 
of Special Sessions. 

In the meantime, several other victims of 
Wachtel saw the district attorney and suc- 
ceeded in having the man indicted. 

Wachtel usually posed as a jeweler and 
on the strength of this representation invari- 
ably succeeded in inducing some retailer or 
wholesaler to part with merchandise in re- 
turn for a check which always came back 
from the bank marked “no funds.” 

In most of his operations, he posed as “H. 
L. Schaffner,” wholesale jeweler, with of- 
fices at 65 Nassau St. Inquiry at that place, 
however, failed to locate Wachtel. Most of 
this man’s victims were confined to the east 
side district of New York, but a number of 
Maiden Lane and Nassau St. jewelers were 
also taken in. 

According to the records on file at the 
district attorney’s office, Wachtel is 26 years 
old and was born in Austria. He lived at 
250 S. 2nd St., Brooklyn, and claimed to be 
a salesman by occupation. In 1914 he was 
arrested, charged with petty larceny and was 
sent to the New York State Reformatory 
after a trial. 
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National Sterling Silver Week 








Jewelers Join in Displays of Fine Silver and Attention of Public is Attracted 
by Special Advertising 














National Sterling Silver Week, May 14- 
19, was observed in many cities in the 
United States in the jewelry trade for the 
first time this year and the results are most 
encouraging. In many cities special window 
displays and advertising attracted the atten- 
tion of the public to sterling silver and the 
sales were increased materially. 

NATIONAL STERLING SILVER WEEK IN ATLANTA 


ATLANTA, Ga., May 16.—National Ster- 
ling Silver Week is proving a great success 
as far as Atlanta is concerned. All of the 
leading jewelers are making silverware dis- 
plays and shops are thronged with house- 
wives eager to learn all there is to be known 
about sterling. 

One of the best displays is probably that 
of Maier & Berkele, Inc., which has in the 
store a dinner table and serving table, prop- 
erly covered with damask cloth and correctly 
set for a family of six. The serving table 
is laid with after dinner coffee, sugar and 
cream set, with after dinner coffee cups and 
saucers and after dinner coffee spoons—all 
perfectly arranged and matched in pattern. 
And one wall case represents a buffet, with 
a tea set, kettle and waiter. 

Other cases contain complete services of 
period silver, with Early English, Georgian, 
plain and chased Colonial designs. 

No expense or time has been spared to 
make these displays correct. Real fruit is 
shown in the fruit bowls, real flowers in the 
flower caskets and vases, and hand-decorated 
candles of the latest style are shown in the 
gleaming silver candlesticks. 

Latham & Atkinson have in their window 
a model luncheon table set for four, with 
napkins, candles and flowers to match the 
hollow ware. This, too, is a most attractive 
display and is getting a great deal of atten- 
tion from passers-by. 

Myron E. Freeman & Bro. are showing 
flatware, flanked by sterling silver hollow- 
ware and flowers—another beautiful display. 
The E. A. Morgan Co. is showing a mag- 
niicent chest of silver for the occasion. 

Atlanta jewelers co-operated in every pos- 
sible way to make National Sterling Silver 
Week a success—and that it is a success is 
shown by the interest being taken by At- 
lantans in the displays. As one jeweler says, 
there has been more interest in silverware 
during the week than at any time in the year 
except the Christmas holidays. 

BOSTON OBSERVES NATIONAL STERLING SILVER 
WEEK 

Boston, Mass., May 21.—Sterling silver- 
ware, in many beautiful forms, held the cen- 
ter of the jewelry stage in Boston last week. 
Far and wide, in the Boston newspapers, in 
letters to customers, and in other ways, the 
public was apprised of the fact that it was 
Nationa] Sterling Silver Week.” Reports 
from the trade indicate that the publicity 
thus given has increased the sales much 
above the corresponding period last year. 
The thousands of persons who frequent 
the main streets, where the jewelers are lo- 
tated, had presented to their view an array 





of silverware such as was never before dis- 
played in the Boston stores. It was a triumph 
for the shining white metal, which was elo- 
quent in its appealing designs in a thousand 
different forms, elaborately ornate, simple, 
chased, imposing. The larger stores had the 
advantage of much greater window space, 
and, of course, gave much more attention to 
their exhibitions, but the smaller establish- 
ments also went out of their way to present 
silverware to the public with gratifying re- 
sults, artistically and from a sales point of 
view. 

An exhibition which held rare interest for 
collectors and customers was the display of 
Colonial silver at Shreve, Crump & Low’s 
store, six or seven windows being devoted 
to this. All the objects were simple in de- 
sign and distinguished by beauty of line and 
proportion rather than elaborate ornamenta- 
tion. The growing wealth of the Colonists 
gave them opportunity to give expression to 
their desire for luxuries and naturally the 
craftsmen turned to English pieces for mod- 
els, but they incorporated in their work an 
austere beauty in keeping with the thought 
of the times. Thus were shown beakers, 
spoons and covered vases by the American 
patriot, Paul Revere, porringers, used by 
the English as bleeding-cups, toddy ladles, 
jugs, beakers, spoons and so on by Benjamin 
Burt, William Simpkins, Samuel Minot, Ja- 
cob Hurd, a handsome covered tankard by 
Benjamin Wynkoop of New York, and 
pieces by R. Swan of Worcester, William 
Holmes, Josiah Austin and Blowers. 

Of interest was the important collection of 
elaborate pieces by English silversmiths of 
the 16th and 17th centuries, some of which 
were made for royal banquet tables. These 
pieces included rare tankards, porringers, 
dinner services, sets of tea caddies in cases 
and rare old Irish potato rings. 

The Smith, Patterson Co. devoted three 
windows exclusively to silver, the displays 
being particularly well arranged with a back- 
ground of rose. Special cards in silver 
frames added to the fact that it was Na- 
tional Sterling Silver Week. 

Bigelow, Kennard & Co. ‘also gave up 
much space to the showing of most beauti- 
ful silver goods. One of the most attractive 
was a large man-o-war, two feet high in 
solid silver, 

A. Stowell & Co. also laid out a fine win- 
dow of all kinds of silverware. 

The Thomas Long Co.’s display, on a base 
of pale blue, was also attractive. 


THE WEEK IN KANSAS CITY 


Kansas City, Mo., May 19.—The week 
ending May 19 was to a very important de- 
gree a better week in sales of jewelry than 
the preceding, or any week this Spring. A 
noticeable loosening of the resistance of the 
public to spending is reported. Most marked 
is the evident tendency of the public to look 
at more expensive items—whereas, for sev- 
eral weeks, the purchases have been largely 
in the lower priced items. Silverware has 
moved with especially improved strength. 





One cause of the better movement of sil- 
verware is said to be the exploitation of 
National Sterling Silver Week. This week 
was not observed generally by the retail 
jewelers of Kansas City, but the little adver- 
tising that was done for it evidently caused 
a turning of attention to the subject of 
silver. It is said also that the unusually 
responsive demonstration, in flowers and 
candy, for Mothers’ Day, was partly carried 
over into interest in jewelry store items for 
Mother also. 

The Jaccard Jewelry Co. observed Na- 
tional Sterling Silver Week, with announce- 
ments in the newspapers .on Mothers’ Day 
and during the week, calling attention to the 
subject, and giving brief items: of informa- 
tion about sterling silver. The company car- 
ried a display window of sterling silver dur- 
ing the entire week. In this window was 
an artistic card bearing the title “National 
Sterling Silver Week.” 

HISTORIC SILVER EXHIBITED AT YOUNGSTOWN 


Youncstown, O., May 21.—In observance 
of “National Sterling Silver Week,” a na- 
tional event among leading jewelers of the 
country, Harry Levinson of this city, is dis- 
playing several pieces of silver of unusual 
historic interest. They are also of immense 
value. 

A platter, which Mr. Levinson believes to 
be one of the most valuable in existence, is 
being shown. It was the personal property 
of Benjamin Disraeli, the Earl of Beacons- 
field, British premier, and is one of Mrs. 
Robert Bentley’s personal collection. 

A platter, also one of Mrs. Bentley’s col- 
lection, which was presented to James John- 
ston by the unanimous vote of a general 
court Oct. 16, 1804, is included in the display. 

Mrs. Perry B. Owen has loaned a beauti- 
ful tea service made by the Gorham company, 
purchased by Mr. and Mrs. Hugh B. Wick 
and presented by them to the late Mr. and 
Mrs. Scott Bonnell, September, 1867. The 
service is of exquisite design. 

A silver loving cup of intricate design and 
workmanship made by Paul LaCroix in 1790 
is another of the valuable and_ historically 
interesting articles in the collection. 


BUFFALO JEWELERS OBSERVE NATIONAL STER- 
LING SILVER WEEK 

BurraLo, ‘N. Y., May 21.—Buffalo retail 
jewelers, especially those in the shopping dis- 
trict, did an exceptionally good business in 
silverware during National Sterling Silver 
Week, due in a great measure to the gen- 
erous use of advertising space in the local 
papers in conjunction with manufacturers’ 
ads as well as attractive window displays. 
Trade was exceptionally good in spite of a 
week of rainy and threatening weather. 

T. C. Tanke, Inc., took advantage of the 
opportunity to display in the windows of 
both their stores the gold and silver services 
to be used in the New Statler Hotel, which 
had its formal opening Saturday night. The 
former will be used only on State occasions, 
There are over one thousand pieces in the 
service. 

STERLING 


LANCASTER DISPLAY 


JEWELERS 
SILVER 
LANCASTER, Pa., May 21.—National Ster- 
ling Silver Week was observed by some of 
the local jewelers, who made special window 
displays of silver goods, and these jewelers 
report having had a good run on such arti- 


cles. 
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“-those who love to work,and 
love to see it rightly done, 
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who finish their task for 
its own sake~” Emerson 
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CORONATION 
(25 year) 
Two and Three-piece 


GILSEY 
(20 year) 
Three-piece, only 


Emerson Watch Cases 


- Beautyof design and finish are essential 


features. of Emerson Watch Cases— 


forming a stfong selling point for a 


watch. 


In THE long run, however, beauty and 


finish must give way in any.case to qual- 


~ ities that make for satisfaction in service. 


Take A three-piece or two-piece Emer- 
son Watch Case. Give it all the tests to 
which any judge of -watches can submit 
a case. 


Note, for example, the way the parts 
snap together with a positive click— 


they stay shut. That represents an un- 
usual accuracy in manufacture. 


Any) Emerson Watch Case will evidence 
this and other worth-while qualities— 
The Emerson-Coronation (25 year) and 


Emerson-Gilsey. (20 year) three-piece 


cases and the Emerson-Coronation (25 


" year) two-piece cases—yellow, green or 
“white gold—double-stock, inside and 
. outside—joints of solid gold. 


Tuey are available in popular styles and 
all standard sizes—for Swiss or Ameri- 
can movements. 


ASK us or our nearest sales representative for samples of 
Emerson Watch Cases—putthem-to any test you please. 
Then get our clectrotypes—free of charge— for use in your 
own advertising in your own town. é 
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TO STABILIZE SILVER 





Export Tax by. Mexico Suggested—Senate 
Commission Announces Its 
Investigation 


WasuHineton, D. C., May 22.—John 
Hays Hammond, chairman of the U. S. Coal 
Commission and a prominent mining engi- 
neer, has suggested that Mexico place an 
export tax on silver as a means of stabiliz- 
ing the price of silver following the termina- 
tion of purchases by the Treasury at $1 
per ounce under the Pittman Act. Mexico 
produces about one-third of the world’s 
output of silver, Mr. Hammond pointed out. 
It is generally agreed that the silver mining 
industry in the United States will slump 
heavily after the Pittman Act purchases 
cease. The Treasury has only 10,000,000 
more ounces to buy under the curtailed pur- 
chase program which has been adopted. It 
is believed that tenders for the greater part 
of that amount already have been accepted, 
and that the purchase program will end 
prior to June 1. 

Senator Pittman, vice chairman of the 
Senate Commission of Gold and Silver In- 
quiry, in a letter to Undersecretary of the 
Treasury Gilbert, declared that the Pittman 
Act is violated by the reduction of silver 
purchases. The fact that the Government 
now can purchase silver for its coinage at 
less than $1 is no reason for suspension of 
the Pittman Act provisions, he said. It is 
improper for the Government to buy an 
ounce of silver for less than $1 and then 
sell it to the American people, in the form 
of a standard silver dollar, for more than 
the cost price, in Senator Pittman’s opinion. 
He urged that the Treasury reconsider its 
action and continue purchases at one dollar 
per ounce, 

The Senate Commission has commenced 
the investigation authorized by the last 
Congress. The personnel of the Commis- 
sion is as follows: Senator Oddie, chairman ; 
Pittman, vice chairman; Sterling, Gooding, 
Walsh, of Montana; H. N. Lawrie, assist- 
ant to the Commission, and C. E. Alden, 
secretary. The resolution charges the Com- 
mission with the responsibility to investigate 
and report to Congress Jan. 1 next year 
upon the following subjects: 


_ 1. The cause of the continuing decreases 
in the production of gold and silver. 

2. The causes of the depressed condition 
of the gold and silver industry in the 
United States, 

_ 3. The production, reduction and refin- 
ing, transportation, marketing, sale and 
uses of gold and silver in the United States 
and elsewhere. 

4. The effect of the decreased produc- 
tion of gold and silver upon commerce, in- 
dustry, exchange, and prices. 

By commission was further authorized : 

) To confer with citizens, associations, 
t corporations of foreign countries with 
4 view to the stabilization and wider use 
of silver in exchange. (2) To propose, 
prog formally or informally, to the Presi- 
re of the United States, or the heads of 
a Proper departments, plans for negotia- 

ms with foreign governments to the 
same end 

The 
that 









— of the commission believe 
crisis confronting the gold and silver 
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mining industry is even more serious than 
that which confronted the agricultural in- 
dustry, when a Congressional commission 
was appointed to thoroughly investigate the 
condition of that industry. 








. Death of George E. Shaw 


PutNaAM, Conn., May 16.—George E. 
Shaw, who was for years a jeweler at this 
place, died at the home of his daughter, 
Mrs. S. M. Wheelock, Sunday morning, 
after a long and courageous battle to win 
back his health, He made a gradual re- 
covery after the amputation of one leg, 
more than a year ago, and during the first 
half of that time his friends and relatives 
looked for a permanent recovery. As soon 
as the effects of his operation wore away 
he renewed his active interest and gave 
much thought and direction to his jewelry 
store. 

While attending the centennial exposition 
in Philadelphia in 1876, Edward Shaw died 
suddenly, and George Shaw succeeded to 
the proprietorship of the business with 
which he became familiar. When Mr. 
Shaw took over the business the store was 
located in what was then known as: the 
Bugbee block, which was destroyed by fire 
and the Shaw store wiped out. The busi- 
ness was promptly re-established, but was 
again destroyed by fire in 1881 and again 
re-established. Since then Mr. Shaw had 
continued to engage in the jewelry and 
watch repair business and was one of the 
best known men in his line in southern New 
England. 

On May 5, 1875 Mr. Shaw was united 
in marriage to Miss Ellen S. Sharpe, of 
Abington. Mrs. Shaw has been dead for 
a number of years. Mr. Shaw is survived 
by one daughter. Ruth Elizabeth, wife of 
Silas M. Wheelock, of this city. 

Mrs. Shaw’s energy and business ability 
led him to take an active interest in. many 
things other than his jewelry ‘store. He 
was the founder of the business men’s 
association, was the original promoter of 
the Putnam Water Co. the Putnam 
Foundry Co. and the Putnam Light & 
Power Co., of which he was manager for 
a year. He was associate superintendent of 
the Congregational Sunday School for a 
number of years and a director for a long 
period of the Public Library and a well 
known ‘member of the Putnam Country 
Club and in many other ways interested in 
the city’s activities. He was a member of 
Quinebaug Lodge of Masons, of this city, 
an Qdd Fellow and a member of the 
Arcanum Club. 








Death of D. L. Goldberg 
St Paris, O., May 16.—D. L. Goldberg, 
a jeweler 66 years of age, was found dead 
in his store on Tuesday, by his wife. Death 
was due to heart trouble. Mr. Goldberg, 
who was ill for more than a year was in 
the habit of taking a nap every afternoon 
and his body was found when his wife went 
to relieve him. He had been in business 
in St. Paris for more than 36 years. He 
was a member of the Masons and Knights 
of Pythias and took an active part in civic 
affairs. 
Deceased leaves a widow and one son, 
Dr. Leon Goldberg, of Cincinnati. 
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JUNE ADVERTISING 


National Jewelers’ Publicity Association Pre- 
. pares Series of Ads on Weddings 
for Retail Jewelers 


A, colorful .motley succession of wed- 
ding journeys through far lands and 
far times makes up a ‘series of advertise- 
ments which has just been prepared by the 
advertising bureau of the ‘National Jewelers’ 
Publicity Association that will. give distinc- 
tion to any group of jewelers making use of 
them. The series is like a little travelogue 
set to the music of Lohengrin and Mendels- 
sohn, telling of the bridal serenade in Spain, 
the Lochinvar methods of the primeval 
American Indian, the quaint customs of va- 
rious other countries, in contrast with the 
modern bride in white satin, chiffon, orange 
blossoms, and showers of rice. 

The National Jewelers’ Publicity Associa- 
tion has worked these customs into a strik- 
ing advertising campaign, offered .free of 
charge for the use of the retail jewelers all! 
over the country. These advertisements are 
to be run early in June. A special campaign 
for graduate business, to be run over the 
latter part of May, has also been prepared 
by the association. 

Too often the jeweler’s June advertising 
is simply a recitation of what he has to offer 
for sale and is entirely lacking in human in- 
terest. Reliable estimates show that the 
June business should be 25 per cent. to 50 per 
cent, greater than it is ordinarily. This is 
practically due to the fact that the jeweler 
has traded on the business that came into 
his store rather than in trying to interest ad- 
ditional business. The human interest ap- 
peal of these series will attract attention. 

Another link in the National Jewelers’ 
Publicity Association plan of co-operation is 
a series of birthstone advertisements. Few 
people have any real knowledge of their 
birthstones. If they have any sentiment or 
feeling toward their birthstone at all, it is 
usually expressed in a very simple manner— 
a ring or scarfpin or something of that sort. 
The fact of the matter is that one should be 
just as proud of his birthstone and it should 
mean just as much in hi$ life as his name. 
The retail jewelers of the country have ex- 
pressed a keen interest in an idea of this 
sort, and depending upon the results secured 
from the first advertisements which have 


‘been prepared (June and July), the associa- 


tion will supply a series of such advertise- 
ments for each month in the year. 

Proofs and mats of any of these adver- 
tisements may be obtained for local news- 
papers direct from the advertising bureau, 
National Jewelers’ Publicity Association, 167 
FE. Ontario St., Chicago, II. 








The Well Made Paper Box Company, of 
502 Market St., Camden, N. J., with George 
D. Rothermel as agent, has been chartered 
operate in manufacturing, buying, selling, 
and trading in jewelry boxes and other 
articles. The concern has a capitalization 
of $25,000 which is divided into 250 shares 
at $100 per share, while the amount that 
will be devoted to the starting of business 
is $6,000. The incorporators and the num- 
ber of shares held by each are Charles A. 
Lotz, of West Collingswood, 29; Minnie 
Cohen, of 1404 28th St., New York city, 30, 
and George D. Rothermel, of Camden, 1. 
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No. 3. Size 13x9x 33%” 
Price $30 each. 
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No. |. Size 84% x 7x 23%” High. 
Price $15 each. 


Cases are of Black Polished Ebony 


Finish, with Gold ornamentation. 
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Price $18 each. 
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For Forty-Four Years 


The House of A. I. Hall & Son has been serving 


the Pacific Coast jeweler with merchandise. 


Each succeeding year has shown improvements 
in our organization until today we maintain Four 
Service Stations for Jewelers, and a staff of more 
than eighty people. 


Many of our department heads have been with 


Four Service Stations for Jewelers 


A. I. HALL & SON 


INCORPORATED 


us for periods of twenty years and over, so you 
can feel assured that when you transact business 
with us, you are getting the benefit of our many 
years of practical experience. 


We can supply you with -Diamonds, Jewelry, 
Silverware, Clocks, Watches and Cut Glass. 


Let us know how we can best serve you. 
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‘Hawk Eye State Jewelers Gather at Des Moines 


Interesting Program and Fine Entertainment Make 18th Annual Conven- 
tion of Iowa State Jewelers’ Association a Rousing Success 











— 





Des Moines, May 19.—With a registra- 
tion of nearly 100, and a representative at- 
tendance of craftsmen from all sections of 
the State, the 18th annual convention of the 
lowa Retail. Jewelers’ Association held at 
Des Moines, May 16 and 17, was the most 
successful gathering of Hawkeye State 
jewelers seen here in many years. 


Wednesday’s Session 


The convention opened Wednesday morn- 
ing, May 16, with the annual address of 
President L. C. Tallman, of Ames. He 





L, C. TALLMAN, RETIRING PRESIDENT 





emphasized the importance of organization 
and co-operation. He declared that the 
tradesman who refuses to join a trade or- 
Zanization does an injustice to himself and 
his fellowmen. 


ADDRESS OF PRESIDENT TALLMAN 


Ladies and Gentlemen:—Once more we have 
gathered for our annual convention and never has 
the time for united efforts been more urgent than 
the present. Archimedes said, “Give me a lever 
long enough and a place to stand and I’ll lift the 
world” Your National and State officers say, 
‘Give us an association strong enough and a mem- 
‘ership that will stand back of them and they 
will lift the excise taxes and the many other 
things that are contributing to the hardships of 
the jewelry industry today.” 

You see, fellow jewelers, it is up to the jeweler 
‘0 not only take an active part in association 
work, but to see that his competitor belongs as 
well, for only by our united efforts can we hope 
9 hold our own, say nothing of forging ahead, or 
meeting the many problems that confront us. 

Other trades are forming strong organizations. 
Recently, the State Retail Shoe Dealers’ conven- 
mn held in Des Moines was attended by 600 deal- 
“8 out of a membership of 800. At a national 
a convention there were 6,000 dealers in 
lf aps operating under a particular trade name. 
oo and other trades and professicns find it 
ort and beneficial to have such strong or- 
om. it surely is up to the jewelry craft to 
mr if Stronger than we have ever done in the 

“a, We are to hold our own in the new trend 

Ts in the retail ‘business. 








I would not convey the idea that our organiza- 
tion has been a failure nor that it has accom- 
plished nothing, for it has done many things and 
wili do more in the future, depending, cf course, 
upon the support given it. * * * 1. ....6. 

There are many other problems to be worke 
out and some of the ones just enumerated must 
be more thoroughly adhered to. This to a great 
extent is up to the individual jeweler to carry out. 

I would like to have the resolutions committee 
put our State associations’ stamp of approval on 
the “Code of Ethics,” adopted at the national con- 
vention, and urge all jewelers to live up to their 
high ideals. 

May I urge each one of you to be a special en- 
voy to carry the aims and ideals of this conven- 
tion home to your fellow jeweler who was not 
fortunate enough to be here, and if he is not a 
member get his application and check and send 
them to our secretary. Where it is possible, form 
a 24-Karat Club in your city or inter-cities, and 
co-operate with each other in overcoming some of 
the obstacles to progress. Such ciubs have been 
formed in four Iowa cities and the results are 
very gratifying. 

Our business is not common, but one that deals 
with mechanical technicalities and the finest and 
most wonderful adaptations cf nature’s gems and 
precious metals to utilitarian and decorative pur- 
poses, Then let us so conduct ourselves and our 
businesses that the people will have more confi- 
dence in us than they have ever had before. This 
can be done by having more harmony among our- 
selves and thereby attract the confidence of the 
public that they will be more ready to rely upon 
our good judgment in matters pertaining to the 
jeweler’s art. 


Secretary-treasurer L. Major, of Perry, 
read his report, in which he told of the good 
work of Field Secretary Walter H. Mellor, 
who spent the time from May 22 to June 6 
enrolling new members in the State associa- 
tion, and form 24-karat clubs. The secre- 
tary reported 31 new paid-up members as 
a result of Mr. Mellor’s efforts, and the 
organization of 24-karat clubs at Cedar 
Rapids, Mason City, Davenport and Sioux 
City. He mentioned that seven of the 11 
members of the Cedar Rapids club regis- 


‘tered at the convention. 


Telegrams were then read containing 
greetings from President Hufnagel of the 
national association, and from the Gruen 
Watch Co. A third message was read from 
J. V. Barborka of Denison, who was sched- 
uled to render several harp solos and also 
to speak on “How to Get Along with Your 
Competitor.” Mr. Barborka wired that his 
son is in the hospital at Rochester, Minn., 
which prevented the jeweler from attending 
the convention. 

Mack Hurlbut, of Fort Dodge, former 
president of the national association and a 
pioneer booster for the Iowa association, 
spoke briefly on the better feeling which 
now exists between the wholesaler and re- 
tailer. He contrasted the present with the 
days when such was not the case and told 
how the retailer then suffered. 


THE LUNCHEON 

At the noon luncheon the jewelers were 
guests of the Kiwanis Club at Hotel Ft. 
Des Moines, in a room adjoining the con- 
vention hall. Following the dinner Harry 
E. Ewing, of Buenos Ayres, gave an in- 
teresting account of life in the South Ameri- 
can metropolis. 
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WEDNESDAY AFTERNOON 


Superintendent D. E. Church, of the 
Pinkerton Detective Agency, was the first 
speaker of the afternoon session. He gave 
the history of the Jewelers Security Alliance 
since its organization in 1883. He also re- 
counted its benefits and declared that rob- 
bers shun the sign of the Alliance on the 
door of a store. 

Secretary A. W. Anderson, of the Ameri- 
can National Retail Jewelers’ Association, 
told of the sacrifices made by the pioneers 
to make a success of the organization. He 
declared it had its inception in Iowa and is 
incorporated under the Iowa laws. He paid 
a tribute to Mack Hurlbut, who was one 
of the early “wheelhorses” in the associa- 
tion. 

Ralph Roessler, of Marion, Ind:, told the 
jewelers of the efforts being made to get 
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rid of the war tax. He assured them the 
measure will be repealed at the next session 
of Congress. 

Arthur S. Smith, of Omaha, member of 
the National Wholesale Jewelers’ Associa- 
tion, spoke on how to cut down overhead. 

During the afternoon the women of the 
convention were guests of the Chamber of 
Commerce at a theater party at the Or- 
pheum. They were entertained at luncheon 
at noon at the Harris-Emery tea room. 


THE BANQUET 


The feature social event of the conven- 
tion was the annual banquet at which the 
jewelers and wives were guests of the Des 
Moines wholesale and retail jewelers. There 
was no speaking, but a fine musical program 
of instrumental and vocal solos, a quartet, 
and solo dancing by Miss Katherine King, 
a Des Moines artist. Dancing in the spa- 
cious Ft. Des Moines Hotel ballroom fol- 
lowed the program. 


Thursday’s Session 
Thursday’s session opened with a talk on 
“Retailing Diamonds” by Earl R. George, 
of Plumb’s jewelery store. The speaker 
pointed out that the successful diamond 
salesman will sell ideas. He will paint a 
word picture of the prestige, the enjoyment 
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We manufacture in our two completely equipped shops, 
Medals for all occasions, Official Fraternity Emblems and 
Crests, Class Rings, Masonic Rings and Jewels, Elk Jewelry, 
Stars and Badges. 


Special orders for Platinum or Gold Jewelry executed in 
the finest workmanship manner (drawings and designs sub- 
mitted upon request). 


You Will Appreciate the 
McCabe-Morris Co. Service 


The service possible in our two complete shops is unusual in the trade. 
We have special machinery and men for every class of work. Personal at- 
tention is given every repair job, the same service that is given the finest 
manufacturing job. If it can’t be done in our shops, it can’t be done. 
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CHICAGO 















SEASON’S SPECIALS 


14 K. Hand Chased Wedding Rings 


White or Green Gold 


A Remarkable Value Guaranteed Quality 
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and the satisfaction which the wearer will 
experience. He urged salesmen to be care- 
ful of their personal appearance and to use 
tact and courtesy. 

H. Victor Wright, of Los Angeles, spoke 
at this session on “Factors Contributing to 
Success in Business.” He discussed the ac- 
counting problems of the jeweler and urged 
an adequate bookkeeping system. Mr. 
Wright’s talk proved to be so valuable and 
interesting that he was given another hour 
in the afternoon at the urgent request of 
the jewelers. 

Rotarians among the visiting jewelers 
were entertained at dinner by the Des 
Moines Rotary Club. Lions .among the 
craftsmen were similarly entertained by the 
Des Moines Club. 


THURSDAY AFTERNOON 


Joe Goldstone, of Chicago, talked on 
pearls and their manufacture in the after- 
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noon. One suggestion of his made a big 
hit with the jewelers and practically all of 
them jotted it down in their notebooks. Mr. 
Goldstone told them to give their local 
photographer a string of pearls, and to sug- 
gst that he use them in photographing 
women who come to the studio without 
such an ornament. He said the pearls will 
mt only enhance the beauty of the sitter 

will suggest to her that she should in- 
vest in a strand of pearls of her own. 

G. W. Mohr, of Vinton explained his 
Nw patented simplified process of removing 
the barrel and the mainspring of a watch. 
A question box and a general discussion of 

Problems of the retail jeweler followed. 

The passage of the resolutions and the 

ton of officers closed the convention. 

The election resulted in the naming of 

Reed, of Chariton, as president. He 
Wa Vice-president in 1922. Adolph Boyson, 
Cedar Rapids, was named vice-president. 
was a member of the directory board 
year. L. Major, of Perry, was elected 

“etary-treasurer. He had served in that 
Pacity for several months, succeeding the 
"iignation of C. S. Lemmon, of Washing- 
lm, who was forced to give up the office on 
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account of ill health, R. B. Swenson, of 
Ottumwa, was re-elected to the directorate, 
and Elmo B. Roper, of Creston, was added 
to the board. 

President Reed will represent the lowa 
association at the national convention in 
Providence. In this connection Secretary 
Major announced that. Emile Renaud, of 
Keokuk, elected delegate to the national con- 
vention in 1922, had kindly waived this 
honor to the secretary, and had paid his 
own way to the big meeting, giving Iowa 
two representatives. 

The selection of the next convention city 
was left to the executive committee. How- 
ever, it was stated that the meeting for 
1924 will very likely be awarded to Des 
Moines. The local committee was highly 
commended for its work in arranging for 
the 1923 meeting. The members were: 
Leigh Lumbard, chairman; A. M. Brecken- 
ridge, Earl R. George, Jake Joseph and 
George Hamilton. 

The resolutions committee, with Mack 
Hurlbut as chairman, framed a number of 
important recommendations which were 
passed by the convention with one exception. 
This was a resolution requiring a candidate 
for membership in the Iowa association to 
subscribe, without reservation, to the code 
of ethics set forth by the national organiza- 
tion. It was decided that the convention 
should indorse the code but should not make 
its acceptance compulsory. 

The report of the resolutions committee 
reads: 


Resolutions 


Mr. President and Gentlemen of the Convention: 

Your committee respectfully beg your indulgence 
in eliminating the whereases in the following reso- 
lutions, as we deem your knowledge of same— 
and intelligence, make them unnecessary, and 
time will be saved. 

First—In view of present world conditions—at 
times disheartening to all thinking men—we thank 
a Divine Providence for the privilege of again 
meeting in conventicn. 

* * _ 

Second—-We wish to express our appreciation of 
the self-sacrifice and devotion to duty of the of- 
ficers of this association-—compliment them on the 
efficiency of their work and thank them for it. 

. = . 


Third—That we reiterate our endorsement of 
the National Publicity Committee’s slogan of “Gifts 
That Last,’’ and also ‘The Gift Counsellors,” and 
deplore and discourage the attempt now being 
made to change these slogans of our trade—feeling 
that to do so would lead to confusion, difference 
of opinion and destructive of the past most ef- 
ficient and productive efforts of our national pub- 
licity campaign, and we further urge upon our 
members the use of these slogans of “Gifts That 
Last” and “Gift Counsellors” in all. publicity they 
use. 

* * . 

Fourth—That we must earnestly protest the 
centinuance of the present five per cent. Jewelers’ 
Excise Tax as being unfair and unjust, and that 
we give our most hearty support in carrying out 
the plans of the Special Tax-Elimination Com- 
mittee, thus far so ably and unselfishly guided 
by its chairman, Ralph Roessler: of Marion, Ind. 

* . * 


Fifth—That we deplore the apparent present 
tendency teward show, glitter and display, rather 
than worth and permanency, in jewelry buying, 
and that as craftsmen proud of our heritage we 
urge, and educate our public that a true sentiment 
and a true self-respect can consistently be repre- 
sented only by true worth and permanency. 

” * * 


Sixth—That, while it is well to “say it with 
flowers,” it is better ‘‘To prove it with jewelry,” 
and. that. “Saving the surface” is fine for the 
painter, but. surface yindication. alone is..not 
worthy the dignity and truth of the jeweler. 
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Seventh—That we express our appreciation of 
the Sterling Silverware Manufacturers’ Associa- 
tion and the national associations of the manufac- 
turers and jobbers for their most laudable and ef- 
fective efforts for our mutual benefit. 

* * 7 

Eighth—That we congratulate our members in 
particular and the trade at large that the elimina- 
tion of the retailing jobber and the time guarantee 
has practically been accomplished—not alone by 
our own efforts, but also by the sincere co-opera- 
tion of most of the reputable manufacturers and 
jobbers themselves. 

* * * 

Ninth—While realizing that in the cosmic plan 
the color of gold was decreed to be yellow, yet 
we appreciate the fact that there is a real need 
and legitimate demand for a metal in white to 
stimulate the beauty of blue white platinum, both 
from an artistic as well as an economic ‘standpoint, 
and yet of lasting and intrinsic worth, we find 
in the so-called white gold this requirement of 
price and beauty, but in suggesting this point we 
urge great care and caution to our members—both 
in buying and offering for sale—this platinum 
substitute, that such white gold be really of 
standard gold quality, and not in truth simply a 
camouflage—base metal. 

— - * 


Tenth—That it be the sense of this convention 

















L, MAJOR, SECRETARY-TREASURER 


that the installment plan of selling our wares—as 


is now being so strongly urged—is wrong in 
principle, unfair to the public, and will in the 
end prove destructive to the best interests and 


high ideals of the craft, and with it weaken the 
confidence and respect of the public in the jeweler 
—this confidence and this respect having for cen- 
turies been the most highly valued and cherished 
asset of the trade. 

However, this resolution in no way interfering 
with a fair and business-like system of selling on 
a plan of deferred payments to customers of ap- 
proved credit—in which our merchandise should be 
sold at a cash market price with only the pre- 
vailing interest rate added as a carrying charge. 

> . a 


Eleventh—Feeling that a real menace exists in 
the present platinum situation, we fully endorse 
the effort now being made for a National Stamp- 
ing Law, defining iridio platinum as 95 per cent. 
platinum and 5 per cent. iridium. 


Twelfth—That appreciating the personal sacrifice 
cf Ralph Roessler—his devotion ‘to duty and re- 
sults already obtained, and with a need of still 
further. effort—Iowa recommends, and so instructs 
her delegates to the national, that a _ suitable 
amount be appropriated from the treasury to 
recompense in a way Mr. Roessler for his service— 
in addition to actual expense incurred, and Iowa 
further recommends that Mr. Roessler be con- 
tinued in this. work in case it is necessary. 

. bg * * eo * ms 


Thirteenth—That we endorse and approve the plan 
of a gradual re-adjustment of the credit terms of 
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the trade as suggested by the retail jewelers them- 
selves at the 1910 national convéntion at Chicago, 
and as now advocated by the National Manufac- 
turers’ and Jobbers’ Association. Feeling that this 
is a constructive movement—conducive to a more 
rapid turnover, and only fair to buyer, seller and 
the public, the Iowa association urges its members 
to do all in their power to help in eradicating this 
age old evil of the craft, and gradually bring our 


business to the plane of other lines as regards 
credit and sound business principles. 
* * * 


Fourteenth—-That we express our heartiest appre- 
ciation and pledge cur most earnest support to 
what we consider major and outstanding accom- 
plishments, and also pay tribute to the men whose 
self-sacrifice and loyalty has made them possible, 
namely: August Loch, the Steele-H. Roberts 
Memorial Fund; Jewelers’ Mutual Fire Insurance, 
A. W. Anderson; Jewelers’ Research Bureau, 
George Brock and H. Victor Wright; Jewelers’ 
Publicity Committee, our own committee and Mr. 
Eisenstadt. of St. Louis; Jewelers’ Sustaining Fund 
for Field Work, Arthur Evart, Dallas, Texas, and 
Walter Mellor of Michigan City, Ind.; the Jewel- 
ers’ Vigilance Committee, by Harry Larter of New 
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York; Jewelers’ Tax Committee, by M. D. Roth- 
child and Ralph Roessler. 

To these accomplishments may be added an out- 
standing personnel, amorg those deserving special 
mention in addition to above being: Max Jennings, 
first president, St. Clair, Mich.; Ira M. Rada- 
baugh, secretary; Tinley Combs, Joseph Mazer, 
and many, many more whose work and effort we 
recognize. 

* * * 

Fifteenth—That we again express our appreciation 
of both the trade and local press, and thank them 
for their cooperation in our efforts and the very 
generous donaticn of space they have granted us. 

* * _ 

Sixteenth—We also wish to thank the jewelers of 
Des Moines, both retail and jobbers, as well as 
the optical trade, for the very fine time we have 
had, and for their efforts which have made this 
convention so great a success. 

+ . * 


Finally—Your committee thank you for the 
honor and confidence shown us in the appointment 
to this most dignified and responsible task of 
serving as the resolutions committee. 

Mack Hurwsut, Ft. Dodge. 
A. A. Tayuor, Cedar Rapids. 
C,H. Haney, Hampicon. 








Lester E. Ballcu, Boston, Mass., has sold 
out to John H. Derby Jeweler, Inc., of the 
same city. 
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LATEST CUSTOMS RULINGS 





Board of United States General Appraisers 
Hands Down Decisions as to Duty on 
Jet Bracelets, Imported Statuary, 
Bracelet Watches and Other 
Merchandise 

The Board of United States General Ap- 
praisers has just ruled that bracelets, com- 
posed of real jet, are not dutiable as jewelry 
under Par. 356 of the Tariff Act of 1913, 
nor under Par. 98, which provides for the 
dutiable classification of monuments, benches 
and vases manufactured from jet. Not be- 
ing specially provided for in the Tariff Act 
of 1913, Judge Sullivan rules, they are duti- 
able at 25 per cent. ad valorem under Par. 81 
of said act as “articles and wares composed 
wholly or in chief value of earthy or mineral 
substances, not specially provided for. This 
decision sustains a protest of M. Gugenheim, 
Inc., of New York, and reverses the col- 
lector’s action in imposing duty at the 60 
per cent. ad valorem rate in Par. 356. After 
going into the merits of this case in detail, 
Judge Sullivan establishes the following 
principle as applied to real jet bracelets, 
which will undoubtedly serve as a guide in 
making classifications under the Tariff Act 
of 1922: 

“That jet is a mineral substance is undis- 
puted. As was stated in the American Bead 
Co.’s case (recently decided), it is a variety 
of mineral coal. It is therefore a mineral 
substance. Jet bracelets are manufactured. 
They are, therefore, articles manufactured 
from a mineral substance, or at least, articles 
composed wholly or in chief value of an 
earthy or mineral substance. They are not 
specially provided for in the Tariff Act of 
1913. It therefore seems to us that they are 
within Par. 81.” 

Continuing, the general appraiser writes : 

“It has not been proven whether or not 
these bracelets are decorated, and we are 
without samples .thereof. Presumptively, 
bracelets are. decorated; they are at least 
decorative. Inasmuch as we are without 
proof on this point, and decorated articles 
under Par. 81 bear the higher rate of duty 
(25 instead of 20 per cent. ad valorem), we 
hold the bracelets of real jet in question 
dutiable as decorated articles and wares com- 
posed wholly or in chief value of earthy or 
mineral substances, not specially provided 
for, at 25 per cent. ad valorem under Par. 81. 
The protest is sustained.” 


IMPORTED STATUARY 


In an opinion, sustaining a protest of B. 
Altman & Co., of New York, the Board of 
General Appraisers finds that imported statu- 
ary of marble and alabaster, assessed with 
duty as manufactures of marble and alabas- 
ter under the provisions of Par. 98 of the 
Tariff Act of 1913, at 45 per cent. ad va- 
lorem, should have been taxed for customs 
purposes at the rate of but 15 per cent. ad 
valorem under Par. 376 of the same act as 
works of art. 

GALALITH ARTICLES 


Neck chains, bracelets and so-called plates, 
composed in chief value of galalith, not 
beaded, imported by G. Sorrentino, were as- 
sessed by the New York customs atithori- 
ties at 60 per cent. ad valotem, as jewelry, 
under Par. 356, Tariff Act of 1913. In a 
ruling just handed down by the Board of 
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General Appraisers the rate is reduced on 
these articles to 15 per cent. ad valorem, un- 
der Par. 385, same act, as non-enumerated 
manufactured articles. 
BRACELET WATCHES 

The duty on bracelet watches is reduced 
in a decision by the General Appaisers sus- 
taining a protest of Bonwit, Teller & Co., of 
New York. The merchandise in question 
consisted of gold and platinum watches with 
bracelets composed wholly or in chief value 
of gold or platinum. The cases and the 
movements were returned for duty at 30 per 
cent. ad valorem under Par. 161, and the 
bracelets as jewelry at 60 per cent. ad ya- 
lorem under Par. 356, Tariff Act of 1913, 
The board now rules that the bracelets 
should have been assessed as manufactures 
of gold or platinum at but 50 per cent. ad 
valorem under Par. 167, Act of 1913. 

BEADS TEMPORARILY STRUNG 


In a decision sustaining protests of Albert 
Lorsch & Co., D. Lisner & Co., and S, Stern, 
of New York, the customs board finds that 
beads, strung loosely on thread for facility 
in transportation only, assessed at 50 per 
cent. ad valorem under Par. 333, Tariff Act 
of 1913, should have been taxed at but 3 
per cent. ad valorem under said Par. 333, 








Auctioneer and Jeweler Fined on Charges 
of False Pretense 


MontcoMery, Ala., May 16.—A. Freeling, 
local jeweler, was fined $50 and costs, and 
A. L. Case, jewelry auctioneer, was also 
fined $50 and costs on charges of 
pretense, in the City Recorder’s Court. 
charges grew out of the sale of a watch 
which the auctioneer is alleged to have 
over-valued. 

The complaint was filed by Huey Murphy, 
fermer service man, who alleged that he 
attended an auction sale held at Freeling’s 
jewelry store on Montgomery St., and puir- 
chased a watch which the auctioneer said 
was worth $65. 

He made a bid of $16.80 on the wateh, 
whereupon the auctioneer sold it to him, 

After purchasing the watch, he carried 
it to other local jewelers and had it ap- 
praised. According to Murphy’s evid 
in Police Court, these jewelers valued the 
watch as being worth about $7.50. 

Murphy procured a warrant for the 
arrest of Mr. Freeling and Mr. Case, and 
the result of the trial is stated above. 

Both Mr. Freeling and Mr. Case gave 
notice of appeal to the Circuit Court. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 


Week Ended May 19, 1923. 


The U. S. Assay Office reports: 
Gold bars exchanged for gold coins. .$1,218,238.% 
Gold bars paid depositors..........+.- 99,161.57 


——— 


Total $1,317,400.38 


Of this the gold bars exchanged for gold 
coin are reported as follows: 


Date Exchanges 
Se ae | $370,620.33 
ot RR a atone 7" 215,599 
EE RRR ee 102,102.23 
Ee reas ae kitesiab ae so Sak ee ee 140,209.14 
Se BBs dks Bins iescssklaes 286.802.94 
May | SEE, Cer errs. ocawieed 102, 90508 

MEE. G40 oy 8b¥.56:45 56a 0a ses 59 O54 $1 248,238.% 
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Safe Robbers at Work in Pittsburgh 





Loot Valued at $6,500 Stolen by Crooks Who Break Open Three Strong Boxes 























PittsBURGH, Pa, May 21.—Yeggs 
cracked three safes in Pittsburgh yesterday 
and after tunnelling into the jewelry ‘store 
of William Cohen, 625 Smithfield St., at- 
tempted to crack a fourth, but were 
frightened away. However they did not 
leave until they had obtained loot valued at 
$6,500, of which sum $1,200 was stolen from 
the jeweler. This was according to the re- 
port of the police, who believe that four 
cracksmen were working on the job. 

While these robberies were in. progress 
or around that time, the large plate glass 





jewelry store had been robbed that the tun- 
nel was found. The city detectives who 
were called found the Cunningham estab- 
lishment in a worse condition than the Cohen 
store, as there was much wreckage of goods 
and furniture. The police say that entrance 
was gained either by a rear door of the 
Cunningham place or through a window on 
the second floor leading from a fire escape, 
hoth of which were found open. The safe 
in the Cunningham store, containing most 
of the money taken was on the first floor. 
It had been turned over and the bottom 





VIEW OF THE INTERICR OF THE COHEN JEWELRY STORE AFTER THE ROBBERY 


show window of Louis DeRoy & Bros. 
was broken. This is the second time it has 
been smashed this year. A tray of rings 
Valued at $300 was stolen from the window. 
In a short time the protective agency men 
were on the job to guard the premises. 
The Cunningham store at 623 Smithfield 
t. was first entered and when the robbers 
finished their work there, they turned their 
attention to the Cohen store and went 
through brick and mortar in their work to 
make entrance. They must have been some 
lime in accomplishing their purpose. The 
robbery was not discovered until Mr. Cohen 
came to his place of business Sunday morn- 
ng at 10 o'clock to check up on his Satur- 
4y sales and was surprised to find the place 
not only badly damaged but things in a 
confused condition. 
It appears that the robbers before leaving 
t covered up the mouth of their 
& with card board and a pile of paper 
i was not until several hours after the 


knocked out with crow bars and _ sledge 
hammers, which were strewn about the 
store. Gold fountain pens also on display 
in the show cases were taken. 

The thieves evidently went to the second 
floor where they knocked the combination 
from the safes and drilled them open. The 
upper floor was strewn with papers taken 
from the safes. The robbers unable in their 
hurry to operate an electric cash register 
valued at $1,200, pried it open with a crow- 
bar. 

Finishing work in the Cunningham estab- 
lishment, it is then believed the burglars 
turned their attention to breaking through 
the walls into the Cohen establishment. A 
hole large enough for a man to crawl 
through was made and the thieves then pro- 
ceeded to help themselves to things in the 
show cases, concealing their presence in the 
jewelry establishment by working behind 
the counters. After robbing the cases the 
thieves then turned their attention to the 
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jewelry store safe but it is believed that the 
robbers were frightened away before this 
safe could be opened. A large part of the 
jewelry taken consisted of white gold wrist 
watches, much of the more expensive mer- 
chandise being locked in the safe. : 

The watchman who tried the front doors 
of both stores several times during the night 
found them locked. There was no indica- 
tion whatever of the time the thieves entered 
the Cunningham establishment but judging 
from the amount of disorder, etc., they must 
have been at work for several hours. City 
detectives are at work on the case and the 
only clue they have are finger prints taken 
from the show cases the men had handled. 
Judging from the manner in which the job 
was done the police are convinced that four 
men took part-ir it. 








DEATH OF JEREMIAH A. ANGELL 





Veteran Providence Jeweler and Watch 
Repairer Succumbs to a Stroke 
of Apoplexy 


PROVIDENCE, R. I., May 21.—Jeremiah A. 
Angell, who for nearly half a century was 
a retail jeweler and watch repairer at 1928 
Westminster St., on Olneyville square until 
his retirement -in May, 1917, died yesterday 
morning at his home, 222 Magnolia St., in 
his 72nd year. He suffered a stroke of 
apoplexy on Tuesday and did not regain 
consciousness. It was his second stroke, the 
first causing a long illness four years ago. 
About a year ago he had an attack of hic- 
coughs that continued for more than a week 
before they were checked and left him in a 
weakened condition. 

Mr. Angell at the timé of his retirement 
from business was the second oldest mer- 
chant in the Olneyville section, having 
opened his store in 1871 where he ‘continued 
until the building was sold to be torn down 


.to give place to the new Woolworth build- 


ing. 

He was born in Coventry Centre, R. IL, 
in 1851, a son of the late Abraham and 
Miranda Angell and was the last survivor 
of 10 children. He received his early educa- 
tion in the district schools of his native 
town but was of a mechanical turn of mind 
and when a young man opened a small store 
in Phenix, R. I., for repairing clocks, etc. 
After a couple of years he came to Provi- 
dence and took employment in the manu- 
facturing jewelry establishment of the late 
Michael Fitzgerald with whom he remained 
until 1871 when he opened the retail store 
at Olneyville square. 

Mr. Angell is survived by his widow and 
two daughters, Mrs. Herbert G. : Bainton 
and Mrs. H. Prest, the latter the wife of 
H. Prest, optometrist at Olneyville sqaure. 
There are also three grandchildren. He 
was a member of the Ancient Order of 
United Workmen and for many years was 
an active member of the Olneyville Business 
Men’s Association, of which he was one of 
the originators. He was also active in the 
affairs of the Plainfield Street Baptist 
Church. 








L. J. Seely who has conducted a first class 
jewelry store in Lyons, N. Y., for,the past 
few. years, has concluded to reopem the store 
and remain in that city. 
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Minnesota Jewelers Hold Inspiring Convention 








New Code of Ethics Adopted, Trade Questions Discussed and New Officers 
Elected at Gathering in St. Paul 

















St. Paut, Minn., May 17.—Minnesota 
jewelers are looking forward to a new year 
with enthusiasm and a new interest, follow- 
ing the close of one of the most successful 
and inspiring conventions in their history— 
the 19th annual convention of the Minnesota 
Retail Jewelers’ Association at St. Paul, 
May 15 and 16. 

They are under the guidance of a new 











J. F. MOYER, RETIRING PRESIDENT 


code of ethics, adopted at the convention, 
and have a new spirit of unity and co-op- 
eration. The value of getting together, not 
only in annual meeting but in every practical 
way throughout the year, exchanging ideas 
and good fellowship, was impressed by 
speaker after speaker and can be character- 
ized as the keynote of the convention and its 
chief result. 

One concrete expression of this spirit was 
the naming of a large committee to visit the 
annual convention of the hardware dealers 
in St. Paul and to urge upon them in meet- 
ing that they relinquish the handling of 
clocks and allow them to be handled by the 
trade to which they naturally and rightfully 
belong. Some of the best men in the trade 
believe that the hardware dealers, if properly 
and forcefully approached, can be convinced 
of the justice of the claim of the jewelers. 

J. E. Stiles, of Wells, was elected presi- 
dent of the Minnesota Retail Jewelers’ As- 
sociation, and John Geist, of St. Paul, was 
elected vice-president. Mr. Stiles succeeds 
J. F. Moyer, of St. Paul. C. A. Sherdahl, 
of Montevideo, was named treasurer, and 
the veteran secretary, E. M. Schwenke, of 
New Richland, was re-elected for his 13th 
term. Charles White and R. H. Winter, of 
‘Minneapolis, were named directors. 


ADDRESS. OF ALFRED BEINHORN 


If any one speech set the keynote of the 
convention it was that of Alfred Beinhorn, 


Winona jeweler. He won the prize offered 
for the best constructive essay on how to 
better the jewelry business. He read the 
essay and was long and loudly applauded. 

He told how he had wasted sheet after 
sheet of paper trying to “do my bit by air- 
ing some pet hobby, or rehearsing some an- 
cient grievance, peculiar to jewelers, even to 
the time of King Tut, in an effort to win 
that 10-spot hung up so magnanimously by 
our worthy president and secretary.” Then 
he again looked over the announcement of 
the convention, and said that he realized that 
in it was the answer to the problem. He 
said the situation reminded him of Maeter- 
linck’s Bluebird—how Tyltyl and Mytyl, the 
little boy and girl, left their humble home 
and wandered the world over in search of 
Bluebird, happiness, only to find it fluttering 
in ‘their home when they returned. 

“The need of the hour is more and better 
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SCHWEN KE, SECRETARY 


teamwork, more recognition of our inter- 
dependence instead of independence. 

“Prosperity made us a nation of self-sat- 
isfied individualists. Many of us attributed 
sales and increased business to our own in- 
dividual ability instead of realizing that we 
were merely the beneficiaries of universal 
prodigality. 

“Now, we are beginning to appreciate our 
dependence upon others. We can’t play the 
game alone—regardless of our best record 
for hitting the ball. 

“Let’s apply the national game to every 
business. Let’s play to win, but bearing in 
mind that to win we must occasionally make 
sacrifice hits that will help the whole team. 
Sacrifice hits. sometimes win the tightest 
game. No game is closer than the present- 
day business. This spirit of unselfish sacri- 
fice creates team loyalty. And teamwork is 
what is needed among jewelers today—there- 
fore, make your sacrifice hit by, attending 
jewelers’ conventions. 
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“Perhaps you have problems that seem 
like mountains; trade troubles confronting 


thousands of other jewelers. But what are 
you doing to remedy them? Are you trying 
to solve them alone, or are you going out 
and doing teamwork with brother jewelers? 

“Don’t expect other jewelers to make all 
the sacrifice hits. Play the game. Join 
forces with them now and make your State 
association of jewelers a vital, living force 
in the trade. 

“Resolve, right now, that you will help 
your association. The dues are nothing com- 
pared to the benefits received. Attend your 
convention. Mingle. Exchange ideas. Jump 
into the ‘question box’ discussions with both 
feet. Ask questions. Take part in the talks 


- ~ 





C. A. SHERDAHL, TREASURER 


—get the other fellow’s ideas, and give yours. 
You grow by giving. 

“Two or three days. at your State conven- 
tion will give you enough cashable ideas to 
work wonders when you return home, rested, 
refreshed and revitalized. 

“Don’t try to play it alone. 
work, 


“This advice was broadcast to all mem- 
bers of our association. After reading 't, 
it vividly brought back to me the story of 
Tyltyl and Mytyl, with Moyer and Schwenke 
in the roles. They hang up a price for some 
constructive plan that will help the retail 
jeweler, and in the next mail they send the 
answer. What better plan could be sus 
gested, brothers, than— 


“Let’s Play the Game Together.” 

Mr. Moyer, retiring president, presided # 
the convention. A. E. Barker, of Minneap> 
lis, reported upon the national convention ™ 
Cincinnati. He introduced the code of ethics 
which was adopted, H. Victor Wright, of 
Los Angeles, familiar at many State conven 
tions, gave an inspiring talk. Ralph Roessler 
gave a convincing argument against the Iux- 
ury tax on jewelry, establishing the fact that 
65 per cent. of the articles on sale m # 
jewelry store are necessary, utilitarian arti- 
cles. Mr. Wright, Mr. Roessler and A. ™ 
Anderson, secretary of the national organi 
tion, were guests of honor at the annua?’ 

uet at the Saint Paul Hotel. 
’ Dean George W. Dowrie, of the Colles? 


Do : team- 
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of Business of the University of Minnesota, 
told of his desire to have instruction in 
jewelry included in the training of his col- 
lege. He did not say how completely the 
business could be taught, but he said that 
the college aimed to have a practical man 
yersed in the trade upon its faculty. He 
said he saw no reason why the jeweler 
should not be able to go to the State uni- 
versity and receive help in his business, just 
as the farmer can go and learn how to make 
profits in farming. 

The idea of unity in the profession was 
presented ably by another speaker, James D. 
Dougherty, of J. B. Hudson & Son, Min- 
neapolis. 

“Have you ever stopped to think of what 
goes to make up a human failure?” he said. 





H, VICTOR WRIGHT 


“He is all apart—all unhitched. His brain 
is without organization. Most of his fine 
sensibilities are stunned or dead. His will 
isn’t his landlord any more. It’s just a plain 
boarder—and half-starved at that. His 
original force of executives and assistants, 
once alert and healthy and willing, have all 
gone out to get weighed or into the back 
yard to sleep. Confusion and ruin is every- 
where. Chaos reigns. What is the remedy ? 
Get together, 

“There is not a man or business that can- 
not increase its efficiency over and over again 
by the application of this simple rule of 
harmony—cutting out the discords—getting 
back into accord with the purpose at hand. 

“Emerson once wrote: ‘Give a boy ad- 
dress and accomplishments and you give him 
the mastery of palaces and fortunes wher- 
ever he goes.’ Courtesy is of more value to 
aman or woman than a thousand letters of 
written recommendation. Courtesy is an as- 
set of more power than money or influence.” 

More than 150 jewelers were in attendance 
at the convention. 








By an inadvertency, in describing the win- 
dow display of the Jaccard Jewelry. Cor- 
Poration, Kansas City, Mo., in the issue of 
May 2, the exhibit was attributed to the 
Jaccard Jewelry Co., of St. Louis, Mo. The 

iption consisted of a. number of Mah- 
ogg sets and attracted attention. 
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E. H. Thompson, a Connecticut St. 
jeweler, has been accepted to membership 
in the Buffalo Retail Jewelers’ Association. 

It was tentatively decided at the meeting 
of the local association at the Lafayette 
Hotel on May 17 to hold an outing some 
time in July, the definite time and place 
being left to the discretion of the executive 
committee. 

Peter Meyer, of the Buffalo Optical Co., 
captained the jewelers’ team in the joint 
charities drive last week, when this trade 
went “over the top” in obtaining funds to 
care for Buffalo’s needy children. The fol- 
lowing jewelers were members of the team: 
William F. Ehmann, Alfred H. Dickinson, 
Fred J. Dorn, Gus Frisch and R. M. 
Obenauer. 

James K. Thompson represented the King 
& Eisele Co. on the four-day industrial tour 
of towns and cities in western New York 
held from May 15 to 19, under the auspices 
of the Wholesale Merchants and Manufac- 
turers’ Association of the Chamber of Com- 
merce. The trip was purely for the purpose 
of renewing acquaintances with customers, 
no orders being taken. 

Window-smashing burglars. continue to 
ply their trade unmolested by the local 
police.. Augustus Striker, who operates a 
jewelry store at 1525 Hertel St., was the 
sixth victim -in this trade within recent 
months. His window was smashed with 
some sort of blunt instrument one night 
last week and watches and jewelry to: the 
value of $300 was stolen. The loss is cov- 
ered by insurance. 

Charles T. Evans, past president of the 
local, State and national associations, has 
been chosen as accredited delegate of the 
Buffalo Retail Jewelers’ Association to the 
State convention -in Utica on May 28-29. 
Simon Cohen, president of the local associa- 
tion, was the organization’s choice as al- 
ternate. Buffalo will be well represented at 
the State convention, the following announc- 
ing their intention of being present: Gus 
Frisch, Ed. Leininger, William F, Ehmann, 
Frank Ehrenfried, Simon Cohen, Harry Mc- 
Cormack and Alfred O. Bald. 











Walter Hopkins, for many years a jewelry 
salesman, is confined to the hospital by 
illness. 

Theron Curtis, of the T. I. Smith Co.,, 
is able to be out after undergoing an op- 
eration. 

Fred S. Gilbert, salesman for the L. E. 
Freeman Co., returned home Thursday from 
a business trip. 

Joseph Swift, of Swift & Fisher, spent 
the week-end on an automobile trip over 
the Mohawk trail. 

Alton H. Riley has been elected a mem- 
ber of the handicap committee of the Manu- 
facturing Jewelers’ Golf Association. 

Frank P. Bonnett, of J.. P. Bonnett 
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& Son, is receiving the condolence.of the 
trade owing to the death of his mother, 
which took place last week. 

Several of the local manufacturing jewel- 
ers were obliged to pay fines to the Govern- 
ment for not reporting sales of jewelry to 
their employes during the past three years. 

Lawrence J. Walsh, advertising manager 
of the J. F. Sturdy’s Sons’ Co., will serve 
on a publicity committee which will handle 
the publicity pertaining to the A. N. R. J. A. 
convention to be held in Providence. 

The Webster Co. last week agreed to put 
a team in the Twilight Baseball League, 
making four jewelry concerns to be repre- 
sented. In addition to this company, the 
Whiting & Davis Co., Mason Box, and the 
J. F. Sturdy’s Sons Co. will be represented. 

The Paye & Baker Mfg. Co., was re- 
organized last week and the following of- 
ficers elected: President, A. A. Gordon; 
vice-president, Harry. E. Paye; treasurer, 
J. N. Shawe; assistant treasurer, William 
H. Ruder; secretary, A. J. Morawski. All 
of the new members of the firm-have been 
identified with the concern for many years. 











Maynard L. Levy is conducting an 
auction sale for Fred A. Klass, Hibbing, 
Nebr. 

Grayson Reich is entering business for 
himself, having ‘established a retail store at 
Braymer, Mo, 

C. M. Kiger is back at his place in the 
C. A. Kiger Co. offices, after a month’s 
absence on account of influenza and pneu- 
monia. 

C..J. Harry is entering business for him- 
self, with a small store in a suburban busi- 
ness district, at 40914 75th St., Kansas 
City, Mo. 

E. Whitehead, who makes his head- 
quarters at Lincoln, Nebr., for the Hoefer 
Jewelry Co., is in Kansas City replenishing 
his stocks, 

W. A. Corbin was in Kansas City re- 
cently buying stock for the store he is 
opening at Guymon, Okla. He was for- 
merly in business there. 

E. A. Kiger, president of the C. A. Kiger 
Co., is in the east, finishing up a three 
months’ search of the factories for new Fall 
items for this. concern. 

C. §S.. Clinton, North . Platte, Nebr., spent 
two weeks at Excelsior Springs, Mo., re- 
cently, calling on the market in Kansas 
City both before and after his sojourn at 
the watering place. 

J. G. McKee has sold his retail store at 
Lexington, Nebr., to his brother, O. L. 
McKee and. will himself operate the store 
at Kearney, Nebr., which he recently pur- 
chased from the Hazlett Jewelry Co. 

Among recent visitors in the Kansas 
City market were Emil Bichsel, of the 
Bichsel Jewelry Co., Sedalia, Mo.; Harry 
Barton, Trenton, Mo. ; 

A. J. Hazard, traveler, for the - Hoefer 
Jewelry Co., was compelled to return home 
frem Butler, .Mo.,. on. account of. illness. 
He .went .through a short. siege of. pneu- 
monia, but is recovering, and is able to be 
at the office. 
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Milton Rodenberg has returned from sev- 
eral weeks spent in the south. 

Mr. and Mrs. Edward B. Lederer are at 
Atlantic City for an indefinite stay. 

Charles H. Guy is serving as a petit juror 
in the Superior Court for Providence 
County. 

Abraham Debs, of the Debs Mfg. Co., was 
a business visitor in ‘New York and vicinity 
the past week. 

3enjamin Brier, of the Brier Mfg. Co., 
returned last week from a several weeks’ 
business trip in Europe. 

Mr. and Mrs. Walter Hidden left town 
Thursday for Nayatt, where they will oc- 
cupy an estate for the Summer. 

Mr. and Mrs. Henry G. Thresher have re- 
turned to their home in Pawtucket, after a 
brief stay at their home at Bartlett, N. H. 

Frank Kelley is making a business tour 
of the middle west in the interests of the 
Manufacturing Jewelers Board of Trade. 

Frank P. Boland, of the H. J. Astle Co.,, 
left Sunday for an extended business trip 
through New England and the middle States. 

James Mastiabono has started in business 
at 4 Clements St., Thornton, as a solderer of 
jewelry and similar work for manufacturers. 

Mr. and Mrs. Howard L. Carpenter went 
to their country place at Buttonwoods on 
Wednesday, opening their house there for 
the Summer. 

During the past week, in observance «* 
National Silver Week, the Tilden-Thurber 
Corp. had some fine window displays of the 
silversmiths’ art. 

J. M. Schmid & Son, established in 1856, 
and who for many years have been located 
at 313 Westminster St., are removing, June 
1, to 106 Westminster St. 

J. Robert Sweet, of the Providence office 
of the National Jewelers Board of Trade, 
was in Boston and vicinity the past week on 
business for the association. 

Norris G, Abbott completed his year as 
Grand Master of Masons in Rhode Island 
last Monday, his administration having been 
a particularly successful one. 

The Kenney Mfg. Co. has given a con- 
tract for the erection of a concrete, brick and 
wooden building, 41 by 61 feet, on Welling- 
ton Ave., Cranston, to cost $10,000. 

The referee in bankruptcy has declared a 
final dividend in the matter of the Kescot 
Mfg. Co., manufacturers of fancy shoe 
buckles, etc., which is now being paid. 

Patrick J. Kearns has filed a petition in 
the United States Court for the District of 
Rhode Island for a discharge in bankruptcy 
and a hearing has been set for June 2. 

E. Merle Bixby has been elected as one of 
the delegates to attend the annual conven- 
tion of the Supreme Grotto of the Veiled 
Prophets from Shurab Grotto, of this city. 

The case of the Hudson Wire Co. against 
Arnold C. Messler et al., which was on the 
calendar of the Superior Court for a jury 
trial on Thursday, was passed for a re- 
assignment. 

The Mackenzie-Walton Co., manufactur- 
ers of seamless wire and plate, 480 Paw- 
tucket Ave., Pawtucket, has during the past 
week increased its capital stock from $25,- 
000 to $100,000. 
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Edward M. Wheeler, manager of the 
Providence office of the National Jewelers 
3oard of Trade, spent a part of the past 
week in eastern Massachusetts on matters 
for his association, 

Julius A. Saacke was elected secretary 
and Major Harold R. Barker a member of 
the executive committee of the Battery A, 
Veteran Association, at the annual meeting 
held last Thursday evening. 

William H. Waite, of the Waite-Thresher 
Co., was elected one of the honorary mana- 
gers for life at the 98th annual convention 
of the Rhode Island Baptist State Confer- 
ence held at Pawtucket the past week. 

Frederick D. Carr, of the Ostby & Barton 
Co., and Harry M..Mays were prominent 
among the laymen at the 133rd annual con- 
vention of the Episcopal Diocese of Rhode 
Island last week at St. John’s Church, this 
city. 

The Guarantee Jewelry Co., 305 Weybos- 
set St., is conducting a fire sale to clean up 
its retail jewelry stock damaged by fire, 
water and smoke a few weeks ago, an ad- 
justment of losses having been effected the 
past week. 

Fire of unknown origin broke out early 
Thursday morning on the second floor of the 
three-story wooden building at 4 Tower St., 
occupied by the C. H, Chapman Co., manu- 
facturing jewelers, causing slight damage 
from water and smoke. 

At the first meeting of the creditors of. 
Arthur E. Austin, doing business as John 
Austin & Son, held last week at the office of 
the Referee in Bankruptcy, Frank Healy, 
claims were considered, and George J. 
Sheehan was appointed trustee. 

The case of the Lassner Co. against Simon 
Wolk (Wolk Jewelry Co.) was heard in the 
civil session of the Sixth District Court be- 
fore Judge Wright on Monday last on book 
account. On motion, judgment was given 
for plaintiff for $196.47 and costs. 

The Supreme Court of Rhode Island heard 
argument in the case of Gustave Fox Co. 
against T. F. Hunt Mfg. Co. on Wednesday, 
and briefs were submitted on defendant’s bill 
of exceptions in the action of assumpsit, 
where the jury found for the plaintiff for 
$1,597.58. 

The case of A. H. Dondero against the 
Standard Emblem Co. was heard before the 
entire bench in the Rhode Island Supreme 
Court on Wednesday and briefs submitted 
on defendant’s bill of exceptions in action 
of assumpsit, where verdict was for plaintiff 
for $1,700. 

The stock, tools, machinery, fixtures, etc.. 
and patent rights of the Capron Co., 70 Ship 
St., this city, were sold last week under 
sealed bids to the E. A. Eddy Machinery 
Co., of this city, for $6,100, received through 
orders of the court on petition of Mrs. 
Luella W. Gage. 

Shmay Kotler has given three mortgages 
to Louis A. Marcus, aggregating $25 350, as 
follows: $17,850 on a lot of land, with build- 
ings, on Bark and N. Main Sts.; $5,000 on 
lot and improvements on N. Main and Mill 
Sts., and $2.500 on lot of land on the Will- 
iam Marshall plot. 

Mrs. Cesar Misch. of this city, president 
of the Rhode Island State Federation of 
Women’s Clubs, who has been attending the 
annual council meeting of the General Fed- 
eration at Atlanta, Ga., was honored by be- 
ing appointed a member of a committee of 
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State presidents for the raising of a $5,000. 
000 endowment fund. 

H. Harold Price, with the Tilden-Thurber 
Corp., was elected First Deputy Chief Crier 
at the annual session of the Town Criers 
of Rhode Island and Providence Plantations 
at the Biltmore Hotel last Monday. Walter 
P. Misch was elected chairman of the retajf 
advertising committee. 

A report from the X-ray taken of the in- 
juries sustained by Lewis H. Capron, office 
manager for the Chapin & Hollister Co, 
shows that the hip was fractured and that 
he will be confined in a plaster cast for at 
least three or four months, and that it will 
probably be upwards of a year before he will 
be able to attend to his duties. 

The regular monthly meeting of the 
Manufacturing Jewelers Board of Trade 
was held Friday afternoon, following a 
luncheon at the Turks’ Head Club, this city, 
with 20 of the directors in attendance and 
President Wolcott presiding. Several ap- 
plications for membership were favorably 
acted upon and considerable routine business 
transacted. 

While two customers engaged a clerk in 
the retail store of William Ritch, jeweler at 
305 Weybosset St., in a discussion over an 
article, a third appropriated a tray of wed- 
ding rings and walked out Monday morning 
of last week. Then the others left without 
making a purchase. The theft was reported 
to the police by Mr. Ritch, who said the 
rings were valued at $157. 

Among the jewelry buyers reported in this 
city and vicinity during the past week were 
the following: E. A. Kiger, of the C. A. 
Kiger Co., Kansas City, Mo.; Mr. Meyer, 
of Aaron Meyer & Co., Philadelphia; Mr. 
Eppstein, of Eppstein-Rosenberg, Inc., Chi- 
cago: Mr. Bucklin, of Carson Pirie Scott & 
Co., Chicago; I. Lachman, of the I. Lach- 
man & Sons Co., Seattle, Wash. 

William S. Todd, of Hartford, and George 
S. Houghton, of West Somerville, Mass., 
president and first vice-president, respective- 
ly, of the American Optometric Association, 
were guests and speakers at the meeting of 
the Rhode Island Society of Optometry at 
the Crown Hotel last Monday afternoon and 
evening. It was the last meeting of the s0- 
ciety previous to the Summer recess and 
there was a large attendance. 

“Rhode Island jewelry manufacturers art 
riding to prosperity on a wave of earrings, 
Horace M. Peck, secretary of the Manufac- 
turing Jewelers Board of Trade, is quot 
as saying in a recent newspaper article. 
“Perhans that statement is a bit overdrawn, 
he continues. “It would be nearer the mark 
to say that novelties are making money for 
the manufacturers, rather than the old staple 
articles. The craze for earrings began ™ 
1920, slumped for a time, but gathered force 
again in 1922. Since then it has been grow- 
ing steadily. We are making all sorts ° 
earrings—earrings valued all the way from 
10 cents up to the platinum earrings ¢ at 
cost hundreds of dollars a pair. Credit hed 
good and collections are better than fair. 
Our workers are getting good wages, @ 
the outlook appears bright.” 

Information was received here Thurs 
day of the death in the suburbs of Dayton, 
O., the day before, of Mr. and Mrs. Chester 
K. Gafford in a trolley accident. As” 
Florence G. Crowe, Mrs. Gafford was ot 
nine years a member of the office’ force 
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the Ostby & Barton Co., of this city. In 
May, 1917, she enlisted in the service of 
the United States Government and was as- 
signed to the office of the Surgeon General 
at Washington, D. C., for stenographic 
work. After the armistice she was trans- 
ferred to the Veterans’ Bureau at San An- 
tonio, Tex., where she met Chester K. Gaf- 
ford, a corporal in the Machine Gun Bat- 
talion of the Sixth United States Infantry 
stationed there. They were married in 1921 
and were en route to this city by automo- 
bile, where they intended making their home. 
When crossing the railroad tracks at West 
Alexandria, just outside of Dayton, the en- 
gine of their machine stalled and the trolley 
car crashed into them instantly killing both. 
The bodies were brought to this city for 
burial. 











Carl Ik. Walk, head of the Julius Walk & 
Son store, has been elected a member of the 
board of directors of the Indianapolis Board 
of Trade. 

Charles B. Dyer, a retailer of Indianapolis, 
has been named a member of a special com- 
mittee of the Indianapolis Rotary Club, the 
function of the committee being to welcome 
all visitors to the local club. 

The infant daughter of Ray Wingert, a 
retailer of Bloomington, Ind., is in a local 
hospital recovering from an operation for a 
tumorous growth. She is but five weeks old, 
but stood the operation better than most 
grown-ups. 

National Sterling Silver Week was cele- 
brated pretty generally through the State. 
Generally speaking, the week was successful, 
though sales here in Indianapolis were not 
what they might have been. In some of 
the smaller cities, such as South Bend, Fort 
Wayne, Terre Haute, Richmond and others, 
the dealers, by means of liberal advertising, 
got a good response to their appeal. 

Lewis Jaffe, for three years manager of 
the Connersville branch of the firm of Jaffe 
& Sons, optometrists, has returned to take 
charge of the newly opened branch of the 
store at 7 N. Illinois St., with his brother, 
Harold. C. A. Ivins, of Decatur, IIl., will 
take charge of the Connersville branch. In 
4 window trimming contest conducted by the 
Optical Products Corp., of New York city, 
the Illinois St. store of Jaffe & Sons won 
honorable mention. 

Fred Froom, assistant manager of the 
Baldwin-Miller Co., and Harper J. Rans- 
burg, head of the cut-glass company that 
bears his name, together with their wives, 
have returned from Galesburg, Ill, where 
they attended the annual convention of the 
Illinois Retail Jewelers’ Association. The 
two made a sort of courtesy trip through the 
territory both going and coming from Gales- 
burg. They found many smaller cities where 

lusiness was very good. William Rindt, 

Richmond, was another Hoosier who at- 
tended the convention. He represented the 
Aational association there. 

All the retail merchants of Lafayette, Ind., 
aremaking plans for the celebration of “Sub- 
urban Day,” to be held May 23, as a means 
of drawing in the rural trade and increasing 
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the volume. It is the plan of the merchants 
to hold a similar day toward the last. of 
every month. The merchants have offered 
three prizes, the first, $25 in cash to the out- 
of-town visitor who makes the best sugges- 
tion as to how the day might be improved. 
The suggestion must not be more than 50 
words long. The merchants are advertising 
widely and a number of firms are sending 
employes with trucks and machines to all 
adjoining counties with posters, placards and 
the like to advertise the sales event. Among 
the conveniences will be free parking space 
and reduced rates on interurban and steam 
roads. All the merchants will decorate their 
stores, install special window displays, using 
green as the color scheme as much as pos- 
sible. 

Detectives and police in Indianapolis and 
other cities are looking for one of the 
smoothest swindlers that ever visited In- 
dianapolis. As a result of his activities, 
three local stores are out’ varying sums, from 
$150 to $250. The game, while not new, was 
worked so cleverly that, as one of the local 
dealers said, he almost would do it over. 
The example at the store of Harry O. Cobb 
is typical of the work in the Kern and Walk 
stores. The man, well-dressed, prosperous- 
looking and evidently cultured, came into the 
store and represented himself to be a part- 
ner of a man who had purchased a diamond 
there three or four weeks previously. He 
looked at some rings and finally had one 
stone mounted up. He left the impression 
that while the stone was not large, he might 
change his mind later and take another stone 
he had looked at. The mounting took a 
couple or three days, and when he returned 
said, “I’ll take this smaller one, but if I 
change: my mind in a week or two, I'll bring 
it back and take the other, if you will allow 
me the purchase price on the smaller.” This 
was agreed to. The man, during his con- 
versations with Mr. Cobb, knew most every- 
body worth knowing in the city, knew their 
characteristics and could talk of them i 
telligently, and when he tendered a check for 
$250, nothing was thought about it.. The 
check was worthless. He is described as of 
medium height, rather heavy for his height, 
and about 33 years old. 
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Canada Notes 





C. D. Bingley, jeweler, Lanark, Ont., has 
discontinued business. 


L. A. Robinson has opened a jewelry 
store at Verwood, Sask. 


F. C. Ryan, jeweler, of Halifax, N. S., 
has gone out of business. 

Out of town buyers calling on the Toronto 
trade recently included: A. B. Wilson, 
Georgetown; T. A. Watson, New Market; 
W. A. Johnson, Listowel; Allen Hill, Allis- 
ton, and D. A. Brown, Oshawa, all Ontario; 
and H. C. Hollenbach, Hardisty, Alta. 


The Brown Optical Co., Montreal, has 
changed its name to the Tait-Brown Optical 
Co. as J. G. Tait, who is president of the 
Canadian Optical Association and has been 
for the last 10 years in charge of the Tait- 
Brown Optical Co., of Hamilton, will be 
with the Montreal firm. He will be assisted 
by Dr. P. C. Chapron, oculist, a graduate 
of Laval and Harvard universities. 
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Birmingham, Ala. 


The new decorations in the jewelry store 
of A. & A. Ash, on Second Ave., are most 
attractive. 

Reid Lawson’s jewelry store on 20th St. 
has been showing some of the most attract- 
ive show windows seen in Birmingham. 

N. L. Bracken, credit manager and im- 
port agent for Bromberg & Co., is on a 
ten days’ vacation. He is acting secretary 
of the Alabama Retail Jewelers’ Associa- 
tion. 

P. H. Tyler, head of the Tyler Jewelry 
Co., of Ensley, is a busy man these days. 
He is working in connection with the mer- 
chants’ association in Ensley to promote 
trade. 


Leading jewelers of Birmingham say that 
present business conditions are good, and 
that they are looking forward to one of 
the best seasons this Fall they have experi- 
enced in a number of years. 

The week of May 14-19 was observed by 
Birmingham jewelers as “National Sterling 
Week.” Many of the leading jewelry stores 
of the city had most attractive window dis- 
plays of sterling silver, and these displays 
proved good business promoters, 

There is on display in the show windows 
at Bromberg & Co.’s jewelry store, on 20th 
St., a handsome silver loving cup, to be 
awarded to one of the Birmingham high 
schools for the best essay, in the “Citizen- 
ship” essay contest now on. The contest is 
being conducted by the Jefferson County 
League of Women Voters. The cup is given 
by Bromberg & Co. It is a specially de- 
signed cup, made by one of the leading man- 
ufacturing jewelers in New York, and is a 
most beautiful work of the silversmith’s art. 
The school winning the cup will keep it for 
one year, at which time another contest will 
be held for the cup.- Should any one school 
win the cup three years in succession, then 
that school will keep the cup. There will 
also be awarded three medals, gold, silver 
and bronze, to the students of the high 
schools whose essays on “Citizenship” are 
judged the best. Mrs. Conrad Ohme will 
head the committee of judges. 


In the arrest here a few days ago of 
James W. (“Cannonball”) Wells, of Tampa, 
Fla., police and detectives believe they have 
a member of one of the boldest gangs of 
professional yeggmen and all-round crooks, 
which gang has been accused of safe blow- 
ing, robbing jewelry and other stores, in 
various cities cf the south for some time 
past. Wells was arrested here in connection 
with the robbery of a safe in the head office 
of The Hill Grocery Co., a grocery chain 
store here, of $2,500 in cash and $150,000 
of non-negotiable papers. The night watch- 
man at Hill’s store was bound and gagged 
and the yeggmen blew the safe open. De- 
tectives saw two automobiles parked up the 
street some distance from the store, and 
investigated. They found Wells at one of 
the cars and placed him under arrest. He 
pleaded innocent of any connection with the 
safe blowing and robbery. However, a 
large amount of nitroglycerine was found 
in one of the automobiles. The two auto- 
mobiles are still in the possession of the 
police, while Wells is in the county jail 
awaiting trial, 
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TROPHIES IN STERLING SILVER 
¢, Xi Ithough the Conventional Trophy isa Loving Cup. 


zm dignified souvenir of success in sport. there is a growing 
interest in other objects. - ~ ~ ~ ~ . 


A suitably inscribed Tray is becoming more and more 
popular, as it is appropriate, distinguished and out of the ordinary. 
Gorham designers have created many interesting Trophies of 
the highest quality, not the highest price, sold by established 
responsible jewelers everywhere throughout the country 


Sterling Silver for everybody 
FIFTH AVENUE AND 30T? STREET ~ + NEW YORK 


(TRADE MARKS ) 
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HILE the Bureau 

of Standards at 
Washington (as an- 
nounced recently in 
THE JEWELERS’ CIRCULAR) has been taking 
steps to investigate the causes of the tarnish- 
ing of silver and find the best method of 
detarnishing of same, a report comes from 
Sheffield, England, of. the discovery over 
there of a method of alloying silver, which 
it says, makes the metal practically im- 
pervious to oxidation in ordinary ways or 
at least keeps it from discoloring. Accord- 
ing to the reports from our British corre- 
spondent, and also the article published this 
week the effect is produced by the use of 
an alloy and the important factor in this is 
that the alloy need not be sufficient in 
amount to keep the. silver content from 
falling below the British standard (925 
fine). 

Whether the report heralds a real dis- 
covery of benefit to the industry or whether 
it is based on sales propaganda for a 
patented process, we are not in a position at 
this time to state though the latter does 
not seem to be the case. If the report is 
correct or if the investigation by the Bureau 
of Standards in Washington succeeds in dis- 
covering a way of either keeping silver from 
tarnishing or making detarnishing of silver 
a simple process, the silver trade of the 
jeweler is bound to be benefited to an un- 
usual extent. One of the greatest handi- 
caps that the dealer in silver has to over- 
come today is the impression in the minds 
of most housekeepers and their servants that 
silver is a nuisance, because it must con- 
stantly be kept clean and is a subject of con- 
tinual care to prevent it from getting dis- 
colored or unsightly. The objection of the 
servant to the care of silver is as potent as 
that of the housewife ini preventing the in- 
creased use of it in the home. Many a 
woman purchases articles of glass, china or 
other metal in preference to silver only be- 
cause of the ease with which these can be 
cleaned and kept in condition. It is not that 
the user doesn’t prefer silver and wouldn’t 
be glad to have it; it is simply the “bug- 
bear” that has been raised as to the ques- 
tion of keeping it clean that has prevented 
its almost universal selection for articles of 
use on the table. 

If our British neighbors solved the ques- 
tion by the use of an alloy or our Bureau of 
Standards has solved the problem of de- 
tarnishing as a result of its investigation, 
there should be a new era for the silver in- 
dustry. In fact, with the “cleaning” prob- 
lem solved the sale of silverware should 
increase by leaps and bounds, cut of all pro- 
portion to the demand enjoyed in the past. 


Day of Non-tarnish- 
able Silver May 
Be Dawning — 





ATIONAL Ster- 
Comin Campaign , ' 
a aca . N ling Silver Week 


: having passed, the re- 
Punctuality tail jewelers of the 
country are now in a position to give care- 
ful consideration to the question of cele- 
brating “National Time Week” or “National 
Watch Week,” that has been proposed for 
the Fall of the year. This proposition has 
not only been favorably considered by a 
large number of jewelers of the country but 
has been strongly endorsed by the high 
officials of the American National Retail 
Jewelers’ Association, the president of 
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which has made the suggestion that it be 
referred te as “National Timekeeping 
Week” with some appropriate slogan, such 
as, “Be Punctual,” “Be On Time,” or “On 
Time At All Time.” 

There is little doubt that much more co- 
operation by, and consideration from, the 
public can be obtained for this movement if 
it be based on a thought of punctuality 
rather than on the idea of purchasing 
watches, though the actual effect on the 
jewelry trade will probably be the same in 
both cases. By putting out the movement 
as one based on the importance of correct 
time and punctuality, there is an element of 
service to the public that can not only be 
strongly emphasized but is one which will 
have an appeal to the good businessman and 
to the right thinking citizen. If organized 
on such lines, there is little doubt that the 
co-operation of newspapers, railroads and 
public service corporations can be obtained 
to create a spirit of punctuality through- 
out the naticn, and we feel that in Mr. Huf- 
nagel’s suggestion to this effect, there is a 
much broader appeal to the public and much 
more effective method of getting over the 
idea that a suitable timepiece is a necessity 
than could ever be obtained by simply mak- 
ing the drive under the name of “National 
Watch Week.” 

Whether “National Timekeeping Week” 
is the best one for the purpose, we cannot 
say, but it suggests an idea and there is 
plenty of time for improvement on the name 
before the newspapers, magazines and pub- 
lic are asked to give publicity to the move- 
ment. Jewelers, who have any suggestions 
in regard to the name for this week to be 
devoted to the subject of punctuality, should 
not hesitate to make them public that they 
may be considered by the trade at large be- 
fore the financial steps are taken. The 
columns of THE JEWELERS’ CIRCULAR are 
open to all members of the industry who 
have any suggestions to make upon the 
subject. 





Bad Business Policy s to ~ 
for a Salesman ormation receive 


on atin from a subscriber in 
the south, a traveling 
salesman representing certain manufactur- 
ing jewelry houses has been fostering auc- 
tion sales throughout his territory, helping 
to conduct such sales and even going so 
far as to operate some himself, to the dis- 
may of the customers of his firm in that 
territory. Inquiry in New York among the 
firms which the man represented disclosed 
the fact that his principals knew nothing of 
such actions nor were they authorized by 
them. So the blame, whatever it is, seems 
to attach directly to the man himself. 
Auctions are an abnormal method of mar- 
keting our products. That in general they 
do harm to the trade at large is universally 
believed by the retail jewelers, to such an 
extent that many of our merchants are 
seeking legislation to prevent auctions of all 
kinds not even trying to discriminate be- 
tween the legitimate and illegitimate auction 
sales. There are times when auctions are 
necessary as a result of bankruptcy or in 
winding up an estate or even sometimes in 
clearing cut dead stock in order that debts 
may be met. But even legitimate auctions 
have a bad effect upon the trade generally, 
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while illegitimate and fraudulent auctions 
not only hurt business but tend to discredit 
the jeweler in the eyes of the public a 
large. 

How any salesman of foresight and busi 
ness acumen, for the sake of a temporary 
benefit, can encourage (let alone conduct) 
auction sales within his territory, we cannot 
understand. He must know that in doing 
this, he necessarily will arouse the ire and 
antagonism of the legitimate jewelers whose 
patronage and good will he should cultivate 
in order to be successful in covering that 
territory. A salesman who follows such a 
policy must necessarily stand in his own light 
with the trade and bring discredit, not only 
to himself, but also, and unjustly, upon the 
firms he represents. Aside from the jn- 
justice which such a salesman does to the 
jewelry trade (which should have some 
weight with him in his actions) he must 
realize that it is a losing business policy 
irrespective cf what he may gain from the 
temporary pecuniary profit obtained; for he 
not only makes himself useless as a dis- 
tributor of merchandise among the big cus- 
tomers for the lines he handles, but also 
causes his name to be a detriment to any 
manufacturer who may employ him, thereby 
cutting off his means of a livelihood in the 
jewelry industry. 

We understand that the matter has been 
called to the attention not only of the manu- 
facturers who have employed this man in 
the past but to the retail jewelers’ associa- 
tions of the various States in which he has 
been accustomed to travel, and it is to be 
hoped that the latter will find some means 
of dealing with the situation that will not 
only discourage this man from following such 
practices but will act as a lesson to b 
heeded by anyone inclined to follow his 
example in the future. 





I[AMOND impor. 


: tations in the 
D - : 
samen CENpETeD United States for the 


Reach $5,354,170 oth oof February 


are reported by the Department of Con 
merce to have amounted to $5,354,170 of 
which the value of the cut stones is given 
as $4,111,917 and that of the rough or uncut 
at $1,242,253. The total for the month i 
gratifying, particularly in the increase 
the amount of rough brought in by ou 
cutters. 

Of the cut gems imported, considerably 
over one-half came from Antwerp, the im 
ports from Belgium being given 4 
$2,441,021, while those from the Nether 
lands amounted to $1,544,009. The British 
cutting industry supplied but little, impor 
from England being $31,405 as against 
$71,165 from France. The remainder @ 
the total for cut stones is made up of small 
shipments from various countries as 
lows: From Turkey, $9,477; Canada, 
$3,753; Switzerland, $3,078; Germaty, 
$2,882; Hungary, $2,431; British South 
Africa $1,821; Czecho Slovakia, $865. 

As is to be expected, the bulk of the 
rough breught in came from the Syndicate 
importations from England amounting tc 
$1,147,049 while we imported direct from 
South Africa rough diamonds worth 
and from Brazil, $9,568. Of the remaim 
Belgium supplied $22,238 and Nether 
$19,106. 
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S. Fuchs & Co., dealers in diamonds, re- 
moved their offices to room 1000 at 68 Nas- 
sau St. 

Edgar M. Docherty, of Wm. C. Greene 
& Co., Providence, R. I., was a visitor in 
this city last Friday. 

Among the out-of-town visitors in this 
city last week was Mortimer Winsor, of A. 
Holt & Co., Providence, R. I. 

Klass & Stern, manufacturing jewelers, 
49 Maiden Lane, are now established in 
larger quarters in room 706 in the same 
building. 

The Spring tournament of the New York 

Jewelers’ Golf Association will be held at 
the Sound View Golf Club, Great Neck, 
L. L, on Monday, June 4. 
’ The firm of George Crystal, Inc., manu- 
facturer of platinum top and gold cuff links, 
has moved from 87 Nassau St. to 84 W. 
Kinney St., Newark, N. J. 

Col. Charles J. Dieges, of Dieges & Clust, 
manufacturing jewelers, 15 John St., acted 
as Official timekeeper at the Marathon race 
held last Sunday at the Yankee Baseball 
Stadium under the auspices of the J/lustrated 
News. 

W. H. Alger, of the local office of the 
North American Watch Co., was recently 
called to Ohio by the critical illness of his 
mother, who finally died on Thursday, May 
17, at Mansfield, O. 


Art. Groenman, dealer in diamonds, moved 
recently from 71 Nassau St.:to room 1301 
at 12 John St. It was erroneously reported 
in these columns several weeks ago that 
Mr. Groenman had moved from 12 John 
St. to 71 Nassau St. 


The Lloyd Watch Co., importer of Swiss 
wrist watches and distributor of pearls, has 
engaged the services of Clarence E. Knorpp, 
a its sales representative to cover the 
States of Michigan, Indiana and Ohio. Mr. 
Knorpp has already started on his initial 
trip for the concern. 

Louis Sacks, importer of watches, 12 
John St. is receiving the condolence of his 
many friends in the trade because of the 
death of his mother who passed away last 
week in Paterson, N. J., at the age of 72 
years. Out of respect to her Mr. Sacks 
closed his office last Thursday and Friday. 

Leopold Heyman, of L’Aida Co., 366 
yo Ave., returned recently from the Eu- 
wa bead markets. Mr. Heyman arrived 
he ¢ Bergengaria and reports while abroad 
a extensive purchases of semi- 
i 4 stone necklaces in which his con- 
say specialize next season. During his 
pred en Mr. Heyman visited the Ger- 
eae French and Czecho-Slovakian 
Pag and reports that he found prices 

Y advancing. 
‘ner & Bamberger, Inc., manufacturers 
uaine pearls and importers of pre- 
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cious and semi-precious stones, 21 Maiden 
Lane, have established a western office in 
Chicago, under the management of George 
A. Simmons, well known through his long 
association with the Standard Button Co. 
The company’s Chicago offices are in Suite 
1209, Heyworth building, where stock and 
a full line of samples will be carried. Mr. 
Bamberger, who went west to complete the 
arrangements for the new office, has re- 
turned to this city. 

A regular monthly meeting of the Jewel- 
ers’ 24-Karat Club of New York was held 
last Wednesday at the organization’s head- 
quarters, 15 Maiden Lane. The meeting 
was presided over by President Walter 
Kahn, and during the afternoon, favorable 
reports were received from the committees 
in charge of the annual outing which is to 
be held on Wednesday, June 13. The or- 
ganization also expressed regret at the death 
of one of their members, Byron L. Stras- 
burger, who passed away almost two weeks 
ago. The vacancy caused by (Mr. Stras- 
burger’s death was filled by the election of 
Simon Miller, of the Shiman-Miller Co. 

An important meeting of the Good and 
Welfare Committee of the National Jewelers 
Board of Trade was held Wednesday morn- 
ing at the rooms of the Board, 15 Maiden 
Lane. Chairman P. J. Coffey presided and 
assisted by Secretary Backus of the Board 
brought before the members present a large 
number of complaints of violations of the 
stamping laws and interpretations of the Act. 
Morris L. Ernst, counsel for the Board, re- 
ported on the status of cases which are now 
pending. Secretary Backus reported for the 
committee on the question of the nomen- 
clature of gems. The committee was urged 
to continue its work. After the routine 
business had been transacted the committee 
adjourned, it being decided to meet every 
Wednesday until further notice. Among the 
members of the committee present at the 
meeting, besides Chairman Coffey, Secretary 
Backus and Counsel Ernst, were Messrs. 
Lehrfeld, Koch, Levy, Willson and Hether- 
ington. 

A most important conference in connection 
with the settling of the sterling silver and 
silver plated ware sections of the proposed 
national stamping act was held in New York 
Wednesday last at the Drug Club, when a 
delegation from the New England Mfg. 
Jewelers & Silversmiths Ass’n, the Sterling 
Silverware Mfrs. Ass’n, the Silverplated 
Hollowware Mfrs. Assn and the Jewelers’ 
Vigilance Committee met at a luncheon as 
the guests of Harry Larter, chairman of 
the last named body. The New England 
association was represented by Henry Wol- 
cott, W. B. Kenyon, of the Webster Co., and 
Major Frank M. Graham of the Gorham 
Mfg. Co. The Sterling Silverware. Mfrs. 
Ass’n was represented by its president, C. 
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W. Harman, William McChesney of Dom- 
inick & Haff Co., and H. B. O’Brien, of the 
Alvin Silver Co. The Silverplated Hollow 
Ware ‘Mfrs. Ass’n ‘was represented by its 
president, Joseph T. Homan, M. B. Rice 
of Bernard Rice’s Sons, and I. W. Coke- 
fair of the Derby Silver Co. The Vigilance 
Committee was represented, in addition to 
its chairman, Harry C. Larter, by G. H. 
Niemeyer and T. Edgar Willson. The af- 
ternoon was devoted to a discussion of the 
proposed schedules as formulated by the 
different associations and to getting an 
agreement in substance and language. All 
points of difference were called up for dis- 
cussion and practically settled. It is ex- 
pected that the differences in language in the 
proposed drafts will be well worked out by 
the respective attorneys for the bodies that 
are represented. 


A number of prominent jewelers were the 
guests of Herbert Straus, of R. H. Macy 
& Co., at a luncheon held Thursday after- 
noon in the Adams Room of the Chamber 
of Commerce, Liberty St. The luncheon 
was for the purpose of making the jewelers 
familiar with the work of the Harvard 
Graduates School of Business, The as- 
sistant dean, D. K. David, Richard Lenihan 


and other members of the faculty 
were present to explain the purposes 
and scope of the course of _ the 


school, what it was doing for the business 
world in general and how the jewelry trade 
could effectively co-operate with it and the 
schooi in this industry. The research 
bureau of this school has already made a 
survey of the retail jewelry trade but no 
survey has yet been made of the manufac- 
turing or wholesale trade and the possibility 
of such a survey was discussed at the meet- 
ing, as well as the suggestions that the 
wholesale and manufacturing jewelers 
facilitate the work of the investigators of 
the school in preparing “cases” based on 
problems from our industry for study and 
discussion among students. Among those in 
the trade who attended were Meyer D. 
Rothschild, president of the American 
Jewelers’ Protective Association; M. J. 
Stern, of Stern Bros. Co.; T. Edgar Will- 
son, of THE JEWELERS’ CrrcuLar; Harry C. 
Larter, chairman of the Jewelers’ Vigilance 
Committee, P. J. Coffey, chairman of the 
National Jewelers’ Publicity Association; 
Carl Rosenberger, of Cohn & Rosenberger ; 
G. H. Niemeyer, president of the National 
Jewelers Board of Trade, and others. 
William W. Tolley, Brooklyn, who was 
formerly engaged in the jewelry business, 
died suddenly on Monday, May 14, at the 
home of his daughter, in West Newton, 
Mass. Mr. Tolley was 77 years old and 
had lived in Brooklyn for 60 years. He 
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was on a Visit to his daughter when he 
died. 

The business of Rosler & Weiss, jewelers, 
69 E. 125th St., has been succeeded to by 
Frank Rosler. 

L. G. Burkle and F. F. Divenut have 
started in the watch repairing business at 
87 Nassau St., under the style of Burkle 
& Divenut. 

Herbert W. Shiers, son of Ben Shiers, of 
Ben Shiers & Sons, 37 Maiden Lane, will 
be married to Miss Lillian Bashwitz, at the 
Ritz-Carlton on June 4. 

Joseph Goldmuntz, of Goldmuntz Bros., 
diamond importers, 170 Broadway, accom- 
panied by Mrs. Goldmuntz, returned from 
Europe last Friday on the steamship 
Aquitania. Mrs. and Mr. Goldmuntz were 
abroad two months during which time they 
visited the Antwerp and Amsterdam dia- 
mond markets. 

Murry Masin, jobber in American and 
Swiss watches, 3 Maiden Lane, returned to 
his office a few days ago after being con- 
fined for eight weeks in the Long Island 
College Hospital. Mr. Masin successfully 
recovered from three operations for a brain 
abscess. On and after May 25, Mr. Masin’s 
office will be located on the fifth floor at 
65 Nassau St. 

The firm of Kraus, McKeever & Adams, 
manufacturers of leather goods, announced 
latt week that upon the retirement of H. 
G. McKeever, which took place last month, 
R. J. Maitland was admitted to a partner- 
ship in the concern. The sole members of 
the firm are Harry A. Adams and Richard 
J. Maitland. The office was moved several 
days ago from 29 W. 38th St., to new and 
larger quarters at 36 E. 31st. St. 

A fire which started in the engine room 
of the Diamond Exchange building at 14 
Maiden Lane, damaged the store and some 
of the stock of J. W. Johnson, jobber in 
silverware. The fire is said to have been 
caused by defective wiring and was discov- 
ered on Sunday morning by Patrolman 
Mitchell, of the Oak St. station. As soon 
as the alarm was turned in, the reserves were 
also called to the scene of the fire for the 
purpose of protecting the stocks of the 
Jewelers whose offices are located in this 
building. It took the firemen several hours 
‘0 extinguish the blaze, which was confined 
almost entirely to the basement. Owing to 
the damage caused by the smoke and water, 
the Johnson store was closed all day Mon- 
day, but reopened yesterday (Tuesday) 
morning, 

The platinum market on Monday appeared 
rather firm but with small demand for the 
white metal. Prices were quoted as $116 
an ounce for soft platinum, $124 an ounce 
for platinum containing five per cent. iridium 
ane $132 an ounce for platinum hardened 

with 10 per cent iridium. In some quarters 
ten Was quoted at $81° an ounce, 

Ne others listed it at $80 an ounce. The 
> na Price of iridium was quoted at $275 

howe Practically all of the refiners in- 
tinned ed listed platinum at the above-men- 
Prices, although one large Newark 
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house quoted prices under what others said 
were the official market quotations. Indica- 
tions were that although the demand for 
platinum was not large, the market was 
firm. The prices quoted in these columns 
last week did not represent the official 
market quotations but were based on large 
quantity purchases for cash. 

The committee in charge of the annual 
field day of the Maiden Lane Outing Club 
which is to take place on Saturday, June 2, 
announced several days ago that those who 
are planning to attend this affair, should 
secure their tickets as quickly as possible, 
as they will not be able to make any reser- 
vations after Friday of this week. Owing 
to the size of the dining room at Eckstein’s 
on Staten Island, where the outing will be 
held, the seating accommodations for the 
dinner which will be held in the evening, 
is limited. The club will have its usual 


- base ball game and other field events, the 


winners of which will receive a number 
of handsome prizes which are donated by 
various manufacturers. The first contingent 
will leave the “Lane” about 9 o’clock on 
Saturday morning and will travel to the 
picnic grounds on Staten Island. They will 
be followed by others who will arrive at 
various times during the day. 


The Sterling Silverware Manufacturers’ 
Association announced several days ago 
the appointment of Miss Ruth M. Egge as 
field secretary. Miss Egge will devote this 
Summer to preparation for the field and 
will start immediately after Labor Day 
upon a carefully planned itinerary. The 
association hopes to have Miss Egge in as 
many cities as possible before Christmas. 
Another schedule ‘will be planned for the 
Spring. The organization in its announce- 
ment, states that this appointment is but 
another step in the development of its 
policies of assisting in extending the market 
for sterling silver. The field secretary’s 
work, the association believes, will be of 
benefit to the retail jeweler and will extend 
the appreciation and desire for sterling and 
will be directed largely toward the educa- 
tion of the ultimate consumer. The associa- 
tion is confident that Miss Egge and the 
organization will have the support and 
assistance of the retail jewelers in the cities 
to which she goes. 

Sometime during Tuesday night, May 15, 
a brick was hurled through the east show 
window of the jewelry store of Max Low, 
42 Fulton St., this city, by a thief who 
stole jewelry valued at between $300 and 
$400. The missing articles consist of 12 
birthstone rings, several strings of medium 
priced pearl beads, a number of amber bead 
necklaces, two gold wrist watches, several 
amber and gold decorated cigarette holders, 
gold and silver straps for wrist watches 
and several other pieces of jewelry. Mr. 
Low’s loss is not insured. The jeweler 
left his store at 6 o’clock on the evening of 
Tuesday, May 15, and at 12.30 o’clock that 
night, Police Officer Haas, of the First 
Precinct, while’ patrolling his beat, noticed 
that the window in the jewelry store had 
been smashed. He immediately boarded up 
the hole and shortly after a watchman from 
the Holmes Electric Protective Co. ar- 
rived and remained in the store until Mr. 
Low reached the place about 6 o’clock 
Wednesday morning. 
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The first regular meeting of the Jewelers’ 
Square Club was held on Monday, May 14, 
at Farrish’s Chop House, this city. At the 
meeting the following officers were installed: 
President, E. F. George Hilsinger; vice- 
president, George J. Klinck; secretary, Otis 
A. Edwards, Jr.; treasurer, Isador Lassner, 
and sergeant-at-arms, James E. Theise. 
Those elected to serve on the executive com- 
mittee include: E. F. George Hilsinger, 
George J. Klinick, Otis A. Edwards, Jr., 
Isidor Lassner, Samuel Bamberger, Fred- 
erick C. Kielman, Harry C. McKay, August 
Hauser, Benjamin Cohen, Max Z. Stein and 
Timothy Kantor. The following were se- 
lected as a membership committee: Fred 
C. Backus, chairman; John R. Greason, W. 
L. Hawkins, Benj. Cohen and Bertram 
H. Manheimer. The auditing committee 
consists of William B. Peck, chairman; . 
David Nutt, Leo Dreyfuss. The following 
constitute the committee on social welfare: 
Joseph Fahys, chairman; Benjamin Biffar, 
William Underwood, George D. Cullis, Ben- 
jamin Dattlebaum, Max Henken, Joseph 
Graf, Morris Astor, Henry Schwenn and 
Jacob H. Appelbaum. E. F. George Hil- 
singer was elected delegate and Harry C. 
McKay, alternate, to the convention of the 
League of Masonic Clubs to be held in Bos- 
ton on June 11 to 16. 








TWO SAFES LOOTED 


Expert Robbers Visit F. & F. Watch Case 
Co., Brooklyn, and Escape with 
Watches, Rings and Cash 

Expert safe crackers forced their way into 
the establishment of the F. and F. Watch 
Case Co., 523 Franklin Ave., Brooklyn, 
N. Y., early last Wednesday morning and 
after prying open two safes, stole watches 
and rings worth $8,600 and $1,400 in cash. 
Although the robbery took place last 
Wednesday, it was not made known by 
the police until last Sunday. 

In order to gain entrance to the building 
the burglars forced their way into 525 
Franklin Ave. and from a shed. they were 
able to “jimmy” a window in the factory 
of the watch case company. After getting 
inside, they drilled holes in two large safes 
and then covering them with blankets to 
smother the noise, blew open the doors. It 
was estimated that to accomplish the rob- 
bery, it took the thieves about three hours. 
No clews were found by the police with the 
exception of a kit of tools which the authori- 
ties say is the finest collection they have 
seen in many years. 








Ford Hathaway, who with H. R. Whar- 
ton has conducted a jewelry store at 
Catalina Island and Pasadena, Calif., has 
sold his interests to Mr. Wharton, who will 
continue the business. Mr. Hathaway has 
associated himself with Charles F. Manahan 
at the latter’s new store, 306 E. Colorado 
St., Pasadena. The O’Brien Novelty Co., a 
corporation selling sporting goods and 
games will occupy Mr. Manahan’s old store 
at 112 E. Colorado St., Mr. Manahan con- 
trolling the lease and being ‘a stockholder 
of the corporation. Mr: Manahan expected 
to leave Pasadena with his wife on May 
22 to spend about a month at Elgin and 
Chicago: 











was married last week. 

W. L. Yeakel, Perkasie, Pa., jeweler, was 
in the city last week doing some of his 
buying. 

W. G. Snellbaker of Pitman, N. J., called 
at R. M. Cooper & Sons, 735 Sansom St., 
last week. 

F. Kind, of the firm of S. Kind & Sons, 
1110 Chestnut St., has returned from a trip 
to Europe. 

C. W. Oakford, of the firm of J. E. Cald- 
well & Co., Chestnut and Juniper Sts., has 
returned from a trip abroad. 

Frank Rainey and G. H. Brockway, both 
of H. O. Hurlburt & Sons, are in the city 
assembling stock for a trip through New 
York State. 


John Fish, of Bryn Mawr, and FE. C. 
Albertson, Bridgeton, N. J., were among 
out-of-town jewelers who visited local 


jewelers last week. 

E. C. Albertson, of Bridgeton, N. J., and 
J. D. Sallade, Norristown, Pa., jewelers, 
were in the city last week. They called at 
the firm of H. O. Hurlburt, 8th and Chest- 
nut Sts. 

Suit was begun in Camden, N. J., on May 
4 by Abe Shapiro, a jeweler on Kaighn 
Ave. near Broadway, to recover burglary 
insurance amounting to $405. The surety 
company, it was said, refused to pay the 
claim because the store was not broken into 
but entrance was effected through a window 
which it is claimed had been left open. 

A unique jewel was received last week 
by Judge Boniwell, of this city, from the 
King of Italy in recognition of support given 
0 patriotic movements, especially those af- 
fecting Italians, during the world war. It 
is a small ivory crown surmounted with 
gold. The order is that of the “Crown of 
Italy,” which was founded by Victor 
Emanuel in 1868. 

G. H. Brockway, of H. O. Hurlburt & 
Sons, 813 Chestnut St., is receiving expres- 
sions of sympathy from his friends on the 
death of his father, D. P. Brockway, who 
passed away recently at his home in Arling- 
ton, N. J. Mr. Brockway had been a sales- 
man 59 years for the same house. He died 
at the age of 83 and was actively engaged 
in selling until a few weeks before his 
death. 

In the issue of THE JEWELERS’ CIRCULAR 
of May 1 a note appeared under the Phila- 
delphia heading to the effect that the jewelry 
store of Spiro & White, 812 Market St., 
Wilmington, Del., was slightly damaged by 
a fire. Spiro & White report that they did 
not suffer any damage and that the fire re- 
ferred to was from an overheated heater 
and not from an unexplained cause. The 
heater was not in the store of Spiro & 
White. 

John Van Dusen, wealthy clubman and 
former head of the firm of Van Dusen & 
Stokes Co., jewelers, who was arrested 
Thursday night, May 10, for kicking his way 
intc his own store, at 1123 Chestnut St. 
was discharged when arraigned for a hear- 
ing in central station. Peter O'Hara, 
watchman at Van Dusen’s store, refused 
the man admittance and an altercation which 
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followed ended by Van Dusen kicking the 
glass from the front door. 

Emil Bracher, a retired jeweler, who 
formerly conducted a business at 736 San- 
som St., now occupied by D. V. Brown, 
died on Monday, May 14. Funeral services 
were held last Thursday from the Oliver 
3air parlors, 1820 Chestnut St. Mr. 
Bracher, who was a manufacturing jeweler, 
many years ago, conducted his business in 
Newark, N. J., later moving to this city. 
Following his retirement he established his 
home in Atlantic City, N. J., where he died. 

The shadbake of the Philadelphia Jewel- 
ers’ Club, held May 7 at Morris on the 
Delaware, in the old Mohickan Club, was a 
gala event. The jewelers were out for a 
gocd time and had it. There was no 
speechmaking—no annual business—just a 
good time for everybody. Members of the 
club, nearly 150 of them, attended 
Philadelphia, New York, Baltimore, Wash- 
ington and other nearby cities. The dinner, 
a smoker and a number of top-notch vaude- 
ville skits provided the entertainment. 

In connection with the systematic robbery 
of the jewelry store of Hoover & Smith at 
616 Chestnut St., police last week arrested 
Floyd McCarthy, cf 57th and Cambridge 
Sts., a negro porter employed by the con- 
cern and said by members of the firm to 
have been one of the trusted employes. He 
had long been employed there and _ silver- 
ware amounting to about $5,000 disappeared 
over a period of several months before sus- 
picion was attached to the porter. McCarthy 
waived a hearing when arraigned before 
Magistrate Dugan charged with the thefts. 

An old silver teapot, tankard and cup of 
early American design, have been lent to 
the Pennsylvania Museum, Memorial Hall, 
by Isaac Starr, of this city, and are on ex- 
hibition there. These old pieces are espe- 
cially valuable as heirlooms of the Starr 
family, the cup having been owned by Lyn- 
ford Lardner, who was born in 1715. It is 
the work of Philip Syng, who also designed 
and made the historic inkstand in Inde- 
pendence Hall here. The teapot belonged 
to Isaac and Margaret Starr, and _ the 
tankard, which is unusually beautiful be- 
longed to William and Mary Branson. It 
was made by Francis Richardson, an early 
Philadelphia silversmith. 

\ new scheme employed by robbers has 
been uncovered here with the arrest on May 
8 of George Shrewsbury, McCallum St., 
near Harvey St., Germantown, found hiding 
in the home of William Moos, a jeweler, of 
6650 Crowson St. He was caught trying 
to rob the home. Shrewsbury had frequently 
called at the home and later entered the 
home while the family was away. Police 
sav Shrewsbury courted a number of girls 
in their homes until he could obtain a key 
to the front door and later rob the houses. 
Detectives said he admitted robbing a num- 
ber of Germantown homes in the same 
manner. He was held in $5,000 bail. 

Plans are rapidly shaping up for the an- 


nual frolic of the Bailey, Banks & Biddle 


Welfare Association, composed of the em- 
ployes of the Bailey, 3anks & Biddle Co. 
store, 1218-22 Chestnut St. The annual 


field day of the employes will be held Satur- 
day, May 26, at the Northeast Shrine Club 
in Fox Chase. 


The “B. B. & B. Special” 
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will leave the Reading Terminal at 12:33 
o’clock on Saturday (daylight saving time), 
What will follow when the special reaches 
Fox Chase, according to H. T. Peck, presi- 
dent of the association, will excel any of 
the celebrations held by this organization in 
the past two decades and more. First will 
be the sports and games, constituting a reg- 
ular program of events for everybody. Af- 
ter a huge collection of handsome prizes 
have been tucked under the arms of those 
whose prowess has proven their title clear 
to them they will kick the dirt from their 
heels and make for the club house and the 
inevitable “feed.” A few vaudeville stunts 
will add spice to the evening entertainment. 
And last but by no means least, will be the 
dance plus the music of a jazz band. Other 
officers of the association who are aiding 
members of the committee in getting the 
program completed are: Mrs. Apple and 
‘Mr. Geiger, vice-presidents, Charles Hunts- 
berger, treasurer, and Miss Pugh, secretary. 

Members of the J. FE. Caldwell & Co. As- 
sociation, composed of employes of the J. E. 
Caldwell & Co. store at Chestnut and 
Juniper Sts., made merry last Saturday on 
their second annual outing ‘held at the 
grounds of the Northeast Shrine Club in 
Fox Chase. Members of the association, 
several hundred of them, descended upon 
the athletic field with a vigor and a de- 
termination to throw off the kinks that had 
accumulated in the last year and incidentally 
to struggle for half a hundred handsome 
prizes offered for the fleetest and _ strongest 
of the frolicsome band of men, women and 
boys. One of the features of the athletic 
program was a baseball game in which the 
team of the association suffered defeat at 
the hands of the strong Aquinas Club team 
by a score of five to two. The prizes in 
the various events were distributed as fol- 
lows: Men’s events—100-yard dash: H. 
Shannon, first; J. J. Hutton, second. 50- 
yard dash: A. Phifer, first; J. J. Hutton, 


second. 75-yard walking race: A. Leith, 
first; H. Love, second. Potato race: J. W. 
Rhodes, first; Frank Schlichter, second. 


lat man’s race: A. Rosenfeld, first ; Charles 
Leighton, second. H. Shannon also won 4 
silver vase, an additional prize given for 
highest number of points scored. Women's 
events—50-yard dash: Miss D. Bryce, first; 
Miss A. Kenney, second. 75-yard dash: 
Miss D. Holland, first; Miss H. Foukrod, 


second. Needle and thread race: Miss 
Edith Bush, first; Miss Frances Bechter, 
second. Potato race: Miss A. Garrett, first; 


Miss E. Peterson, second. Egg and spoon 
race: Miss Sadie McMenamin, first; Miss 
A. Hymas, second. Tandem race: Miss D. 
3ryce and A. Leith, first; Miss D. Holland 
and J. W. Rhodes, second. Miss A. Gar- 
rett also won the point prize, a silver cheese 
set. Boys’ events—100-yard dash: Frank 
30erckel, first: Russell Clowden, second. 
Sack race: A. Jones, first; A. Black, se 
ond. Potato race. J. Hetherington, first 
J. Hostetter, second. Point prize, Frank 
Boerskel, silver loving cup. In the time be- 
tween the field events and the dinner at 6 
o'clock’ the team provided the 
thrills. The program at dinner was ™ 
charge’ of E. N. Sappington, chairman ol 
the committee. Ralph C. Putnam, honorary 
member of the association and member o 
the Caldwell firm, acted as toastmastef. 


baseball 
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The annual convention of the Louisiana 
Retail Jewelers, it is announced, will be 
convened in this city August 15, next. 


Marsh Harner, McComb City, chief 
watch inspector of this division of the 
Illinois Central railroad Co., was in town 
last week. ‘ 

L. C. Cresson, of New Orleans, La., re- 
ported that a display case outside of his 
store was smashed recently by thieves who 
stole jewelry worth about $42. 

Mrs. F. C. Rivoire, Napoleonville, La., 
was in the city the other day making pur- 
chases; as was also F. E. Boue, Baton 
Rouge, and J. H. Packwood, of the same 
city. 

It is learned that the business of J. M. 
Harless, one of the most prosperous jewel- 
ers of Gulfport, Miss., has been taken over 
by J. B. Larremore, recently of Alabama, 
Mr. Harless has been compelled to retire 
owing to ill health. 

Oscar Marcour, one of the oldest jewelers 
in Algiers, the Fifth District of New 
Orleans, died May 13, in the 58th year of 
his age. He leaves a widow and three 
sons. Mr. Marcour enjoyed the reputation 
of being one of the most expert jewelers 
in this section. His family will probably 
continue the business, which is profitable. 

The death of Jacob Levy, shipping clerk 
in the establishment of Leonard Krower & 
Son, was announced on May 14. A few 
days ago, Mr. Levy underwent an operation 
of a major character at the Touro Infirm- 
ary, from which he never rallied. He was 
49 years of age. He was related to Max 
Goodman and to other persons connected 
with the jewelry business in this city. Mr. 
Levy had many friends in the trade. He 
had been in the employ of Leonard Krower 
& Co, for the past eight years. 








Atlanta, Ga. 





C. E. Johnson, of Ewing Brothers, is on 
two weeks’ visit to his home in Providence, 
R. |. 

L. E. Welch, formerly connected with the 
5. L. Orr Co., of Macon, has opened a shop 
of his own on Mulberry St., in Macon, Ga. 

James Kelley Nance, in the material de- 
partment of the Timms Jewelry Co. here, 
has left to join the F. T. Skelton Jewelry 
{o,, Birmingham, Ala. 

W. P. Thompson, Jefferson, Ga., was a 
visitor in Atlanta during the week looking 
alter the interests of his firm. Mr. Wells, 
0! the Wells Jewelry Co., Savannah, Ga., 
W. W. St. Johns, Covington, Ky., and J. 
A. Porter, Orangeburg, S. C., were also 
‘isitors in Atlanta. 

P W. M. Smith, of the Townsend Jewelry 

“, Moultrie, Ga., has severed his connec- 
tion with that company, and gone with the 
Well-known firm of Klein & Son, Mont- 
somery, Ala. Mr. Smith, who is an expert 
Watchmaker and repair man, was in Atlanta 
during the week securing a new stock of 
tools, 

Pe ig Pass, of Ewing Bros., is receiv- 
es € congratulations of his friends, hav- 

urprised them by getting married two 
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weeks ago. He kept it a secret for a week, 
but eventually his friends found him out. 
Mrs. T. C. Harris, also with Ewing Bros., 
is on a two weeks’ trip to Arizona, combin- 
ing business with pleasure. 

The store of J. O. Daniell, a jeweler 
doing business at 22 East Alabama St. 
here, was looted by thieves on the night of 
May 14. Scaling a high wall in the rear 
of the store, the robbers broke through the 
rear door of the store, getting a number 
of watches, chains and jewelry from the 
showcases. They also broke open the cash 
register, but did not attempt to open the 
safe, where most of the valuable pieces of 
jewelry were at the time. Police believe 
that it was the work of amateurs, or that 
the thieves were frightened away before 


they had time to open the safe. 
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Lawrence I*, Percival has gone south for 
a cruise in Chesapeake Bay. 

Rk. H. Houghton and J. Gould Cooke, of 
A. Stowell & Co., last week visited the 
silverware factories in Meriden, Conn., on a 
tour of inspection. 

The H. N. Lockwood Co. is making ex- 
tensive structural alterations to its store, 
and rearranging the fixtures, so as to pro- 
vide much needed space for its increasing 
business. 

An exhibition of decorated china and glass 
by Sidney T. Callowhill forms the last dis- 
play for the current season at the Society 
of Arts and Crafts. In the individual ex- 
hibition case is an interesting collection of 
jewelry by Miss Mildred Mowll. 

William H. Graham, Nashua, N. H., was 


arraigned in the Dedham district court May’ 


12 on a charge of breaking and entering into 
the jewelry store of George F. Howe, Nor- 
wood, and the larceny of jewelry and 
watches. He was held in $2,000 bail for the 
Grand Jury. 

The Boston Jewelers’ Club has arranged 
to hold its annual Spring outing at Pem- 
berton June 13. The program will include 
a shore dinner and vaudeville. Games of 
various kinds will also furnish much enter- 
tainment for the members and guests. The 
boat trip to and from the rendezvous will 
be a most welcome part of the affair. 

A. Stowell & Co, have taken the necessary 
steps to have the incorporation under the 
laws of Maine dissolved. The Maine cor- 
poration, which was formed in 1901, with a 
capital of $400,000, has sold out to the 
3oston company, which is now functioning 
under the laws of Massachusetts. The 
stockholders of the latter company voted for 
the Maine dissolution. 

Francis C. Silva, traveling salesman for 
the Smith Patterson Co., had the misfor- 
tune to have his trunk smashed while 
traveling in Maine. The trunk, which was 
checked to Milo, was filled with jewelry 
valued at many thousands of dollars. It is 
reported that an attempt was made to put 
the trunk aboard after the train had started, 
but it dropped between the cars. Mr. Silva 
was obliged to cancel his trip. The con- 


tents of the trunk were insured and no loss 
resulted. 
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Many 
report business is fairly good for this time 


Newark manufacturing jewelers 
of the year. 
ever. 

The firm of George Crystal, Inc., manu- 
facturer of platinum top and gold cuff links, 
has moved from 87 Nassau St., New York, 
to 84 W. Kinney St., this city. 

J. Austin Granbery, of the J. Granbery 
Co., manufacturing jewelery at 9 Kirk Al- 
ley, is visiting the trade in Philadelphia 
this week in the interest of his concern. 

Curtis R. Burnett, of the American Oil & 
Supply Co., dealers in machinery, tools, 
brushes and supplies for jewelers, delivered 
the address during the Weequahic Presby- 
terian Church Sunday morning. Mr. Bur- 
nett spoke on “Making Boys Men.” 

Mr. and Mrs. Chester R. Hoag, of 373 
Mt. Prospect Ave., will go to Oshwahke 
Point in the Thousand Islands following 
the graduation of their daughter, Miss Caro- 
lyn Hoag, from Rosemary Hall, Connecti- 
cut, on June 14. They will attend the 
graduation exercises. 

L. F. C. Theurer, of the manufacturing 
jewelery concern of Crane & Theurer, Inc., 
68 Orchard St., has returned from a busi- 
ness trip which ‘included Philadelphia, Bal- 
timore and Washington. Arthur Theurer 
will leave next week for a trip through the 
middle west for the concern. 

Mr. and Mrs. Bernard M. Shanley, Jr., 
of 993 Broad St., and their daughter, Miss 
Adele Shanley, will sail on June 30 on the 
Vollendam to spend two months abroad. 
They will be accompanied by a niece, Miss 
Mary Clark, daughter of Mr. and Mrs. 
Joseph V. Clark, of 361 Mt. Prospect Ave. 
They will motor through Scotland, England 
and France. 

Edgar Champenois left Monday for a 
trip in the interest of Champenois & Co., 
manufacturing jewelers at 50 Walnut St., 
which will include visits to the trade in 
Philadelphia, Baltimore and Washington. 
Frank Krugler left Monday for a trip 
through the middle west. This is the first 
trip Mr. Krugler has taken since the first 
of the year, when he had an operation for 
ulcer of the stomach. He has entirely re- 
covered from the effects of his operation, 


It is somewhat spotty, how- 








The Fink-Harrison Co., wholesale jewel- 
ers, 501-510 Liggett building has dissolved 
the partnership arrangement heretofore ex- 
isting, in the conduct of the wholesale 
jewelry business under the style and firm 
name of Fink-Harrison Co., at Detroit, 
Mich. Samuel L. Harrison has withdrawn 
and retired from the partnership and has 
disposed of all of his interest in the business 
to Benjamin Fink. The business heretofore 
conducted by the partnership, will be con- 
tinued and carried on under the same name, 
by the continuing partner, Benjamin Fink. 
Under the terms of the dissolution agree- 
ment, Benjamin Fink has assumed and 
agreed to pay all of the outstanding debts 
and liabilities of the partnership. In pur- 
chasing the interest of Mr. Harrison in this 
business, Mr. Fink has not had to draw upon 
the resources of the partnership business. 
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An Unusual Opportunity 
for High Grade Salesmen 


Following a plan of expansion and to, strengthen our 
selling organization, we are looking for two represen- 
tatives with a wide acquaintance in all or part of the 


following states: 


Kentucky, Tennessee, West Virginia, 
Virginia, North Carolina, South Caro- 
lina, Georgia, Florida, Alabama, Mis- 
sissippi, Louisiana, and Arkansas. 


Men who-have had sufficient experience to gain a 
thorough knowledge of the jewelry, watch and 
diamond business. Young enough to be active; old 
enough to exercise judgment, and withal of good 


character. 


Eisenstadt Mfg. Company 


Olive and Twelfth Streets 
St. Louis, Mo. 
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Chicago Notes 





J. Vincent Huber, of the Geo. H. Fuller 
& Son Co., left last week on a business trip 
through the north, 

Charles Ellbogen, of the Stein & Ellbogen 
Co., is making a short business trip through 
Illinois and Indiana. 

Joseph F. Posner, fepresenting the Lyons 
Mfg. Co., is making a short business tour 
through the northwest. 

H. A. Schulze, representing the A. Witt- 
nauer Co., recently left for the northwest, 
to be gone for eight weeks. 

Samuel Marks, of Marks & Levy, is spend- 
ing a couple of weeks in Kankakee, conduct- 
ing a sale for Boyd & Proegler. 

B. O. Hess, Chicago manager for the 
Frank Krementz Co., left last Sunday on a 
10-day trip through the northwest. 

M. R. Peck, of the J. W. Forsinger Co., 
left last Thursday on a three months’ trip 
through the southwest, west and northwest. 

A. H. Meinzer, of Burt, Ia., made his first 
visit in 15 years to Chicago last week to 
visit with friends and look over the markets. 

George Weidig, Chicago manager for Jo- 
seph Fahys & Co., is now making his semi- 
annual Coast trip, and will be gone for six 
weeks, 

J. Berman, representing Altbach & Rosen- 
son, returned last week from a two weeks’ 
trip through Illinois and reports a favor- 
able business. 

A. Kramer, Heyworth building, is making 
a business trip through the northwest and 
south, and will return to Chicago the first 
week in June. 

Earl Stamm, representing the Dueber 
Watch Works, left last Thursday for New 
York, where he will remain for a month, 
calling on the trade. 

Louis Hillman, representing Frank & Co., 
337 W. Madison St., will leave next week 
‘1 a two months’ business trip through the 
middle west and south, 

D. Lampert, 1511 Capitol building, has re- 
arranged his shop so as to give him addi- 
tional bench space and three more men have 
been added to the force. 

, E. Cohen, representing Straus & 
“traus, left last week on his final Spring 
‘ip through Illinois and Towa, and will be 
gone for about two weeks. 
wa Block and Berny Drach, of the Block- 
ae Co., motored last week to Louis- 
to arf to attend the Derby. They are 
"pected back some time this week. 
mined rome. diamond dealer, has re- 
pein 504 office from 39 S. State St. to 

Columbus Memorial building, 


where he has secured a more desirable loca- 
tion. 

Dave Ross has become associated with the 
Morrison Jewelers’, of this city. Mr. Ross 
formerly was connected with one of the 
large retail jewelry stores in New York. 

Samuel Heller, president of L. Heller & 
Son, New York, spent a few days in Chi- 
cago last week visiting with Jake Levine, 
their Chicago manager, and calling on the 
trade. 

A. R. Clugston, watchmaker, has removed 
his office from the fifth floor of the Colum- 
bus Memorial building into room 711, the 
same building, where he has secured larger 
quarters, 

H. Friedman, of the Etna Watch Co., 
New York, is spending a couple of weeks in 
Chicago visiting the trade and making ar- 
rangements for the representation of that 
line in this territory. 

Elias Markens, representing S. Wechter 
& Co., Capitol building, left this week on 
his 50th business trip across the continent, 
from Atlanta, Ga., to Seattle, Wash. Mr. 
Markens expects to be gone for about three 
months. 

Lauter & Co., New York, importers of 
Swiss watch movements, have opened a Chi- 
cago office in 1110 Heyworth building, 
which is in charge of P. Apfelberg, who also 
represents them through the middle west 
territory. 

Miss Mildred McCabe has become asso- 
ciated with Crane & Stutti, 7 W. Madison 
St., a decorator of ivory. Miss McCabe 
formerly was connected with a large lamp 
and ivory factory in Chicago and did all the 
designing. } 

Word was received in Chicago last week 
that fire destroyed the retail jewelry store of 
R. D. Lewis, Oblong, Ill. The fire was 
caused by an overheated stove. All fixtures, 
clocks and merchandise that was not in the 
safe was burned. 

W. G. Lenhart, representing the E. L. 
Spencer Co., Providence, has opened a Chi- 
cago office in suite 1111 Heyworth building. 
Mr. Lenhart represents this concern through 
the middle west and will make his head- 
quarters in Chicago. 

D. L. Nesler, of the D. L. Nesler Co., ac- 
companied by his family, left last week for 
his Summer home at Lake Cora, near Paw 
Paw, Mich., where he expects to remain for 
several months, coming to Chicago a few 
days each week to attend to business. 

H. A. (Happy) Saigh is now associated 
with the Rohde-Spencer Co. and is in charge 
of the watch department. Mr. Saigh has 
been connected with the wholesale jewelry 
trade of Chicago for the past 18 years, and 








served the past few years with Holsman & 
Co. 

A. I. Bierfreund spent several days in Chi- 
cago last week en route to Seattle, where he 
will assume the duties of general superin- 
tendent for Jos. Mayer, Inc. Mr. Bierfreund 
formerly was connected with the Porter & 
Wiser Jewelry Co., of Kansas City, and re- 
recently sold his interests to G. A. Burri, of 
this concern. 

Word was received in Chicago last week 
that Richard Hunken, southern representa- 
tive for Allsopp Bros., announced his en- 
gagement to Miss Virginia Lyons, of New- 
ark, N. J. Mr. Hunken was known as a 
confirmed bachelor, and the news of his mar- 
riage came as a surprise to his friends, all 
of whom extend their best wishes. 

John Zuckerman, 1514 Heyworth building, 
announces that he has resigned his position 
with the Etna Watch Co., of ‘New York, and 
has become associated with the Great West- 
ern Import Co. at 549 W. Washington St., 
North American distributors for a Swiss 
watch movement. Mr. Zuckerman will con- 
tinue his office on the 15th floor of the Hey- 
worth building. 

One of the largest transactions in the 
trade here (considered from a financial 
standpoint) was consummated recently when 
the Wilmort Mfg. Co. purchased the ma- 
chinery, dies and stock of the plated hollow- 
ware department of the Acme Corp at 430 
N. Oakley St. For a number of years the 
Wilmort Mfg. Co. has been manufacturing 
crumb sweepers and smokers’ articles at 430 
S. Green St. The entire hollowware equip- 
ment has been moved to 430 S. Green St., 
and the Wilmort Mfg. Co. will now manu- 
facture a complete line of silver-plated hol- 
lowware. 

The Chicago Association of Commerce 
has announced dates for the second Summer 
Merchants’ Week to be held in Chicago 
July 9-16, inclusive. For this Market 
Week, reduced railroad rates of fare and 
one-half for the round trip on the regular 
certificate plan will be available for mer- 
chants and buyers visiting the Chicago 
market from the following territory: Points 
in Illinois, Iowa, Minnesota, Missouri, 
Upper Peninsula of Michigan, North 
Dakota, South Dakota, east of the Missouri 
River and Wisconsin, also from Omaha, 
Neb., Atchison and Leavenworth, Kans. 
Tickets will be on sale for this Market 
Week, July 7 to July 16, inclusive, and final 
honoring date for the return trip will be 
July 18. 

Joseph Ritter, Columbus Memorial build- 
ing returned last week from the east, where 

(Continued on page 100) 
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he spent a couple of weeks visiting at the 
factory and calling on friends. 

“Phil” Laks, of the Pennant Watch Sup- 
ply Co., is spending a couple of weeks in 
Chicago. 

“Billy” Moore, representing the Dixon 
Co., of Newark, spent the past week in Chi- 
cago, calling on the trade. 

H. A. McDaniel, of Lebanon, Ind., ac- 
companied by his wife, motored to Chicago 
last week to visit the market. 

O. B. Rystrom, representing the Saart 
Mfg. Co., returned last week from a short 
visit to St. Louis and Indianapolis. 

The Bleaden Jewelry Shop is now located 
in room 709 Chicago Saving Bank building. 
For the past year this concern was at 8 S. 
Dearborn St. 

H. Rosenshield, of Hamilton & Hamilton, 
Jr., is making a business trip through the 
northwest and will return to Chicago the 
end of this week. 

Albert M. Dueber, the head of the wel! 
known watch works at Canton, O., was a 
visitor in Chicago last week for a few days, 
renewing acquaintances, 

A. Collins, of Lockman Bros., Springfield, 
spent a day in Chicago last week on his way 
to Auburn, Ind., whither he went to pur- 
chase a new car and to drive it home. 

Raymond .Runzel, representing Rasmussen 
& Meyers, who returned Saturday from a 
short business trip through southern Illinois, 
reports business fair in that locality. 

Charles Brown, buyer for the Stein & 
Ellbogen Co., left last Sunday for New York 
and Providence, where he expects to spend 
a couple of weeks looking over the markets. 

Harry F. Hillman, of the Towle Mfg. Co., 
left last week, accompanied by his wife, to 
motor through Michigan and to call on his 


trade. He expects to be gone for about three 
week, 
The Chicago Association of Commerce 


announced last week that after an extensive 
membership drive 1,141 new members had 
been enlisted. Division I, which included 
the jewelry and optical trade, showed a gain 
of 84 new members. 

Morris Lookerman, who operates a re- 
tail jewelry store under the name of the 
Economical Jewelry Co., at 3340 W. 16th 
St., has filed a voluntary petition in bank- 
ruptcy. He claims liabilities to the amount 
of $4,174.66, with no assets. 

Charles Adams, of Depres, Bridges & 
Noel, has returned from his final Spring 
trip through Iowa and Nebraska and re- 
ports a favorable business. FE. T. Williams, 
of the same concern, left last week on a 
three weeks’ trip through Michigan. 

Oswald Hedin and Ernest B. Gustafson, 
have formed a partnership and will open a 
retail jewelry store under the name of 
Hedin & Gustafson, on or about June 1, 
at 3216 N. Clark St. Both Mr. Hedin and 
Mr. Gustafson formerly were employed by 
Wm. Forstrom as watchmakers. 

John Charter, of Plymouth, IIl., who re- 
cently sold out his retail jewelry business 
to E. F. West, Sheldon, IIl., spent several 
days in Chicago last week purchasing goods 
for a new retail store he is opening at 
Lincoln, Ill. E. F. West, also recently sold 
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out his jewelry store at Sheldon, to a local 
man. 

Albert S. Samuels and Davied Riese, of 
the Albert S. Samuels Co., San Francisco, 
were in Chicago this week for a few days 
en route to New York. This is a buying 
trip preparatory to opening a new store. 
The company now has two stores located 
in San Francisco and the third store in 
Oakland. 

Among the visitors in Chicago last week 
were: C. E. Dice, Joliet, Ill.; R. P. Kiep, 
of R. P. Kiep & Sons, Joliet; David Jacobs, 
Muskegon, Mich.; N. L. Tibbals, Clare, 
Mich.; B. A. Gehring, Sterling, Ill.; Robert 
P. Klauer, Belvidere, Ill.; J. Sauermann, 
Milwaukee, Wis.; F. A. Thomas, Piper 
City, Ill.; B. Ream, of Cornell & Ream, 
Belvidere, II. 

Through the efforts of Louis Goldman, 
assistant secretary of the Chicago jewelers’ 
Association, a ruling has been secured from 
the Collector of Internal Revenue remov- 
ing and eliminating the tax on dues of mem- 
bers of the association. The Treasury De- 
partment also refunded to the organization 
the tax which has been collected for the 
past few years. 

John N. Kelsey has succeeded John War- 
ren as Chicago representative for the Wal- 
tham Watch & Clock Co. The Chicago of- 
fice of this concern has been removed from 
the fifth floor of the Columbus Memorial 
building to room 711, the same building. 
Mr. Kelsey has been associated with the 
Waltham Watch & Clock Co. for a number 
of years and was connected with the clock 
department. 

Wahrer Bros., retail jewelers who have 
been located on the ninth floor of the Mar- 
shall Field Annex building for some time, 
have removed their place of business into 
suite 702 Capitol building, where they have 
secured more than double the amount of 
space they formerly occupied. All new fix- 
tures are being installed and it is hoped 
that their grand opening will take place 
about June 2. 

Lassner & Bamberger, Inc., manufactur- 
ers of Louvaine pearls and importers of 
precious and semi-precious stones, 21 Maiden 
Lane, New York, have established an office 
in this city, under the management of George 
A. Simmons, well known through his long 
association with the Standard Button Co. 
The company’s local offices are in Suite 
1209, Heyworth building, where stock and 
a full line of samples will be carried. Mr. 
Bamburger, who was in this city to com- 
plete arrangement for the new office, has 
returned to New York. 

Jones & Baumrucker Co., on the sixth 
floor of the Columbus Memorial - building 
celebrated its sixth anniversary on May 12 
and also took occasion on this day to cele- 
brate the opening of their greater store. 
This company has added space _ which 
doubled the size of the old quarters and the 
entire store was refitted with new mahogany 
cases and trays. This is now one of the 
most beautiful stores in Chicago. All dur- 
ing Saturday and the following week special 
features were exhibited and handsome sou- 
venirs given to all visitors. 

The officers and directors of the Fraternal 
Association of Chicago Jewelers held a 
meeting last Friday in the office of Presi- 
dent Paulsen. A number of applications 
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were approved and with these a _ limited 
membership of 200 is now complete. The 
secretary was instructed to purchase Goy- 
ernment bonds to the amount of $700 and 
the balance remains in the treasury to be 
used in case of the death of any member, 
Copies of the constitution and a list of the 
members is being printed and will be dis- 
tributed to. the members at an early date. 

Credit men representing 15 wholesale 
houses in Chicago were entertained at Elgin 
last Thursday by the Elgin National Watch 
Co. The party left Chicago early that 
morning in automobiles and upon arriving 
at Elgin devoted most of the day to visiting 
the various departments of the Elgin watch 
factory. Luncheon was served in the dining 
room of the factory and in the evening on 
the return trip the entire party stopped at 
Wheaton for dinner. A very delightful day 
was spent by all of those who attended, 
The Credit Men’s Association in the jewelry 
trade of Chicago is becoming quite a factor 
in the business here. Weekly luncheon 
meetings are held on Tuesday of each week 
at 11:30, in the Men’s Grill of the Marshall 
Fields Annex building. Great losses are be- 
ing avoided by the exchange of information 
at these noonday meetings. 

John Warren, who recently resigned as 
Chicago representative of the Waltham Co., 
and will leave about June 1 for California 
to take up work in an entirely different line, 
was tendered a dinner at the Hamilton Club 
last Friday night by a few of his intimate 
friends and associates in the trade here. 
Every one present made a short talk pro- 
claiming the highest regard for Mr. War- 
ren and expressing regret that after 25 
years of association he has found it neces- 
sary to leave the watch and jewelry trade, 
but wished him an abundant success in his 
new field. As a permanent souvenir from 
his friends a large: sterling silver platter 
was presented with a few appropriate re- 
marks by G. V. Dickinson. In the platter 
was engraved: “John Warren, a token from 


Chicago friends, May 18, 1923; W. W. 
Beckwith, Martin Lenz, Wm. F. Drexmit, 
Arthur Connor, Fred Marhoff, Howard 


Schaefer, John M. Kelsey, Guy V. Dickin- 
son, Wilder Harris, Milton Hess, Claud 
Wheeler, John Friedland, Charles Gustaf- 
son, Ray Thompson, Walter Scott. 








Business Troubles 


L. T. Meyers, Cleveland, O., has filed 4 
voluntary petition in bankruptcy with 
assets of $5,640 and liabilities of $6,017. 

An involuntary petition in bankruptcy has 
been filed against W. C. Davenport, Klamath 
Falls, Ore. The assets are estimated at 
$700 and the liabilities $17,000. : 

The Stewart Jewelry Co., Edgerton, Wis. 
has assigned to Paul N. Grubb. The assets 
include merchandise $2,714, accounts recet¥- 
able $436 and fixtures, $1,234. The liabilt- 
ties are placed at $3,618. 











It was recently reported that C. E 
Brothers & Son, New Comerstown, O., had 
sold out to A. F. Stossmeister, Steubenville 
O. This report was in error as the sale 
has not been consummated, although it © 
reported that negotiations were for a tmé 
under way, but have been dropped for the 
present. 
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Gordon Warnke, who recently underwent 
an operation for mastoids in a local hospital 
has avain assumed his duties at the E. H. 
Warnke & Co. establishment, of which his 
father is the head. 

Arthur Kuesel, of Kuesel Bros. Co., spent 
severai days last week in Madison where 
he attended the annual district convention 
of the Lions’ Clubs as a delegate of the 
Milwaukee organization. 

Archie Tegtmeyer, Grand Ave. jeweler, 
has been reappointed by Mayor Hoan to a 
four-year term on the city library board. 
Mr. Tegtmeyer has taken an active interest 
in civic affairs and the appointment is well 
merited. 

O. G. Meachan, of the Reliance Silver 
Co, has gone to Minneapolis where he will 
spend a few weeks visiting his daughter and 
other relatives and friends. Edward M. 
Wals, of the same firm, has returned from 
a business trip to Chicago. 

R. F. Weckerle, traveling representative 
of O. H. Bingenheimer & Co., is ill at his 
home in Milwaukee with a severe throat 
trouble, which has necessitated postpone- 
ment of his trip through the Fox River 
Valley and northern Wisconsin. 

The following are the officers of the 
Ladies’ Auxiliary, Wisconsin Retail Jewel- 
ers’ Association: Mrs. Edward J. Jensen, 
Milwaukee, president; Mrs. A. C. Hentschel, 
Milwaukee, vice-president; Miss Lillian Van 
Ess, Milwaukee, secretary; Mrs. H. F. 
Stecher, Milwaukee, treasurer, 

Among the Wisconsin jewelers who called 
in Milwaukee on business with local manu- 
facturing and jobbing houses were the fol- 
lowing: (C. J. Franz, Darlington; George 
\rmbruster, Cedarburg; Peter Jagla, Kiel; 
Mr. Ritchie, of the Wright jewelry store, 
Racine; Adolph F. Estberg, Waukesha; 
Morris Schneider, Burlington. 

On complaint of Phil Grossman, 3rd St. 
jeweler, a man was arrested for the alleged 
passing of a worthless check. The man, 
who hails from Stroudsburg, Pa., is out on 
bond of $1,000 pending trial of a dry law 
case against him. The police may decide 
to return him to Pennsylvania instead of 
trying him on the charge here. 

Two boys went into the jewelry store of 
R. E, Zoltz, 347 Grove St., and said they 
wanted a watch fixed. While Mr. Zoltz 
was working on a minor repair and the boys 
Were waiting, they helped themselves to two 
new watches and departed. Discovering the 
theft immediately the jeweler got busy and 
the boys were arrested before they got far 
trom the store, 

Neenah jewelers and other retailers who 
recently conducted a successful Dollar Day 
are already planning for a similar event 
within the next few weeks. The Business 
Men's Association, comprising all classes of 
retailing, is to conduct a membership cam- 
paign with a view of broadening the scope 
“! activity along merchandising and trade 
Promotion lines. 

_ others’ Day on Sunday was success- 
og eared in Milwaukee and local 
ditae Po gh an increasing number of 
rr ‘ sifts That Last” for this occasion. 

Shops displayed gorgeous gifts for 
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mother in windows and interior cases. Asa 
result there was a greater tendency this 
year than ever before to. fill this specific 
need with the more permanent remembrance 
of a jewelry gift. 

Five o'clock closing during June, July and 
August will again be effective among the 
merchants of Stevens Point this Summer. 
Saturday is excepted. The Retailers’ Asso- 
ciation is planning a monthly bargain day 
in conjunction with stock fair day which 
brings farmers to the city. The organiza- 
tion at its June meeting will discuss what 
can he done to create a better feeling on the 
part of merchants who are not members. 

Pardon applications of Milwaukee men 
now serving time in prison to be heard by 
Governor Blaine on June 6, include that of 
Charles Nickerson, serving five years on a 
charge of stealing diamonds worth $4,450 
from the jewelry store of Edward Jensen, 
Eleventh Ave. and Washington St. Nicker- 
son was apprehended immediately follow- 
ing the theft which occurred during the 
daytime. The tray of diamonds which he 
stole was recovered. 

William Hoffman, owner of the Hewitt 
jewelry store, Marshfield, has disposed of 
the Elgentone Mfg. Co., a phonograph busi- 
ness, to F. L. Johnson, of Wausau. The 
phonograph stock will be disposed of and a 
scenic painting concern will occupy the 
building. Mr. Hoffman started the phono- 
graph business three years ago and later 
became sole owner of the concern. He has 
now disposed of this interest and will con- 
tinue his jewelry store. 

Jewelers of Milwaukee and other State 
cities who have been supporters of the day- 
light saving plan, have learned that the ad- 
vanced time may be prohibited in the State 
by law. The Wisconsin senate has passed a 
bill prohibiting any city in the State from 
changing standard time, and the measure 
will shortly be acted on by the assembly. 
The principal argument against daylight 
saving has been the confusion caused in 
business by the lack of uniformity of time 
in various cities, some of which have 
adopted the saving schedule while others 
continue on standard time. 








Oklahoma City 


A. P. DePuis, manager of The Jewelry 
Shop, has returned from a business trip to 
New York and other eastern points. 

R. L. Waggoner Co., formerly operating 
at 330 W. Main St., removed May 3 to 103 
N. Harvey St. The new quarters have a 
floor space of 15 by 23 with an 8 by 5 
mezzanine. The latter space is occupied by 
the optical department. 

National Sterling Silver Week was ob- 
served by jewelers here, by additional win- 
dow display and in newspaper advertise- 
ments. The Hartwell Jewelry Co. and the 
Dean Jewelry Co. devoted one entire win- 
dow to this class of merchandise, carrying 
attractive display cards. The demand for 
silver has increased to such an extent in the 
city that the former institution has trebled 
the space for displaying and handling it. 

\pproximately eighty members of the 
Chamber of Commerce and representatives 
of leading business institutions of Oklahoma 
City, left Monday morning for the 22nd 
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annual trade trip through the State. This 
year the delegation visited the eastern part 
of the State and covered nearly 700 miles. 
The object is to disseminate the spirit of 
good will throughout Oklahoma City’s trade 
territory, to investigate commercial’ possi- 
bilities and to advertise the city. Sixty-four 
cities and towns were visited. 








Cleveland 





P. J. Bergen, Barberton,, was a recent 
visitor at the establishment of the Meritt 
Co. 

Dreicer & Co., New York, had their 
annual display at the store of Korner & 
Woods here recently. 

Thieves smashed the window of the Basch 
Co., Inc., 2075 E. 9th St., Tuesday, May 15, 
and escaped with $250 in watches and small 
diamonds. The loss was discovered when 
the store was opened by B. L. Hirsch, clerk. 

Frank W. Russert, former president of 
the Cleveland Retail Jewelers’ Association 
has doubled the space of his former store at 
1870 W. 25th St. and now has one of the 
finest jewelry stores in the city. The store 
also includes a complete optical department. 

C. Fred Rollins, Shelby, O., jeweler and 
optician, has secured the services of William 
Escher, an expert Swiss watchmaker, who 
will be in charge of the watch and clock 
repair department at the Rollins jewelry 
store. Mr. Escher was formerly in the em- 
ploy of Louie Ott, the jeweler of Mans- 
field. 

The Twenty-four Karat Club of the 
Akron Merchants’ Association has voted to 
inaugurate a comprehensive advertising cam- 
paign of an educational nature. If plans 
materialize this campaign will continue 
throughout the year and will be carried on 
in a co-operative manner. President E. W. 
Chamberlin will appoint the advertising 
committee within the next few days. 

The Cowell & Hubbard Co. is devoting 
this week to an extremely extensive silver 
display. ,This company is making a silver 
display an annual event, this being the sec- 
ond exhibit. Attractive pieces are everywhere 
in evidence. The front windows are 
arranged with pheasant silver with pheasant 
decorations and there is also an Elizabethan 
service set. One very valuable and beauti- 
ful display is a consul set, with rock crystal 
design. Louis XVI and Louis XV sets are 
attractively arranged as well as many other 
period sets. In connection with their silver 
exhibit, the Cowell & Hubbard Co. had a 
contest for the girls of the Cleveland School 
of Art. The purpose of the contest was to 
determine which one could set the best table. 
A very fine prize was given the winner. 
Glass, flat silver and flowers were used in 
this contest. The judges were Henry Turner 
Bailey, Dean of the Cleveland School of 
Art, and a group of other art connois- 


seurs, 








As soon as alterations are completed and 
modern fixtures have been installed, the 
Kay Jewelry Co. for a number of years 
located at 527 Hamilton St., Allentown, Pa., 
will be moved to 706 Hamilton St., into the 
commedious room one door above the Mer- 
chants National Bank. 

















P. Basor has opened a new jewelry store 
at 172 Eddy St 

Burr W. Freer, president of the Burr W. 
Freer Co., has returned from an extended 
trip. 

John Morse, of the Elgin National Watch 
Co., has just returned from a trip through 
the south. 

E. C. McKeen, of the Waltham Watch 
Co., has moved his offices to the 9th floor of 
704 Market St. 

Hackman & Karp, of 760 Market St., have 

‘ filed notice of dissolution of partnership. J. 
Karp publishes that he is sole owner of the 
business. 

Edson Adams, president- of the Edson 
Adams Co., has left for a trip to the eastern 
factories. It is expected that he will be 
away for some time. 

Joseph T. Kielty, of Mayer & Weinshenk, 
returned from the Hawaiian Islands on April 
13, by the City of Los Angeles, after hav- 
ing been gone about a month. 

A. I. Hall & Son recently installed a 
Gillette Clock, which is pronounced a boon 
by neighbors and shoppers in the vicinity of 
O. Dixon’s jewelry store, 1512 S. 7th 

t., Oakland, Cal. 

he Forslund, with William Davidson, 
was one of the first members of the jewelry 
trade to take his Summer vacation. He 
motored to the Yosemite Valley which was 
open early in May. 

Clyde J. Schoenfeld, with William David- 
son, is just back from a trip through 
northern California and the central part of 
Nevada, a section where business is improv- 
ing, according to Mr. Schoenfeld. 

The Rothschild Jewelry Co., Inc., is mov- 
ing into larger quarters, on the floor where 
it has long been located, at 704 Market St. 
Dave Rothschild, of this firm, is expected 
back from a trip to southern California. 

Herbert Weinshenk, just back from Los 
Angeles, is enthusiastic regarding business 
there. He called on the trade accompanied 
by Sam Boster, his southern California rep- 
resentative, being absent from his offices 
here for nearly three weeks. 

California jewelers visiting the trade this 
week include: Herbert Brandt, of the E. 
Bastheim Co., Los Angeles; G. W. Hill, 
Lodi; Louis Koberg, Healdsberg; Tom 
White, Vallejo; H. Oberlin, of Oberlin 
Bros., Los Angeles, and Carl Noack, 
Sacramento. 

With the departure of Walter L. Glenn, 
to take up his duties as vice-president of 
R. Wallace & Sons Mfg. Co., Charles E. 
Fisher, office manager, is in charge, at head- 
quarters of the W. B. Glidden Co. Thos. 
McCready is sales manager of this organi- 
zation, which represents R. Wallace & Sons 
Mfg. Co. 

Miss Marcella Fox will make the northern 
territory, including Portland and Seattle, 
representing William Fulton. This is re- 
garded as a new departure in the jewelry 
business here. Miss Fox, however, is well 
known, not only to Mr. Fulton’s customers, 
but to the wholesale trade of San Francisco, 
and her high standing and popularity are 
regarded here as harbingers of success. 

Jack Lewis and S. J. Hammond have re- 
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turned from southern California. 


if this city ever has a Booster Club, Mr. 
Lewis’ services should be engaged as Boss 
Booster. In southern California, they like 
him better for it, according him the recogni- 
tion that one artist gives to another. So at 
least, the northern California friends of Mr. 
Lewis say. 

Representatives of eastern manufacturers 
in the city include: C. Albert Murphy, of the 
Ballou Mfg. Co., Attleboro, Mass.; H. J. 
Hildebrand, of H. C. Lindol & Co., Inc., 
Providence, R. I., and R. I. Barasso & Blasi, 
Newark, N. J.; W. H. Lancton, of Echel- 
man & Brinker, New York; Dan Child, of 
the Payton & Kelley Co., Providence, R. I.; 
Milton Sandfelder, of the D. F. Briggs Co., 
Attleboro, Mass.; Alfred Moss, of the‘J. J. 
White Mfg. Co., Providence, R. I.; D. N. 
Jacoby, of the Providence Stock Co., Provi- 
dence, R. [., and Rogert W. Cannon, who 
is here on behalf of Ira W. Smith, repre- 
senting lines which include those of Parks 
jros. & Rogers, H. F. Barrows and J. 
Sclinger & Co. 























TRADE CONDITIONS 


The retail jewelers of Evansville report their 
trade continues very gocd, although there was a 
slump for several days last week owing to the 
hard rains and bad weather conditions. Many of 
the towns in this section suffered some from storms 
and hard rains. But general business conditions 
are gradually getting better and dealers are quite 
optimistic and are of the opinion that trade js 
going to be very good during the remainder of the 
Summer. Collections are very good. Reports from 
many of the towns located in the mining field of 
western Kentucky report an increase in business 
since the settling of the miners’ strike two weeks 
ago. Had the strike lasted all Summer as it was 
feared at one time it would, it is believed that the 
retail end of the business would have suffered a 
serious slump. Farmers are busy and everybody in 
Evansville is employed and there are demands from 
every quarter for labor. In fact it may be stated 
in Evansville there now are practically no un- 
employed men. 





George Ridgeway, local optician, has re- 
turned from a business visit to Indianapolis, 
Ind. 

A mussel digger working in the little 
Wabash River near Carmi, IIl., recently 
found a pearl that was valued at about $200. 

Retail jewelers at Huntingburg, Ind., will 
assist in making the Dubois county fair a 
success this year. The fair will be held 
at Huntingburg in August. 

Clark Whitman, manager of a large de- 
partment store at Petersburg, Ind., that 
handles jewelry and clocks, was a business 
visitor in Evansville a few days ago. 

O. M. Cockrum, optician of this city, has 
announced the engagement of his daughter, 
Marjorie, to Charles Frederick Wood, of 
Williamsburg, Ky., the date of the wedding 
to be announced later. 

Mrs. I. Gans, widow of the late I. Gans, 
who for many years was engaged in the 
wholesale and retail jewelry business here, 
has returned from Vincennes, Ind., where 


she visited friends and relatives for a few 
days. 
F. A. Rhodes, retail jeweler at Chrisney, 


CIRCULAR 


Mr. Lewis 
grew up, from a boy, with the jewelry trade 
in San Francisco and his friends say that 


May 23, 1923, 





Ind., is interested in the proposition tp 
erect a memorial to Abraham Lincoln at 
Lincoln City, Ind., where the great man 
spent several years of his life as a boy. A 
commission has just been named by Governor 
Warren T. McCray to work out plans for 
the memorial. Lincoln City is but a short 
distance from Chrisney. 

A mausoleum for the late I. Gans, who 
for many years was engaged in the whole. 
sale and retail jewelry business in Evans. 
ville has been completed at the Rose Hill 
Cemetery near the city. The body of Mr. 
Gans has just been placed in the mausoleum, 
The structure is 12 feet high, eight feet wide 
and 10 feet long and is large enough for 
four bodies. It is built of Barre granite. 
The mausoleum was the first to ever be 
built in Rose Hill Cemetery. 

Hobart Campbell,” a retail jeweler at 
Frankfort, Ind., was rescued from death by 
asphyxiation on May 7, after lying in a gas 
filled room for several hours. His wife and 
child were away from home and he had 
made preparations to leave the city for 
several days to join them. After lighting 
a gas heater he lay down on the bed and 
was soon overcome. When his wife did not 
hear from him his friends were communi- 
cated with and an entrance was forced into 
the house. When found Mr. Campbell was 
unconscious. Physicians say that while it 
was a close call they believe that he will 
recover. 








Salt Lake City. 


Leo Martin has gone into his new jewelry 
store at Richfield. 

J. S. Lewis, well known Ogden jeweler, is 
still reported to be seriously ill. 

Boyd Park is a candidate for a place on 
the board of governors of the Salt Lake 
Chamber of Commerce. 

C. W. Primrose, president of the Primrose- 
Jolliffe Co., Clift building, has just started 
on a tour of Idaho and Wyoming and ex- 
pects to be away six weeks. 

Fred Maynes and H. L. Van Slyke, of 
Anderson & Co., have returned from their 
vacations, Mr. Maynes from Spokane and 
Mr. Van Slyke from Omaha. 

Frank Walton, who has just moved from 
California, has bought the engraving bust- 
ness of Thomas H. Moore. Mr. Moore has 
not decided what he will do, he said. 

J. E. Broaddus, well known local optom- 
etrist and nature lecturer, has been sent to 
Chicago by the Kiwanis Club with a large 
collection of stereopticon views of Utah's 
scenery. 

W. M. McConahy has an exhibition of 
paintings in the window of the Utah Power 
& Light Co. Mr. McConahy’s store resem- 
bles an art shop nowadays as much as 4 
jewelry store. 

Salt Lake visitors include S. Weinberg, 
Zorrelli & Vitelli, New York; Benjamin 
— Benrus Watch Co., New York; 
James J. Gilbert, Alphonse Jeddis Co., San 
Francisco: Martin H. Cooper, A. Wallach 
& Co., New York; William Shapiro, Louis 
Manheimer & Son Co., Chicago. 











D. M. Schlesinger has opened a loan 7 
jewelry establishment at 516 Travis > 
Houston, Tex. 
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Pau! Grimm, 325 W. 4th St., has gone 
to Big Bear valley on a fishing trip. 

H. E. Peterson, Toledo, Ore., is spending 
some time here securing new stock. 

I. N. Fox, of Fox Bros. & Co., diamond 
importers, Cincinnati, is here calling on the 
trade. 

Car! Sischo, of C. F. Sischo & Sons, 401 
and 402 Jewelers’ building, has returned 
from an auto trip to Santa Barbara. 

J. E. Campbell, watchmaker with E. F. 
Whittemore, 847 S. Broadway, for some 
time past, has gone into business for him- 
self at Westgate, near Santa Monica. 

E. A. Miller, manufacturing jeweler in 
the Grant building, 4th St. and Broadway, 
has opened another place in the Loew State 
Theatre building, but will continue business 
at his old location. 

J. W. Hunt, vice-president of Brock & 
Co., is still suffering from the injury he 
met with when he broke his leg more than 
a month ago, and cannot stand long on his 
feet. He spends but little time at the store. 

W. B. Wood, of the San Francisco office 
of the T. J. Bruner Co., is here at the 
company’s main office for a short time, 
familiarizing himself with the new stock and 
otherwise posting himself so as to care better 
for the new business. 

J. N. Hart, jewelry buyer in the store 
of A. Hamburger & Sons, has just reached 
home from a buying trip to New York and 
other eastern points. He was gone about 
three weeks. O. S. Balzer, manager of this 
and other departments, who has been in 
Europe on a buying-trip, is expected home 
in few days. 

Merle Johnson, president of H. F. Wich- 
man & Co., Ltd., Honolulu, expects to be 
in Los Angeles about June 1. He will be 
accompanied by his wife and after a short 
visit here he will go to New York and other 
places in the east. He is well known to 
H. W. Slaudt, who paid him a visit in 
Honolulu last year. 

Two diamond rings, a diamond bracelet 
and three loose diamonds were sold here 
by the United States Marshal a few days 
ago, under libel proceedings in the United 
States District Court. They brought in the 
aggregate $2,590. The stones were seized 
while they were being brought across the 
a, border without the payment of 

uty, 

Two new manufacturing jewelers have 
added to the working force of the South- 
west Gem & Jewelry Co. This company 
has just acquired a large interest in a jet 
Property and has cut and mounted a large 
number of choice pieces for their local sales- 
men to take with them. Robert Theiss has 
Just gone north on an extended selling trip 

or this company. 

Ps Levin, 509 Jewelers’ building, is 

Tst watchmaker in Los Angeles to 
ty Passed the required examinations under 
© auspices of the Horological Institute of 

;uetica and to have received a certificate 

i him to be a certified watchmaker. 
ni _ It is understood, are aiming to 

: = 1S evidence of skill but have not yet 

“ceived their certificates. 
ginning June 1, most of the large 
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jewelry stores will close at noon Saturdays 
during June, July, August and September, 
as they did last year. The Donavan & Sea- 
mans Co., however, will begin Saturday 
closing on July 1, closing the entire day 
‘Saturdays during July and August, instead 
of a half-day during the four months. All 
these arrangements are the same as last 
year. 

Charles H. Clark, who has been located 
for several years at 704 S. Broadway, and 
who recently sold his lease there, has se- 
cured a location in a large block not yet 
completed on the southwest corner of 8th 
and S. Spring Sts. Another new block is 
about to be built on the corner opposite and 
there is considerable other building going on 
in that vicinity, so that increased business 
development in the vicinity is assured. 

J. G. Donavan, of the Donavan & Sea- 
mans Co., arrived home on Monday after an 
enjoyable three-day auto trip of more than 
500 miles. Accompanied by three friends he 
went by way of the Salton Sea to El Centro 
in the Imperial Valley, a distance of 238 
miles on Saturday. The return was made 
through the ‘San Diego county mountains via 
Mountain Springs, Pine Hills, Mesa Grande 
and Escondido, staying at Powam Lodge, 
Mesa Grande, the second night. 


Wm. H. Kidder, for 12 years past with 
Boyd, Park, Salt Lake City, Utah, came to 
Los Angeles recently and has taken a place 
with Montgomery Bros. as head of their 
silverware department. Charles F. du 
Fresne, formerly with Lewy Bros. Co., 
Chicago, who came to Los Angeles for the 
first time a few weeks ago and was so 
pleased with conditions here that he decided 
to remain, has also taken a position on the 
sales force of Montgomery Bros. 

P. J. Koke, of Koke, Slaudt & Liver- 
more, Inc., manufacturers’ representatives, 
who has been on an extended business trip 
taking in Vancouver and Calgary, Canada, 
is at present in Seattle working toward home. 
He is expected back about the middle of 
June. H. W. Slaudt will start for Van- 
couver soon to be gone a month. He will 
drive his car, taking his wife and two 
children with him. H. L. R. Livermore is 
in San Francisco for a couple of weeks. 
H. A. Wood, of the same company, will take 
two weeks yacation, beginning May 19 and 
visit Yosemite Valley and San Francisco. 

The following jewelers have been in Los 
Angeles recently: Wm. M. Morrill, Garden 
Grove; L. Fornes, Venice; H. F. Branden- 
burg, Glendale; Mr. Nicholls, of the Lewis 
Jewelry Co., Huntington Park; C. J. Hase, 
La Verne; R. A. Hubler, Porterville; John 
Vondey, San Bernardino; A. J. Felkel, San 
3ernardino; Frank Fisher, Riverside; E. M. 
Sieglitz, Calexico; Frank J. De Arman, 
Srawley; Edgar Wight, Ontario; Geo. 
Bowers, Upland; C. L. Runyen, Huntington 
Park; E. W. Cosgrove, Colton; R. M. Brun- 
ner, Santa Barbara; R. W. Cummings, 
Ventura; Messrs. Baker and Davis, Oxnard. 

The safety vaults in the basement of the 
new Jewelers’ Exchange building, which are 
now under construction, will embody all the 
latest and best methods of making such 
vaults absolutely burglar-proof as well as 
fire-proof, including heavy double doors of 
concrete, burglar-alarm wires buried in con- 
crete and other devices to make the vaults 
impregnable. Provision is being made not 
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only for occupants of the building who wish 
to make use of them, but for traveling sales- 
men who can meet customers there and store 
their goods there. The vaults will be ac- 
cessible day and night with two watchmen 
constantly in attendance. 

Mrs, Esther Steers, a former student at 
Union College, College View, Nebr., has 
been secured to teach art and design at the 
Southwest School of Industrial Arts. Mrs. 
Steere comes highly recommended for her 
work, A number of the students in the 
horological department have taken the ex- 
amination for the Junior Certificate and ex- 
pect to be fullfledged watchmakers some time 
early in June. The school does not confer 
a diploma until the students have finished 
their examination from the technical depart- 
ment at Washington. Among the many 
‘promising students recently enrolled is a 
Japanese who shows marked talent for en- 
graving. 








Pacific Coast Notes 





Albert E. Whitley, retail jeweler of Sno- 
homish, Wash., has moved to Hamilton, 
Wash. 

J. G. Heermance, Suisun, Cal., has pub- 


lished notice of discontinuance of business. 


He expects to discontinue about June 8. 

H. R. Bardwell, San Jose, has moved to 
his new store, 182 S. Ist St. It is a smaller 
place than his former store at 92 S. Ist St., 
but Mr. Bardwell says he has become a con- 
vert to the idea that the small jewelry store, 
with small overhead, is better, both for him- 
self and fur his customers. 

David F. Hall, jeweler of Turlock, Cal., 
has moved to his new location at 121 W. 
Main St., where he has one of the finest 
jewelry establishments in the San Joaquin 
Valley. Mr. Hall first went to Turlock in 
1910, working at his trade till 1917, when 
he first went into business for himself, Since 
that time, his trade has steadily increased. 

Sincere regret was occasioned by the an- 
nouncement of the death, on May 4, of 
William ‘Schad, which occurred in San 
Jose. For 15 years, prior to the fire, he 
was a manufacturing jeweler of this city, a 
member of the firm of Miller & Schad. 
Later, Mr. Schad opened a jewelry store in 
San Jose which he was conducting at the 
time cf his death. The funeral, on May 7, 
was attended by a large following of friends 
and members of the trade. 





——~ 
—— 





The annual convention of the Maine Re- 
tail Jewelers’ Association will be held June 
18 and 19 at Old Orchard Beach. The 
headquarters will be in the Old Orchard 
House. The hotel will be opened by special 
arrangement Saturday, June 16, thus giving 
an opportunity for those wishing to spend 
the week-end at this popular resort to ob- 
tain good accommodations and the conven- 
tion rate. Reservations may be made either 
direct with the Old Orchard House or 
through George T. Springer, 515 Congress 
St., Portland, Me. A special program has 
been arranged for the ladies, and an after- 
noon of sports will be on the list. Jewelers 
are asked to bring golf clubs and try the 
Old Orchard course The first session meets 
at 10 a. m. Monday, June 18, in the ballroom 
of the Old Orchard House. 
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Name 


C-51 King Tut Tea Tile 


Size 5 x 6, Heavily Silver Plated, also made in 
Egyptian Copper finish, lacquered. 


5-23-23 


What Art-Craft Originates 


You Can Always Bank on Big Turnovers. The ohe 
Price Is Right and the Quality Is There! oye | 


ART-CRAFT PRODUCTS CO. 


5335 N. Western Ave., 


Let this coupon point the way to bigger silver profits 






Gentlemen: Please send us, transportation prepaid, sam- 
ples and catalog of your Old Dutch Silver Reproductions 
with a view to our placing an order if found satisfactory 
in quality, craftsmanship and price. Will remit in due 
course to cover your memorandum bill or return your 
samples within 30 days carefully packed. 


Street and No. .......... 











PRODU 





A standard of 
quality by which 
other products 
may be judged. 


CHICAGO, ILL. 




















1922-1923 





The Jewelers’ Circular 


BUYERS’ DIRECTORY 


Manufacturers, se and Jobbers 
JEWELRY and 
KINDRED TRADES 


A Handy, Classified List for Buyers 
Bound in limp cloth, 3 x 6% inches. 
Fits in Vest Pocket. 


ISSUED ANNUALLY 
PRICE ONE DOLLAR 





Sent postage prepaid to any yearly subscriber of The 
Jewelers’ Circular at half price, remitting 50c., when 
paying his subscription. 





Copyright, 1922, by 


The Jewelers’ Circular Publishing Co. 
11 John Street, New York 


ANNOUNCEMENT 


Mr. Jeweler 


50 to 100% Profit 


GIFTS, Other Than Jewelry but Adaptable to a 
Jeweler’s Stock. 


Practical French Novelties 


Exclusively Designed in Gold Lace and French Trimming. 


Vanities, Trays, Dresser Sets, Fancy Work Baskets, Doll 
Nite Lamps, Telephone Slates, Etc. 


Your first order will convince you Write for price list Today 


WINTER’S JEWELRY ENGRAVING 
AND NOVELTY Co. 


343 W. North Ave. Chicago, Il. 








Refraction and Motility 
of the Kye 


With special chapters on Color Blindness, Field of 
Vision, The Relation of Functional Eye Diseases to 
General Medicine. By Ellice M. Alger, Adjunct Pro- 
fessor of Diseases of the Eye in the New York Post- 
Graduate Medical School and Hospital, etc. 122 Illus- 
trations. Extra Cloth. 376 pages. Price, $2.50 net. 


THE OPTICAL PUBLISHING CO. 
11 John St., New York 

















Everlasting Photographs 


BURNED INTO CHINA unt 
For monumental purposes, also any kind of PA 
goods, brooches, lockets in photo tone of ped 
matural colors. We also burn 
Warch dials. 

Ask for Illustrated Catalogue, 


F. J. H. ABENDROTH 





7203 Franklin St., Forest Park, lL, P. 0. Be 5 



























C. Boving, of H. Best & Sons, 


Dayton, 
Q., was in Cincinnati during the week. 

William Schumer, head of the Schumer 
Bros. Co., Walsh building, is on the road 
for a business trip. 


Arno A. Dorst, president of the Dorst 
Co.. in the Walsh building, left Cincinnati, 
Tuesday, for a two weeks trip through the 
east. tle is on a buying trip but will en- 
deavor to do a number of other things while 
en route. 

P. Wells, of the Wells Loan & Jewelry 
(o.. Charleston, W. Va., and A. W. Zehner, 
Evansville. Ind., visited the Richter & 
Phillips Co. on W. 6th St. CC. Venick, 
Lima, 0., also was the guest of J. Harvey 
Phillips during a sight seeing trip around 
Cincinnati last week. 

Edgar and Roland Noterman, of Joseph 
Noterman & Co., were among the members 
of the Covington, Ky., Commandery, 
Knights Templar, which left for the State 
Conclave at Paducah, this week. The con- 
clave will be in session several days and 
the Noternians will look in on some of their 
business conections while on the trip. 

Arthur C. and Edwin Jacobs, members of 
the D, Jacobs Sons Co., Oskamp building, 
Race St., have become members of the Busi- 
ness Men’s Club, following a membership 
drive by the club. It is building a magnifi- 
cent new clubhouse at Garfield Place and 
Race St. within close proximity to the 
Oskamp building and has started an in- 
tensive drive to add several thousand mem- 
bers to its roster. 

Walter Mayer, of ‘Wallenstein, Mayer & 
Co. Harrison building, E. 4th St., is going 
to assist in building a rather pretentious two 
and a half story clubhouse on the grounds 
of the Hillcrest Country Club in Bond Hill, 
Cincinnati, this Summer. As president of 
the club Mr. Mayer will act in an advisory 
capacity to the building committee which in- 
tends to improve the club site with a hand- 
some new building. 

Lee Loeb, senior member of L. Loeb & 
Sons, was reported to be out of danger at 
the Jewish Hospital, Wednesday, following 
an operation which he underwent last week. 
Loeh was stricken two weeks ago and at 
hrst it was not thought his ailment was 
serious but later he was removed from his 
home to the hospital. It is expected that 
he will be able to leave the hospital in about 
a week and while he is convalescing his 
road trips will be taken care of by Clarence, 
one of the sons, 

Victor A. Gebhardt, president and treas- 
wer of the Gebhardt Bros. Co., Merchants 
building, 6th and College Sts., is devoting a 
lot of time to the executive branch of the 
Hyde Park Country Club, of which he is 
chairman of the membership committee. 

his committee holds weekly sessions for 
the purpose of carrying out any recommen- 
dations that have heen approved by the com- 
mittee and the board of governors. Mr. 
Gebhart also finds time to go around the 
oe Which is considered one of the most 
= In Cincinnati. 
tain 0M Loeb, ol L. Loeb & sons, cap- 
a Ohio Boat Club, sent out Joyous 
ian d members of the club during the 

*k that their boat house was again float- 
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ing on the bosom of the Ohio River. The 
boat became grounded when the Ohio 
registered a low gage but recent heavy 
rains caused the clubhouse to again resume 
its normal purpose of resting on. the sur- 
face of the stream. The club will opén its 
season on Decoration Day. It is moored at 
Center St. in the East End near the mouth 
of the Little Miami River. 

J. Harvey Phillips, vice-president of the 
Richter & Phillips Co., 114 W. 6th St., and 
I’. T. Rowe, one of the southern representa- 
tives of the Gruen Watch Co., will be among 
members of the party representing jobbing 
and manufacturing firms of Cincinnati which 
will make a good will excursion through 
the Appalachian region of the United States. 
The party is fostered by the local Chamber 
of Ccmmerce and with a roster of one 
hundred or more it is intended to visit 30 
odd cities which have direct connections 
with Cincinnati. Everything possible is 
being done to make the trip a huge success, 

Auctioneers are crying sales at the pawn- 
shop of Frank Smith, 610 Vine St., in 
order to close up the business at that loca- 
tion. Mr. Smith has been in the used 
jewelry business for 63 years and decided 
to retire with the result that the stock which 
has been accumulated in more than half a 
century is going on the block. He prided 
himself on the collection of diamonds and 
watches of standard make which is being 
offered at auction by S. Siegel & Co, The 
sales start at one o’clock each day and con- 
tinue until midnight. Mr. Smith recently 
sold the building he occupied on Vine St., 
and turned over all collateral pledges to 
Daniels loan office at 503 Walnut St. 

The George H. Newstedt Co., who con- 
ducts the jewelry store in the Neave build- 
ing northwest corner 4th and Race Sts., 
signed a guaranty note of $1,000 for the 
Fall Festival and Industrial Exposition 
which will be held in Cincinnati in Septem- 
ber. Cincinnati merchants, wholesale and 
retail are underwriting the festival and they 
must get up a fund of $500,000, which has 
been found necessary to carry out the work 
successfully. The Newstedt firm is the first 
jewelry company to sign one of the guaran- 
tor notes. Several of the leading depart- 
ment stores have taken up notes amounting 
to $25,000 each. Everything manufactured 
in Cincinnati will be on display at the Fes- 
tival which several years ago proved highly 
successful. 

Officers and employes of the Dorst Co., 
Creutz Plating Works, Schumer Bros. Co., 
Whitehouse Bros. and other firms of the 
Walsh building, 3rd and Vine Sts., were 
shaken up last Thursday afternoon when a 
“still” exploded in a building at 19 E. 3rd 
St. The force of the explosion was so great 
that it wrecked a lot of windows and the 
tremor of it was felt throughout the 
neighborhood. Shortly after the explosion 
the man who was supposed to have been 
tending the still, was seen running along 
3rd St. toward Main St., with fire spurting 
all around him. His apparel was set afire 
during the explosion and the thought 
of escaping so occupied his mind that he 
did not pay any attention to his burning 
clothing. The police are still searching for 
him. 

Cablegrams are expected at Time 


Hill, 


McMillan St., from Fred G. Gruen, presi- 
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dent of the Gruen Watch Co., who sailed on 
the Homeric May 5, bound for Switzerland. 
Mr. Gruen intends spending the Summer at 
Madretsch-Bienne where the movement 
plant of the watch company is located and 
where an additional plant is being con- 
structed at the present time. The addition 
was found necessary because of the pressing 
demand for movements and the chief official 
will watch its erection. He is accompanied 
by his family. Three days after Fred Gruen 
sailed from New York with his family, his 
brother Frank Gruen, vice-president of the 
company sailed on the President Van Buren 
accompanied by Mrs. Gruen. They will 
spend about five months on the eastern 
hemisphere, the extended vacation including, 
England, France, Belgium, Holland, Ger- 
many, Austria, Italy and Switzerland. The 
brothers naturally will meet at the move- 


" ment plant of the company in Madretsch- 


Bienne, Switzerland. 


A suit asking damages to the extent of 
$15,933.20 from William S. P. Oskamp, first 
vice-president of the Oskamp Jewelry Co., 
Dixie Terminal building, E. 4th ‘St., was 
filed in the Hamilton County ‘courts in this 
city Wednesday, by Harry Schneller, a 
brother of City Clerk Fred Schneller. The 
plaintiff alleges he was walking down Vine 
St., on crutches, Nov. 19, last, when one of 
the crutches went through an iron grating 
in front of 808 Vine St., which is part of a 
block of real estate owned by Oskamp in 
the neighborhood. As a result of the fall 
Schneller alleges he suffered a second frac- 
ture of the leg which caused him to be in 
bed for six weeks and was forced to use the 
crutches four months, According to 
Schneller’s attorney he ‘was to have dis- 
carded the crutches on the day he suffered 
the accident. Schneller had suffered a frac- 
ture of the leg some time before and had 
just recovered from the first accident. He 
alleges his leg is three-quarters of an inch 
shorter than the other one. The second 
fracture was caused on the same leg that 
had been injured previously but not in the 
same place. 

The partnership of Wallenstein & Mayer 
has been dissolved and in its place is the 
Wallenstein Mayer Co., third and fourth 
floors of the Harrison building, E. 4th St., 
adjoining the Sinton Hotel. The incorpora- 
tion was decided upon between Walter 
Mayer and Albert C. Wallenstein for the 
purpose of permitting salesmen and em- 
ploves to take an interest in the firm. This 
was done especially for those salesmen and 
employes who have been identified with the 
business for a score of years or more but the 
co-operative system extends to all and does 
not include only those whose activities 
reach nearly a quarter of a century. The 
firm is in the jobbing business, handling 
all lines of jewelry and is engaged at the 
present time in preparing its Fall lines. 
Their salesmen will start on the various 
routes at the first of June with the added 
incentive of knowing that they are members 
of the firm and are representing their own 
interests as well as those of the company. 
The incorporation is dated as of May 1 and 
includes the following officers: Walter 
Maver, president; A. C. Wallenstein, secre- 
tary-treasurer, who with Julian Hesse, 
Elmer and Stanley Wallenstein form the 
board of directors. 
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The Pairpoint Corporation 


Factories: New Bedford, Mass. 


Branches: 


NEW YORK Manufacturers of 
43-47 W. 23rd St. 


MONTREAL “ “ 
Coristine Bldg., Artistic 
St. Nicholas St. 


SAN FRANCISCO 
Hammond Bldg. " Glassware 
278 Post St. On Stes 


Green 

Amethyst 

Canaria 

Blue. 
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Wedding Gifts to the Duke of York 
and His Bride 


GELDOM has such an array of fine pot- 
tery, gold, silver and precious stones been 
seen at a wedding ceremonial as was dis- 
played at the recent royal nuptials. Some won- 
derful wedding gifts by the Duke of York to 
his bride, the Lady Elizabeth Bowes-Lyon, 
the king, the queen and members of the 
royal family were displayed to guests repre- 
sentative of society. These included a 
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feet high, weighed 800 pounds and bore 
seven cake charms in 18-karat gold repre- 
senting a ring, a thimble, a horseshoe, a 
button, a threepenny piece, a donkey and a 
goose. A splendid piece of craftsmanship 
is the Star of the Order of the Garter, the 
wedding gift of officers and men of the 
navy to the Duke of York. It contains 439 
diamonds and is, of course, an eight-pointed 
star in shape. It has an inscribed center 
panel. 

It is interesting to note that among the 


to adeweler’s Stock 


A Japanese Gorner in the Jewelry 
* Store 





THE growth of Japanese stores in large 
cities is rapid. “Chinese, Japanese and 
Egyptian articles which range from robes, 
draperies and rugs to jewelry in the form 
of earrings, bracelets and rings are in great 
demand among the young people who “keep 
up” with every movement. 
The Japanese novelty shop is the source 
cf supply for those desiring Chinese and 





ARTISTIC CREATIONS OF THE POTTER’S ART INCLUDED AMONG THE GIFTS TO THE DUKE OF YORK AND HIS BRIDE 


wonderful tiara, a necklace, brooch, earrings, 
and diamond and pale Persian turquoise hair 
ornaments from the king; a diamond neck- 
let, sapphire bracelet, ring, brooches and 
pendant to match, and a lace fan with 
mother-of-pearl frame and handle from the 
queen; a necklace of pearls and amethysts 
with heart-shaped amethyst pendant set in 
rilliants from Queen Alexandra; a dia- 
mond and pearl bracelet and a diamond and 
pearl necklace to match from the Countess 
“ Strathmore (the bride’s mother) ; a dress 
Watch chain of platinum and pearls from 
€ groom; a magnificent diamond and 

Platinum tiara from the Earl of Strathmore 

the bride’s father). 

_ were the principal precious stone 
ng the bride, There were hundreds of 
bellshed Even the wedding cake was em- 
with precious metals. It stood nine 


gifts were a number of pieces of exquisite 
pottery, some of which are illustrated here- 
with. The two central vases of unusual 
merit are from the Prince Regent of Japan, 
while on the left and right are shown beau- 
tiful works of the potter’s art presented by 
Hon. Elizabeth, John, Jean and Andrew 
Elphinstone. On the front. cover of this 
issue of THE JEWELERS’ CIRCULAR appears 
an illustration of the gift of the Duke to 
his bride, a diamond and pearl sautoir neck- 
lace. On May 9 an illustration of the gifts 
of King George to the bride was shown on 
the front cover page and others will be 
shown in the near future. 








The Wabash Jewelry Co., Wabash,’ Ind., 
under the management of Mrs, Nora Gar- 
ber has established a gift shop, as a new 
department of the store. 





Japanese novelties—but what is the source 
of Egyptian novelties? The jewelry store. 

In the jewelry store are pieces of jewelry— 
rings, bracelets, knicknacks, chains and other 
odd pieces of jewelry classed only among 
Egyptian designs. In addition are scarabs, 
buckles, dress and coat ornaments, boxes, 
vases and hottles. These are all to be 
found. in the jewelry store. 

But—if there is space—the most attrac- 
tive way of arranging this display is to 
have an Egyptian corner in which all of 
this class of goods may be grouped. This 
may be a corner which has a typical setting— 
or it may only be a shelf in the show case— 
but the merchandise is grouped and made 
more appealing by the grouping. 

In a like manner the most appealing 
articles of Chinese and Japanese origin can 

(Continued on page 128) 
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HAWKES 


The woman searching for “something new” for 
a gift or prize will be delighted with these dainty 
crystal bits. More than likely she will buy a set 
of these individual salt cellars for her own table 
too. Certainly she will remember your store 
when she starts out to make a really worth while 
purchase. 





No. 3683—Two inch Individual Salt 
= Geld Band. $6.00 per dozen, 


Your investment in Hawkes Crystal is very small 
—and the turnover is very quick. You can re- 
order as you sell, replacing popular numbers with- 
out the least delay. Our immense stock enables 
us to ship your order the day it reaches us. 


T. G. HAWKES & COMPANY 
Corning, N. Y. 


No. 3683—Two inch Individual Salt Pacific Coast Office: 140 Geary St., San Francisco 
Cellar, Minerva. $5.00 per dozen, net. Canadian Representative: R.G. How, 118 Coristine Bldg., Montreal, Canada 
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| #@| Individual Salt Cellars of Hawkes Crystal 
| Add Savor to Your Gift Stock 


Cut Glase 
Engraved Glass 
Rock Crystal 
Glass 
Sterling Silver- 

Moun 


‘Decorated Gold 


Glass 
Decorated 
Enameled Glass 
Auto Vases 
Desk Sets 
Cigarette Boxes 
Monograms 
Engraved and 
Gold Decorated 
Colored Glass 
Old English and 
Irish Glass 
Period Glass 
Odd Matchings 


Inventors and Pat- 
entees of Hawkes 
Famous French 
Dressing Mixing 
Bottie. 
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Hints for the Dealer Conducting a Gift Department 














Epiror’s Nore:—Jewelers who are intercsted in special lines for their Gift Departments are invited-to 


suggest articles which they desire to see illustrated. 


Whenever possible, illustrations and descriptions of 


such articles will be published in this department and additional information given upon request when- 


ever the data is available. 


THE moonshine lamp in Group No. 302 is 
most unique and interesting—a decidedly 
handy outfit, serving a double purpose by 
making an attractive lamp and concealing 
the precious “stock” from the sight of those 
for whom it is not intended. The shade or 
cover is attractively decorated with dancing 
nymphs and bound. with braid. It is 
arranged to hold an electric bulb. The light 
shining through sheds its soft radiance about 
the room, lending an added charm to the 


rier in the center of the greup is 84 inches 
by 12% inches and includes a removable 
receptacle for flowers. The decorations and 
figures are also in bas-relief. This makes 
a most imposing receptacle for American 
beauty roses or other flowers or plants. This 
product is of metal composition, finished in 
various ways. The unusual shaped jug with 
handles is an_ illustration of Lavinite 
products. The material from which it is 
made contains, besides various other in- 




















Group No, 302—“MOoONSHINE” LIGHT, AN ATTRACTIVE NOVELTY FOR THE GIFT DEPARTMENT 


Picture. Mail boxes are quite a necessity 
these days and when decorated as that in 
Group No, 302 make very handsome gifts. 
The boxes are tin, enameled in colors and 
attractively decorated. The one illustrated 
's black with red parrot decoration. The 
cheese board and knife in this same group 
make a practical gift, artistically decorated 
and of good quality. For an inexpensive 
Prize or gift this offers a happy suggestion. 
x ok x 

For wall decorations the Egyptian bas- 
relief placques as shown in Group No. 303 
are most artistic, especially on the new panel 
walls. The figures are of classic line and 
mold and well designed and executed. The 
arthian bronze hexagon-shaped water car- 


gredients, a quantity of metal, thus pro- 
ducing a finish of ‘interest and merit, the 
colors being of a rich metallic hue espe- 
cially adaptable to interior decorations of 
the home. Many of the vases are splendidly 
adaptable for lamp bases, but the other de- 
signs which comprise compotes, flower boxes, 
bowls, dishes and jardiniéres are both for 
practical as well as decorative purposes. 
The candlestick shown in the group has a 
mahogany stick with crystal babache and 
prisms. It is unusually beautiful and a 
charming accessory to the home. 
x * * 


The highly artistic pieces shown in Group 
304 are endowed with unusual beauty. The 
rough mottled finish of the surfaces and the 
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charming application of the roses render 
them very desirable. Even the, ornamentéd 
candles are a perfect blend. The parch+ 
ment lamp shades are daintly finished in dull 
gilt braid trimming and artistically hands 
painted in a variety of beautiful colors, 
For the gift sections such articles would 
prove of interest to the prospective buyer 
and add materially to the popularity of your 
gift department. 
x* * * 

Pewterware for household use holds a 
charm for us as it did for our ancestors, 
For over a thousand years and up until 
about a century ago pewter was used in 
almost every civilized country of the Old 
World and in every household that could 
afford it. Generally it was expensive and 
largely occupied the place that silver does 
today. In the old days very few domestic 
articles were made of silver and even royalty 
possessed but few pieces. Of course there 
are but few of the old pewter plates in use 
today but there has been a revival in the 
demand for this ware which has become a 
bit fashionable and there are some very fine 
examples and reproductions on the market. 
The pieces shown in Group 305 are charm- 
ing indeed, many being replicas of old de- 
signs. The coffee set with its octagonal 
surface, the tall salt and pepper shakers and 
covered pitchers are delightful examples .of 
this old ware. No gift department. is quite 
complete without a few pieces of pewter. 





Studying Other Stores’ Merchandise 


THE jeweler who does not go off the 

straight and narrow pathway from his 
home to his store and back again is making 
a terrible mistake. He should carefully 
examine the windows of his competitor. 
Every week he should take several hours 
from his store to look into the windows of 
the other jewelry store in his town, to walk 
through the stores of every stationer (of 
course of the high grade), through the 
novelty stores, the department stores, the 
art and picture shops,-and the shops carry- 
ing china and glassware. 

The jeweler should see what the other 
man is doing, what goods he ‘is showing, 
and how he is displaying these goods. From 
these fellow merchants who.are making.a 
specialty of selling those articles which he 
includes in his gift department he will learn 
many things. And with this knowledge 
the jeweler has an advantage over his 
specialty competitor. The jeweler is com- 
bining these numerous articles, the best 
selling ones, and the most popular ones in 
his stock of Gift Department merchandise 
so that his customer may buy many articles 
in his one store instead of traveling around 
to several stores. In his one store a cus- 
tomer is able to see pottery, glassware, 
hand painted china, and leather goods and 
decide by actual comparison which she 
wishes to select for her gift to some lucky 
friend. 

The method of studying the stock of 
specialty shops has one great advantage. It 
shows the jeweler what goods are selling 
in his competitor’s store and as he makes 
these weekly trips and mulls over the results 
he notices, he can govern his buying, his 
price marking and his weekly specials or 
specially priced counter merchandise. 
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A few pieces 
of the 


Highest Quality 
Artistic Glassware 


will add dignity to your 
store and increase your 
sales of other ware. 


Console Sets, Cologne Bottles 
in great variety of allur- 
ing designs, fascinating 
Vases, Candlesticks, 
unique articles for 
smokers and charming 
novelties for those of 

discrimination. 


ooo0ono 


Write for particulars 
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Corning Glass Works 


Steuben Division 


Corning, N. Y. 















































Hetty Heads 


—Selling Better Than Ever 


OPULAR in style and price, Betty Beads 
are today in greater demand than ever 
before. This is the season when Betty 
Beads move fastest as they are ideal for 
sportswear, vacations and week-end parties. 


Discerning women are quick to see how 
these charmingly feminine bits of enameled 
metal will add that last touch to any cos- 
tume, so much to be desired. 


Insist on the genuine. You can afford to sell 
no other. 


Retail Price $1.00 the Strand 
Six Sizes — All Colors 


BETTY PRODUCTS CO. 
37 Edwards St., Hartford, Conn 
ae New York Office 
Betty Ip Yerere! Condit & Rattey, 9 Maiden Lane 


Necklaces Pacific Coast Representative 
£ MARK REGUS! ear oFF 4] E. B. ELLIOTT 
519,East Lemop Ave., Monrovia, Cal. 
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A Profitable Visit to an Up-to-Date Jewelry. Store 








By Vivian Radcliffe 
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kUG stores learned, some years ago, 
that to exist they must increase their 
scope and their stock. The department 


store contains so many departments—in fact 
every department is a specialty shop in it- 
self—that it covers about every line of retail 
It was the depart- 
drug store’s 


business in existence. 
ment store which hurt the 


merchandise with the silverware. There is 
a complete china set, a silver tea set, table 
silver, a percolator, and numerous other 
articles for the table. This store makes a 
business of keeping attractively dressed 
windows—and there is always merchandise 
from the Gift Department in either one of 
the windows—or in beth. 




















Groupe No, 303—SUGGESTIONS WHICH WILL ATTRACT TRADE TO THE GIFT COUNTER 
(See Text on Page 109) 


business. What did the drug store do? 
Increased its stock, added a soda fountain, 
a novelty counter, stationery, cigars and 
the many other counters and departments 
which are today found in the drug store. 

The jewelry store has advanced in a like 
manner. It has increased its stock in many 
ways, and it must, to make money these 
days. Customers wish to buy as many 
articles in one store as possible. That is 
the reason the department store is so popu- 
lar. It is a saving of shopping time for the 
customer. The jewelry store can become 
a small department store for jewelry, china 
bronze and leather novelties, stationery, 
and novelties which comprise the stock of 
the Gift Department. 

Stores in large cities do not seem to 
realize the necessity of this department store 
idea, but in the smaller cities the larger 
Jewelry stores are “miniature department 
stores” where customers come for the little 
article such as sealing wax. Stationery 1s 
sold, why not sealing wax, of the many 
colors which women and young girls so 
love? It should be a part of the stock, but 
how few jewelers think of sealing wax as 
4 part of their stationery stock? Very few. 
And the monograms or single letters in the 
different style modern dies? Yes, they teo, 
should be a part of the stock—and they will 
as Jewelers realize the great opportunities 
Which the stationery counter affords. 

sut, to the subject of this article with 
ne more beating around the bush. In 
Passaic is a store, the best jewelry store 
the writer has been in—outside of a large 
‘tore such as Tiffany. 

It was noted that the right hand 
window is devoted entirely to jewelry with 
the exception of silver candlesticks. The 
left window combines the Gift Department 





The proprietor explained that with the 
arrival of new stock the display is changed 
about in the store, but the placing of the 
counters remains the same. 

Note five impcrtant features of this store. 
The china department in the basement is a 
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The center aisle tables are another big 
drawing card for they bring the merchan- 
dise from the rear of the store to the atten- 
tion of customers who otherwise might not 
go far enough into that deep store tc see 
merchandise on the rear counters. And the 
fifth feature is the repair department in the 
front of the store, on the right side, right 
behind the show window. 


Going through the store the other day, 
notes were made of how the stock was ar- 
ranged at that time, and the arrangement 
was so good that it is given here, briefly, 
that other jewelers may profit by it. 

We will go down the left side of the 
store first from the entrance door, behind 
the show window, taking the counters and 
the wall cases behind the counters. The 
first counter contains pencils of silver and 
gold; the next counter pens of silver, gold 
and rubber; while behind these counters is 
a desk to be used by salesmen. 


The next three counters are devoted to 
rings, watches, chains, and such articles of 
jewelry, while behind them the wall cases 
contain table silver of all designs and styles. 

The next counter contains bracelets, and 
behind that the wall case contains silver 
vases. The next counter contains men’s 
and women’s jewelry such as fobs, thimbles, 
sautoirs, etc. Behind, the wall case contains 
smoking sets, electrical ware for the table, 
carving sets, and some large table silver 
pieces, 

We are now well back in the store, but 
there are still several counters. The next 
two counters are devoted to stationery, 
while the first wall case is filled with clocks, 
silver trophy pieces, and large silver vases, 
and the second wall case contains stationery, 
the large complete writing paper boxes 
which make such attractive gifts. Then, 





Group No. 304—arTISTIC CREATIONS FOR THE DISCRIMINATING GIFT SEEKER 
(See text on page 109) 


great drawing card as it contains a complete 
assortment of china and glassware. In the 
rear to the left is the optical department 
supervised hy a competent staff. On the 
other side in the rear are the offices, well 
hidden, and giving privacy to the heads of 
the firm and to salesmen who come to dis- 
pose of their merchandise and take crders. 


against the wall is a rack which contains 
cards for every occasion. The case on the 
left of the entrance to the optical department 
contains clocks. The case, against the wall, 
between the optical department and the 


offices contains more stationery, while in 
front of it is a counter devoted to all kinds 
of pearls, and pearl necklaces. 


The case 
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GRAACK POTTERY 


Made Decorated 
by by 
Hand Hand 





GRAACK POTTERY is a distinctive ware, admirably suited to case or window display in fine jewelry stores. It 
attracts attention and creates sales. Some of the best known jewelers in the States carry it regularly. To introduce it 
more extensively, we are making a 30-day introductory offer of 25 popular pieces (retail value $110.00) for $50.00. You 
will not regret taking advantage of this offer at once. 


Send for Descriptive Booklet and Price List. 


Manufacturing Jewelers Export Co., Inc. 
34 Dey St. New York 
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Borghese Productions 


Replicas of beautiful objects belonging 





to other ages, made in a variety of 1020 1865 
° a? . . Jap. Luckymen Incense Burner. Gomi’s Pagoda Incense Powder. 
artistically selected pieces appropriate Aestd, Geulgn, and colors, Unsurpassed Sandaiwesd else, 
6 in Box. in 1 and 2 oz, oriental Boxes. 


for use in the best homes. 
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1200/45 
300/100 Needle Cases. 
Artificial Flowers. Dandy oriental designs, bright 
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18 West 23” Street, NewYork(i 
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against the wall on the right of the entrance 
to the offices is also devoted to clocks. 
Now we will start again at the front of 
the store, and go along the right side. As 
mentioned before first comes the’ counter 
where repair work is received. There is a 
work bench behind this counter, and a board 
on which the repaired articles are hung. 
The first counters after this contains 
children’s jewelry, followed by counters of 
belt buckles, cigarette cases, flat silver, 
leather pocketbooks, wallets, smoking cases 
and bill folders. The wall cases behind 
these are, first tumblers and glassware 
trimmed with gold and plain; then some 
additional glassware, and cut glass pieces; 
then colored glassware; then frames for 
pictures, ivory separate toilet pieces, shaving 
sets, silver table knives, forks and spoons. 
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dinner sets arranged in the usual attractive 
manner. 

Six long tables are across the rear of the 
department, containing more odd pieces of 
china and pottery, hand~ painted’ pieces and 
complete dinner sets, together with tea sets. 

The firing table, on which is-placéd goods 
ready to be placed in the furnace and goods 
which have come from theyfurnace, is across 
the rear of the store, against the partition 
separating the department from the packing 
room. The right hand rear corner of the 
store is devoted to the furnace in which all 
the china is fired. 

It may seem very odd to hear of this in 
a jewelry stcre, but the hand painted china 
is a great drawing card of this store. Hand 
painted pieces of china make very satisfac- 
tory gifts, and they are very difficult to 
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Group No. 305—PEWTERWARE IS BOTH SERVICEABLE AND ATTRACTIVE 
(See Text on Page 109) 


The rest of the counters are filled with 
boxes of staticnery of every description. 
Behind the wall cases contain green glass 
sets, manicure and bureau sets, leather cases 
for vanity and traveling sets, valises 
equipped, and also large equipped bags. 
Then come umbrellas and canes. 

Not satisfied with this display, before the 
stairway leading to the china department is 
an aisle table on which stationery is 
displayed. 

There are two tables behind the stairway, 
the first containing a display of pens and 
Pencils of silver and gold and rubber in 
single picces and sets, and the second table 
Containing silver polish piled in an attractive 
and unobtrusive manner. 

And now for the china department. The 
Stairway leads you right into the center of 
the basement or the department, whichever 
you wish to call it. 

In the very front are tables and wall 
shelves filled with white china ready for 

and painting and two long tables at which 
girls work painting this china and preparing 
it for firing. Along the right wall are 
counters of cdd pieces of china and pottery 
While along the left wall are complete 


obtain in many localities. 

When taking the writer into the china 
department, the jeweler said: “I am going 
to show you something which we feel is 
unique,” and he showed the furnace, the 
firing table with work ready to be fired, 
and the two young girls at their ccunters, 
busily painting white china into attractive 
pieces. 

The jeweler told me it was a very good 
drawing card—and the writer can well be- 
lieve that it is. Have you thought of a 
hand painted china department in connection 
with your china department? Have you 
thought of either buying work which some 
individuai does in her hcme and has fired 
herself or of: installing your own furnace 
and engaging a girl to work in a corner of 
your china department? Think it over! 
It is a very good idea. It may be that you 
cannot take advantage of it today—but six 
months frcm now you may be in a position 
to put it into effect. Store the idea away 
where it will not slip from your grasp. 
Every idea which a fellow jeweler has 
found successful should be of some as- 
sistance to you in the future if not 
today. 
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Opening the Gift Department 





HERE are two ways of opening any 
new department m a shop—one way ‘is 
to gradually~bring..the..steck,.into the store 
and make the appearance of the department 
so gradual that it is hardly noticed; the 
other way-is to gather all the stock together, 
and then suddenly open a complete depart- 
ment, ready fcr the examination of cus- 
tomers, and thereby making more of a 
showing. 

For the jeweler who is very conservative, 
and does not desire to make sudden changes 
in his manner of business and his stock, the 
first ‘method ‘is very satisfactory. He 
gradually educates his customers to look fer 
Gift Department articles among his stock, 
and they do not feel that they have suddenly 
entered a store which was once familiar to 
them and has now taken on an atmosphere 
of unfamiliarity. 

Whether this method is better than the 
second depends upon the policy of the shop, 
upon its location, its class of customers, and 
also the prestige of the shop. 

But, for the advanced, up-to-the-minute 
shop here is the method! The second 
method! Gather your stock together, care- 
fully, and then begin a campaign of mystery. 
If you advertise in daily papers or place 
placards in your windows to announce fea- 
tures and sales, make mention of the new 
Gift Department which will be opened on 
a certain Monday morning at 9 a. M. In- 
vite your customers through neat signs in 
the window and on your counters to visit 
this new Gift Department. Send short and 
attractive invitations to your customers 
whose names appear on your mailing list— 
But do not let your stcre show one single 
sign of Gift Department merchandise or 
preparations. Let those who come into your 
store on Saturday night to learn what this 
new department will be like find nothing to 
tell them. ‘ 


Make all your plans for the change cof 
stock and show cases on paper, and when 
the shades are drawn at nine or 10 o'clock 
on Saturday night have your clerks take off 
their coats and fall to. Then let things fly! 
Give concise orders. These merchandise 
go here—those there. In the few hours 
until midnight wcnders can be done. Ar- 
range with your clerks to help on Sunday 
for a few hours so that everything can be 
finally arranged. If you have two windows, 
dress one with the new merchandise from 
the Gift Department stock; if you have only 
one, then make that a window of Gift De- 
partment merchandise only fcr the first 
week of that department’s life. 

Monday morning raise your shades, and 
open your doors to the public. Your mys- 
terious methods, your drawn shades, and 
your promise of a new department to make 
its appearance between closing hours on 
Saturday night and Monday morning will 
draw its crowds. 

This is a more sensational method, but 
it can be handled in a very dignified manner. 
People teday are looking for a certain 
amount of dignified sensationalism and 
mystery. The merchant who caters to the 
desires of the public, whether he be a maga- 
zine editor cr a jeweler is the one who is 
going to be the greatest success in his 
busincss. - 
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ELGIN and ILLINOIS WATCHES = 
720-722 Penn Ave., Pittsburgh, Pa. SERVICE) 
With a Complete Line of 


WATCHES — CLOCKS — JEWELRY 
SILVERWARE -- MATERIAL AND SUPPLIES 


We Are Prepared to Serve the Trade 


HEEREN BROS. CO. 


Pittsburgh, Pa. 











hl Pg agg Martin Gluck & Sons 
“CROWN” Watchmakers’ and Jewelers’ Supplies 718 Penn Ave. Pittsburgh, Pa. 
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GRAFNER BROS. 


WHOLESALE JEWELERS 


DIAMONDS 


ASSORTMENT AND VALUES 
811 Liberty Ave. PITTSBURGH, PA. 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tue 
Jewevers’ CircuLar regarding any advantageous 
device or plan which they are utilizing in con- 
nection with their business. 








How to Win and Hold Customers 





Written Expressly for The Jewelers’ Circular 














HATEVER faults or weaknesses a 
merchant or his help may have in- 
herited, none, to my way of thinking, are 
more to be despised than a lack of courtesy 
toward those with whom they have business 
dealings. 

Courtesy goes a long way nowadays in 
building good will—the kind of good will 
that makes the public want to spend money 
with you. All things being equal, it’s the 
jeweler who is courteous and obliging to his 
customers who is many laps ahead of the 
fellow who hasn’t awakened to this fact, in 
the race for business supremacy. 

I have written a number of articles re- 
cently on Advertising, which the JEWEL- 
ERS’ CiRCULAR has been good enough to 
publish, in which I have endeavored to point 
out the advantages accruing to jewelers who 
believe in persistent advertising, as a means 
of attracting patronage and winning prestige. 

It must not be forgotten, however, that 
advertising, while efficacious in itself, is not 
the only medium through which permanent 
good will may be established. I may be re- 
garded as somewhat of a fanatic on the sub- 
ject of Courtesy, but I am only human at 
that. If I resent discourtesy on the part of 
a shop keeper or his help, and I am pretty 
long suffering in this respect, I believe I am 
safe in assuming that my fellow citizens are 
equally as sensitive on this score. In fact I 
can produce proof that they are, as the fol- 
lowing instances will demonstrate: A cus- 
tomer brought a cheap watch he had only 
recently purchased back to a certain jeweler 
stating that it refused to go. The proprietor 
sent him to his watchmaker’s window for a 
report. That individual gave the timepiece 
the “once over” under his loupe, and in- 
formed the customer none too graciously 
that the watch had been dropped. This may 
or may not have been the case. The point 
at issue, however, was the manner in which 
watchmaker addressed the customer. 
” _ of the watchmaker politely suggest- 
re at dropping the watch may have caused 

0 stop, he at once put the customer on the 
_ by virtually accusing him of negli- 
€. Naturally the man resented the ac- 
“sation, and a heated argument ensued. 


The. proprietor, hearing: «the. commotion, 
hurried back and inquired as to the cause of 
the trouble. The customer was about ready 
to leave the. store by this. time but was per- 
suaded by the jeweler to wait a moment until 
he had learned the facts in the case. 

The jeweler, acting under the impulse that 
the customer is always right, very courte- 
ously told the man that regardless of what 
had caused his watch to stop, the necessary 
repairs would be made without charge. This 
act of kindness won for the store the good 
graces of the customer right then and there, 
and he reciprocated by buying a fine watch 
for his son before leaving, 

It has been demonstrated beyond ° the 
shadow of a doubt that the best insurance 
any concern han have for safeguarding its 
business is COURTESY. If you have any 
misgivings on this score, just read some of 
the page advertisements running in recent is- 
sues of a well known periodical, over the 
signature of Mr, E. M. Statler, of the Hotels 
Statler. Mr. Statler is so thoroughly sold 
on the subject of courtesy, that it has become 
a ruling passion with him. He will not for 
a moment tolerate discourtesy on the part of 
any Statler employe, however exalted his 
position. In one of his series of ads embody- 
ing instructions to employees is recorded the 
following: 


“These hotels will not keep, and 
will not knowingly employ, anybody 
who is discourteous, or abrupt, or 
sullen—either with guests or with 
his fellow employes. However 
trying the circumstances are, how- 
ever unreasonable other people may 
seem—or be—to you, DISCOURT- 
ESY CANNOT AND WILL NOT 
BE EXCUSED.” 


If it is possible for a small army of Stat- 
ler employees to live and labor in harmony 
one with another from day to day, and 
he courteous to guests under ofttimes trving 
circumstances, what is to prevent jewelers 
and sales clerks from striving to emulate 
their example? 

The self-opinionated jeweler is likely to 
argue that this line of talk about courtesy 


is all bunk, and that there “ain’t no such 
animal.” Such fellows, however, are usu- 
ally the first to squeal, when, as a result 
of their “treat ’em rough and tell ’em noth- 
ing’’ policy, they find customers buying else- 
where. 

Because of the fact that a more intelligent 
class of people frequent jewelry. stores, it 
behooves jewelers to guard against giving 
offense under any provocation. Not every 
jeweler has had the advantages of a college 
education, but every jeweler who cares to 
can be courteous to. trade in spite of this 
handicap. It requires no great degree of 
intelligence to say “Thank you”, or “I beg 
your pardon”, when the octasion warrants 
it. Furthermore, if the jeweler is attentive, 
he can many times learn much of value in 
the way of courtesy, by observing how well 
bred customers conduct themselves while in 
his store. 

Personally, I make it a fixed rule when 
waiting on customers to approach them with 
a smile and a friendly word of greeting. If I 
have any questions to ask of them, I try to 
speak as distinctly as possible, using the best 
English at my command. If I have occa- 
sion to ask the customer his or her name, I 
invariably say “What is the name, please?” 
If the customer takes the trouble to thank 
me for any favor I have been able to bestow, 
I make it plain to her that I appreciate her 
good will. If I am busy when a customer 
approaches the counter, I acknowledge her 
presence with a friendly nod of recognition. 
If she only comes in to look around, I urge 
her to feel perfectly at home, and to look 
over my stock at her leisure. 

I try to conduct myself as becomes a 
gentleman in the presence of all my cus- 
tomers, ladies in particular, and steel myself 
against giving offense either by look, speech 
or behavior. Jewelers are quite as prone to 
have periods of despondency as are men en- 
gaged in other lines of work. They would 
not be human if they didn’t. But the point 
to remember is this—that it never pays a 
man to lose his temper or side track courtesy 
while customers are about. 

“See that your voice is pleasant always, 
and your manner interested and gracious,” 
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No. 2009 


Send for latest catalog and price list. 
List Prices $65.00 to $110.00 


The Herschede Hall Clock Company 


A. I. Hall & Son, 
Pacific Coast Agents, 


McMillan and Essex Place 
Cincinnati, Ohio 








“Herschede Quality” Mantel Chime clocks offer the Jeweler a wide range of beautiful design cases 
with superior movements and chimes—Popular prices with a very interesting margin of profit—to- 
gether with “deliveries when promised” are features of our policy. 


New York Salesroom 
586 Sth Ave. 
Robt. E. Wilkes 
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“FABER UTICA” TRUNKS 


Endurance—Security 


RUECKERT MANUFACTURING CO. 


| 
DISPLAY SERVICE 
Telescopes and Cases, Plain and Fitted Trays 


for 


Jewelry Salesmen 


CLIFFORD ST. 


9-13 MAIDEN LANE, NEW YORK 


PROVIDENCE, R. I. 


220 POST ST., SAN FRANCISCO 
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Storekeeping Department 
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are the orders from Mr. Statler to telephone 
operators. There is a friendly: hint here for 
jewelcrs or clerks who have occasion to do 
business with customers over the telephone. 
It is not what you say, but how you say it, 
that ofttimes makes conversation over the 
‘phone profitable or otherwise. Customers 
are entitled to as much courtesy over the 
wire as they are were they facing you across 
the counter. Requests for prices or other 
information over the ’phone should receive 
immediate attention. Be especially careful 
of promises made by telephone. Many a 
profitable sale has been lost to jewelers, be- 
cause of their inability to distinguish between 
sincerity and “bluff” over the telephone. Let 
me cite just one instance by way of illustra- 
tion: A certain jeweler was called to the 
telephone and was asked by a suburbanite 
whether he could be seen at his store 
directly after lunch, stating that he was in 
the market for a diamond ring, and could 
not make it convenient to get to town at any 
other time. The jeweler promised to keep 
the appointment. Unfortunately, however, 
he elected to dine at the club, and fell in 
with a coterie of fellow members, who per- 
suaded him to join them in a friendly little 
after-dinner game. It was only after an 
hour or two had elapsed that he remembered 
his appointment, and hurried back to the 
store. Here he was greeted with the intelli- 
gence that his customer had come and gone 
again. Thus was one sale lost through 
failure to keep a promise made over the 
‘phone. 
Fulfil Your Promises 
If you promise to deliver a parcel in 10 
minutes, or to send a man right away to 
bring back a clock for repairs, don’t let any- 
thing or anybody prevent you from carrying 
out your intention. Your customer takes 
your word for it. See to it; then, that he or 
she doesn’t have to wait or complain. 
Courtesy is an integral part of salesman- 
ship. The courteous, accommodating sales 
clerk is nearly always successful in making 
sales, even in instances where customers do 
not come in to buy. While not original with 
me, there is, nevertheless, a grain of truth in 
the maxim that “The Jeweler who is short 
on courtesy is usually long on jewelry.” 





The Traveling Man 
In conclusion, permit me to say a word or 





_ two in behalf of the traveling salesman; 
who, not infrequently, is subjected to dis- 
a courteous treatment on the part of thought- 
less jewelers. It costs nothing to be Civil 
b toa knight of the road, even though you are 


hot interested in his line. The traveling 
salesman, let it be remembered, is the pioneer 
in business, the missionary of trade, and the 
advance agent of prosperity. 

_ When he calls on you, give him ungrudg- 
ingly a minute or two of your time, that he 
May tell his story. What he has to say may 
Prove of great value. At any rate, you have 
all to gain and nothing to lose. A sales- 
man’s life at best isn’t a bed of roses. He, 
‘ke yourself, has a living to get, and re- 
sponds to kind treatment. He is engaged m 
a1 honest and honorable calling, and stands 
Teady at all times to help you in whatever 
“aPacity he is able, if given the opportunity. 
n't give him the cold shoulder, but take 
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his card cheerfully, and find out his name 
and the name of the concern he represents. 
If you are not in the market for his line, tell 
him so with a smile, not a scowl. Remem- 
ber, if he succeeds, you profit. If he fails, 
you lose nothing. Many a man who entered 
upon his career as a traveling salesman 
later on became the head of the establish- 
ment. Selling taught him the gift of mer- 
chandising successfully. Welcome him who 
may teach you things you ought to know. 
It is a free education for you. 

In all your dealings, then, with your em- 
ployees, your customers, or the traveling 
men who call on you from day to day, keep 
always before you the fact that “Kind words 
do not wear out the tongue.” A. S. K, 





Subscriber’s Advertising Suggestions 





DusuQuE, Ia., May 17, 1923. 
Editor, THE JEWELERS’ CIRCULAR. 

Dear Sir: 

A few evenings ago the writer attended 
a lecture to fathers and sons, delivered by 
Dr. Charles E. Barker who, by the way, was 
health advisor to President Taft and is now 
lecturing for Rotary International. In the 
course of his remarks, he narrated a true 
story of a boy, about five or six years old, 
who had become curious as to his origin, 
and interrogated his mother on the subject. 
His mother, being a refined and well edu- 
cated woman, told him the facts in a beauti- 
ful way, beginning with the lillies, then the 
birds and finally of her own suffering in 
order to bring him into the world. Dr. 
Barker said the story so impressed the boy 
that, on every anniversary of his birth since, 
he has presented his mother with some gift, 
to show his appreciation and gratitude for 
the suffering she endured for him. 

I will confess that the story brought a 
lump in my throat, and it was very evident 
the entire audience was affected in the same 
way. 

After leaving the hall, it occurred to me 
that the boy. had the right idea; for, what 
could be a more reasonable gift occasion? 
And, it seems to me, that if the writers of 
advertising copy, especially national adver- 
tising, would play up this sentiment it might 
prove beneficial to the jewelers in a com- 
mercial way. 

I would be very glad to have your opinion 
of the idea and, if you think well of it, 
would suggest that you bring it to the atten- 
tion of copy writers. 

Very truly yours, 
(Signed) Hopkins & Witty. 





An Unconventional Window Display 


oe was foremost in a win- 
dow exhibit conceived by an enterprising 
jeweler in the East, who arranged a lay- 
out in this manner. In the corner of the 
window was a copy of Stevenson’s book, 
familiar to all in the title “Treasure Island.” 
In the center of the window was a small 
island surrounded by a thin body of water 
on which was displayed a chest filled with 
glittering values of articles taken from the 
store. Near the book was this explanatory 
sign: 

You Have Read Stevenson's 

Treasure Island—This Is Ours 
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Turn Over these Thoughts on Turn- 
overs in Your Mind 





[F increased profits are desired from in- 

creased turnovers there must be an in- 
crease in the total amount of business done. 
Increasing the turnover will not increase 
profits unless there is an increase in sales. 

The larger the proportion of sales of mer- 
chandise that turns.over quickly the larger 
the net profits will be. 

It is impossible to secure the same turn- 
over on all lines. 

The line that pays the smallest net profits 
per item may pay the greatest net profits 
in dollars because of its rapid turnover. 

Stocks should not be curtailed for the 
mere purpose of getting a larger number of 
stock-turns. Unless the stock is too large 
it is unwise to cut down its size, 

By concentrating on the sale of quick 
turning lines the profits at the end of the 
season will be larger. 

The smaller the store, the smaller the 
place in which the business is located, the 
smaller the turnover is likely to be. 

A large variety of styles, a large variety 
of designs, a large variety of different makes 
all tend to reduce turnover. 

The elimination of slow moving stocks 
will often prove a blessing in disguise to the 
jeweler and increase his turnovers ma- 
terially. 

Doubling a turnover is as good as doubling 
the stock without increasing the investment 
of more capital. 

A quick turnover of merchandise reduces 
certain costs of doing business. The slow 
turnover of a stock of jewelry means a 
larger investment of capital for the same 
amount of business done (annual amount of 
sales), than a quick turnover. Interest 
charges can be turned into a profit by a 
quick turnover. 

A quick turnover of stock insures a 
fresher stock, which in itself insures a 
quicker turnover. 


Smaller stocks cost less for insurance and 
much less for depreciation. Quick moving 
stocks mean smaller stocks on hand. 

The rate of turnover will not determine 
the rate of profit. Be not deceived. There 
must be an adequate mark-up to every line, 
whether slow moving or quick. But the 
slow moving line must bear a much larger 
mark-up than the quicker moving lines. 


Quick moving lines can be marked at 
lower prices than slow moving lines because 
of the increased turnover of the stocks. 
Lower prices are an attraction to customers. 

When computing the turnover of a stock 
the sales figures are the basis, but these 
sales figures must be reduced to cost price 
figures before they are used with invoice 
prices of stocks purchased to compute the 
number of times the stock was turned. 

A. E. E. 





Lack of capital, overbuying, bad account- 
ing, poor collection methods and improper 
locations are the principal causes of failure. 

A lack of knowledge of the cost of doing 
business is the foundation of many failures. 
The merchant guesses too much, places too 
much confidence in a benign providence. 
Lady Luck is a poor friend to the merchant. 
He should never trust her—A. E. E. 
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5, QUANITE —a Zapon prod- 
o | uct developed by the firm 
= that produced the first lac- 


quers ever made in America— pro- 


















vides these advantages as a finish for 
hollow-ware creations: 


It gives a hard, durable, air-tight 
coat that prevents tarnish and dis- 
coloration—a protecting coat that not 
only preserves the beauty of the 
piece, but enhances its attractiveness 


and sales value. 


CELLULOID ZAPON COMPANY 
200 FIFTH AVENUE NEW YORK CITY 
Branches: Chicago, Los Angeles, New Haven 


Our Service Division will gladly assist in determining how you 


gay use ZAPON with profit. Write Desk (11) nearest branch. 


ZAPON 


for silver,creations 
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Made to Meet the Requirements of Particular 


14 Karat Finding Co., Inc. 


64 Fulton St. New York 
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Ring Findings |j 
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that typify the very : 

latest fashions in 2 


18 Karat White Gold 


Platinum 


and all other colors and karats 
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A Few of Our Side Pieces. 
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1. GREENFELD i 


162 Fulton St. New York City 
Single Stone Rings, With and 
Without Diamonds a Specialty 


Most Original Styles Always on Hand 
Special Order Work Promptly Executed i 
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Made in Platinum and engraved of 





paved with diamonds to match say 


Thr watc 
CL] IN Made in 18K. & 14K. White, Groat 
or Yellow 10K. and Sterling Silver. 
Plain or, Engraved to fit any watch 
or wrist for man or woman. 
ooo” Practical — Beautiful — Well Made- 
Easy to Adjust—and worn with com- 











(Patents Applied For) fort either around the wrist or out 


side the glove. 
Miles ahead of the ribbon or any flexible bracelet. 


Sells on Sight Wherever Shown 
Send for illustrated price list. 


The Merle Manufacturing Company 
608 Title Guarantee Building LOS ANGELES, CAL. 


Some territory still open for live wires to carry as a side line. 
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How Henn & Haynes, 





Displays for All Occasions 


Chillicothe, O., Keep the Public Continually Interested 


Written Expressly for The Jewelers’ Circular 





RETAIL jewelry firm whose distribu- 
tion of sales throughout the year ran, 
perhaps, more even than any that have come 
under cur observation, is Henn & Haynes, 


be used and the particular effect obtained 
that harmonizes well with the general dis- 
play. Every notable holiday is commemo- 
.ated in the show window. Various lines 


and grapes. Real smilax festooned 
picture of Washington, which was a good 
imitation of an oil painting. The 
window was in semi-darkness with a strong 
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SOME ATTRACTIVE WINDOW DISPLAYS BY 


Chillicothe, O., and a governing reason for 
this js probably progressive advertising and 
merchandising methods. 

All the window displays are made by 
Charles A. Henn, of the firm. These are 
always unusually attractive and timely. Only 
Merchandise of the finest quality is shown. 
uch attention is paid to effective light- 
mg of the windows. Reflectors are con- 
cealed behind the top draperies. The re- 
‘lors are made so that colored slides may 


are well featured from time to time. 
of the firm’s displays are shown herewith. 


hibit. 
sion to display a silver pattern of historic 
interest. 


old blue silk brocade with gold silk fringe 
and with silk velour of the same color on 
the 
were of gold. 
were placed imitation fruit, oranges, pears 


Some 


No. 1 is a Washington’s Birthday ex- 
This afforded the jewelers an occa- 


The mats in the window were of 


bottom. Decorative candles shown 


In the silver fruit baskets 


HENN & HAYNES, CHILLICOTHE, 0. 


spot light centered on the picture to em- 
phasize it. (See page 121.) 

No. 2 was devised to suggest appropriate 
Valentine gifts. The side drapes and bottom 
of the window consisted of red chiffon on 
red silk with a white lace edge around the 
bottom. The bust figure was draped in 
black with a white lace base. The whole 
window was flooded with a red light and 
made a most striking impression. 

A silver display, simple but very rich, is 











the 


entire 
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The Bow-Knot 


2430 


Samples Sent Upon Request 


Aas, Unassembled 





One-Piece Shank 


SIMSON BROS. 


125 Canal St. New York 







\ 
N 
N 
N 
N 
N 
N 
N 
\ 
N 
N 
NY 
NY 
NY 
NY 
NY 
NY 
NY 
NY 
NY 
N 
NY 
NY 
NY 
NY 
NY 
S 
S 
NY 
NY 
NY 
NY 
NY 
NY 
S 
N 
NY 
NY 
NY 
NY 
Ny 
NY 
NY 
NY 
NY 
NY 
NY 
N 
N 
N 
NY 
NY 
NY 
NY 
NY 
NY 
N 
N 








WY SMSSTLILTTSSSITTSST G7 WHEL 





THE JEWELERS’ 


CIRCULAR May 23, 1923, 





Real Stone Necklaces 


Reproductions of Egyptian Vogue 
Carnelian, Lapis, Turquoise, Amber, Jet 


also 
Latest Creations in All Stone Combinations. 


BORRELLI & VITELLI 


15 West 34th St. New York 











Straight Line Circular 


Multiple Type 


Engine Turning Machines 


Kenloc machines are mechanically right, insuring ab- 
solute satisfaction, not because we say so, but because 
we make them so. 


KENLOC MFG. CO. 


36 Garnet St. Providence, R. 1 


New York Office: 334 Fifth Ave.—Room 303 











Fraternal Emblems, Medals 
and Class Pins — Fire and 
Police Department Badges 
Made to Order Goods Our 
Specialty 


Prompt Service—Fair Prices 














Forty-four years of satisfactory serv- 
ice to an increasing number of cus- 
tomers. Our facilities for manufac- 
turing and designing are at your 


USCH 
Ke acakes 


Catalogue HERMAN KOHLBUSCH, Sr., Inc. Established 
on request Office: 41 Union Square, New "York 1859 
Factory: 149 New York Ave., Jersey City, N. J. 











PEARL AND BEAD STRINGING 


Pearls and Beads Matched for Lengthening. 
R Wire, and 56 
ee ee ee oe 35 


Between P. string 
Special Prices to Jobbers and Importers 
Werk called for and delivered. Mail orders returned in 24 hours. 














LESTER & STRAUSS, Inc. 
320 Fifth Avenue New York 


Novelty Earrings 


and 


Necklaces 


SELECTION SUBMITTED ON REQUEST 


service. Write for information. 6 pone LA VIE PEARL co. conn ee 
mses 
LLOYD’S “ALL RISKS” INSURANCES 





Gloyd & Company 


206 Spingarn Building JERSEY CITY, N. J 
Special Jewelry Insurance rates furnished thru your own brokers 08 


written application. 




















The Protection Ring Guard 


Has No Points to Catch or Scratch 


EASY TO PUT ON 
Made in UK Yellow and White 


The Lion Safety Pin Clutch Co. 
Pat Feb. 28, 1917 100 W. 2ist St., Room 411, New York Pat. May 3, 98) 
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Storekeeping Department 








shown in No. 3. The color scheme here is 
old biue embellished with fine lace. The 
lamp is blue and a blue light completed the 
artistic display. 

Pearl jewelry was featured in window 
No. 4. Black silk velour and Spanish lace 
were used for the background. 

No. 5 was used at Easter time to feature 
silver. Cluny lace runners are placed over 
pink silk ‘velour at the bottom of the 
window. Pink figured satin, embellished 
with fine lace and with lace doilies around 
the hoop, made a rich canopy for the silver. 


THE JEWELERS’ 


We have a record book ruled like the 
inclosed illustration, and every diamond 
over $10 is entered therein, with full de- 
scription and date when jit goes into stock, 
and it is marked off when sold. We also 
employ a counting system by which every 
night as diamonds go back into the safe, 
sO many rings and so many brooches, etc., 
must be on hand, minus those sold during 
the day. We also check our diamonds 
against the numbers on the book every three 
months. The number on the record book 
is scratched into the mounting with our 
initial preceding it. This same record num- 
ber is on the tag for our convenience. 

Hoping that this information is what you 
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may be considered as a normal.one, all other 
months show abnormality, either running 
above or below normal figures. 


There are approximately 2,000,000 railroad 
watches running in harmony. This is made 
possible only by the jewelers of the United 
States. 


The annual per capita consumption, of, ’sil- 
verware is estimated to be 37 cents, just what 
one would spend for one admission to a 
movie show, 

Practically 85 per cent. of the jewelers 
who fail in business also failed to advertise, 

The amount of money spent by jewelers 
for advertising is equal to 7/10ths of one 





Stuck Obtained Placed Description 
Nuniber from Into Steck Ring. Tvoth Mtg. 
3809 John Doe. Dec. 2/19. 


Weight Cost Check Marks _—_ Selling Date of Sale Name of Promise Remarks 
1.05 LEn Price c. Purchaser Made Made size 6. 
$95.00 20/20. and Addvess Fell value 
James L. Smith, in exchange. 
New York. 





The lilies shown at the right are genuine. 
On either side of the drape is a fur rabbit. 
The candles are hand-decorated. On the 
drape itself are artificial lilies of the valley 
and maidenhair fern. A lavender light 
flooded this window with excellent effect. 

During the holiday season this enterpris- 
ing firm puts extra effort into its window 
displays. No. 6 shows a Christmas window 
of simple design. It consists of American 
beauty panels while at either end are small 
tables covered with black lace. The bottom 
of the window is covered with black velour. 
All diamond rings exhibited in this display 
show prices in plain figures. 

No. 7 is a display of coral and pearl 
jewelry on grey moire silk. 

No. 8 is a bridal window of silver, set off 
by. real bridal roses and wax orange 
blossoms. 





Keeping Track of Diamonds 





McBILE, Ala., May 18, 1923. 
Editor, Storekeeping Department, 
THE JEWELERS’ CIRCULAR. 

Dear Frienp:—Replying to your inquiry 
of recent date, concerning our method of 
keeping track of diamonds, wish to state 
it is as follows: 








TWO OTHER ORIGINAL WINDOW DISPLAYS 


desire, with kindest regards from the writer, 
we are, 
Yours truly, 
GABRIEL JEWELRY Co,, 
By H. Gasrie.. 





Facts and Figures for Jewelers 





(THERE are 21,433 jewelry stores in the 
United States. 

Wonien operate 781 jewelry stores. 

There is a jewelry store for every 5,132 
people in the United States. 

Jewelers do only 2 per cent. of the retail 
business of the United States. 

Annual sales of jewelry amount to about 
23 per cent. of the sales of tobacco in all its 
forms, 

It is estimated that every person in the 
United States spends an average of $5 a year 
for jewelry. 

There are about a million weddings in the 
United States each year. 

It is estimated that the average amount 
spent in face powder per week by each in- 
habitant of the United States is 22 cents, 
and for jewelry about 9 cents. 

About 85 per cent. of all retail purchases 
are made by women. 

The business done in the month of June 





per cent. of all advertising done. Depart- 
ment store executives spend from 10 to 20 
times this to keep their stores busy. 

The average jeweler’s stock is not turned 
over once a year. The firms reporting to 
Harvard on 1921 business who secured a 
one and a half times turnover, reported 
profits; those having a lower rate of turn- 
over, reported losses.—A. E. E. 





The Traveling Salesman 





A salesman is known by his sales. 
It’s a good sale that satisfies the customer. 
All is not smooth sailing for salesmen. 
Sales sail into some salaries. 

A good salesman creates his own market 
—is the moral “sold” by “The Traveling 
Salesman” of “Aesop’s Film Fables.” 

Advertising and selling are thought com- 
pelling. 

Salt sellers. are not salesmen but they 
deliver the goods. : 

Advertising now and then backs up your 
traveling salesmen. ® 

Regular prices often prevail whey stores 
advertise “Special Sale.” 

Too windy a salesman blows: sales away. 
“Aesop's .Film Fables,” 
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BY HENN-HAYNES, CHILLICOTHE, 0. 
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High Grade Finished (entille 


FANCY SHAPED WATCH GLASSES 


Gach .§O Dozen..S22 Specially ground to fit bezel....1 20 
SWARTCHILD & COMPANY 29£ mapison st CHICAGO 


at 63 62 26 42 Sh ior 82 , 13 


SWARTCHILD Se ee any 





















































Isochronism 





Written expressly for The Jewelers’ Circular by H. S. Andrews 














(Continued from issue of May 9) 
PpURING the long vibrations the adhesive 
quality (viscosity) is broken in a short, 
snappy manner, but on the short vibrations 
viscosity acts more owing to the length 
of time consumed in overcoming it. 

The force of the hairspring is applied 
closer to the top of the balance staff than 
to the bottom, and if the arm of the balance 
happens to be a trifle heavy, throwing the 
center of gravity farther out on the balance 
produces a friction at the upper pivot which 
is all out of relation to the lighter friction 
on the lower, in certain positions. We 
realize that the balance arms are raised on 
the outer edge, and practically eliminates 
this feature, but it is well to bear it in 
mind when we come across a balance which 
appears to be a trifle clumsy, as some of 
them do. 

So, by this analysis, we see that isochron- 
izing a hairspring resolves itself to our be- 
ing able to sum up the various resistances, 
and being able to arrange the spring so as 
to equalize these tendencies, and by perfectly 
fitting the jewels, and getting things into 
proper shape, practically annul some of 
them. 

By vibrating the balance with the spring 
attached, with the lever removed and 
noting the time on the long and _ short 
vibrations, and changing the pinning points 
of the spring until we get the length in ex- 
act proportion to its strength, and the area 
of the spring in direct relation to the area 
of the balance, we can produce an isochronal 
spring which will act as such under these 
conditions, but the moment the escapement 
Ss put in the balance acts under different 
conditions, and must be readjusted to meet 
the new conditions, and the disturbing fac- 
‘or of the escapement under action. Pin- 
ung at the even turns, or in other words, 
pining the stud directly opposite the point 
where it leaves the collet, on the same side, 
umishes a starting point at least, and it is 
my belief that springs so pinned are easier 
Tought under control, but this depends a 
stat deal upon the amount of lock there 
on the pallets and the amount of resist- 
ance during unlocking, and the amount of 
my resistance which must be brought 

f against a hard unlocking escape- 














ment, which would lead to a lengthy discus- 
sion of the relative values of various types 
of escapements, which we wish to avoid at 
this time. 

We must start to pin the spring some 
place, so why not at the turns, as that pro- 
duces an even number of coils, and is ad- 
vantageous from that standpoint? As 
stated before, it is my belief that springs 
which are pinned as suggested are easier 
brought under control, and it certainly pro- 
vides an opportunity to change the pinning 
points from the fast to the slow side, or 
vice versa, with more accuracy than when 
the spring is pinned haphazard, although we 
come in contact with some mighty fine 
timepieces in which the hairspring is pinned 
seemingly any old place, but I attribute 
this to the fact that the watch was made 
right in the first place, and it came from a 
real adjuster’s hands, who possessed the 
requisite of theory to realize the character 
of the resistances, and knew how to handle 
them. While pinning at the turns provides 
a starting point, and a good one at that, 
it is ill advised to think that because 
it is pinned that way that the spring is 
isochronized, for no two escapements act 
just alike and no two watches develop the 
same characteristics, and the _ hairspring 
must be adjusted to meet the conditions 
prevailing in that particular watch. Let us 
analyze a few of these characteristics. 

There are several phases of escapemental 
action which have a direct influence upon 
isochronism. Let us take them up in order: 
First, is the action of the slot and roller 
jewel. Assume that the spring was 
isochronized to meet conditions with the 
roller jewel fitted in the watch and per- 
formed satisfactorily, and the roller jewel 
was broken and must be replaced. The 
jewel first used was of a certain width, and 
the round side was of a certain curvature, 
and the unlocking took place at a certain 
time relative to the position of the balance 
on its journey, and so necessarily the hair- 
spring was adjusted to counteract the thrust 
exactly at this position. Assume that the 
jewel was replaced by one a trifle smaller 
than the old one, and with a sharper curve 
on its circular portion. Being smalfer, it 
would not travel through the same arc as 


the larger, and if set flush against the back 
of the hole as it should be, would not strike 
the slot as deeply as the old one did. Strik- 
ing the slot closer to the front would 
lengthen the leverage on the impulses but 
would shorten the leverage from the un- 
locking side, and make the unlocking harder, 
and would unlock at a later time in pro- 
portion to its lack of size, and unlocking 
at a later period, the balance would be 
farther around on its journey, and the im- 
pulses would be delivered at a relatively 
later period, and the tension of the hair- 
spring relative to both the unlocking and 
impulse would be different than with the 
old jewel. The impulses would take place 
at a later date exactly in proportion to the 
lack of size of the jewel, therefore, the lifts 
would be delivered at a relatively later 
period when the tension of the spring was 
different than with the former jewel and 
the lift would be of shorter duration due 
to the sharper angle of the curved portion 
of the jewel. 


If a larger jewel had been fitted, con- 
ditions would be reversed. Unlocking would 
take place sooner, throwing the strain of 
unlocking on the pivots at a point of ten- 
sion on the spring where it was not adjusted 
to counteract the thrust, and the impulse 
would take place sooner, and would be of 
longer duration, but not so snappy, owing 
to the arc of the curved portion being 
longer. Lift would occur sooner than it 
should, and while the spring is at a tension 
different than it was adjusted to counter- 
act, so you see that even the replacing of 
a roller jewel has an effect upon isochron- 
ism which must be known and the effects 
understood, else we are not capable of mak- 
ing the change understandingly. 

Changing a pallet stone has its effects in 
very much the same manner, producing 
earlier or later unlocking and weaker or 
stronger impulses as the case may be, and 
the various functions of the escapement 
are performed at periods either sooner or 
later than the spring is adjusted for. 


It has come to the writer several times 
rather forcibly that certain shops would 
not hire a watchmaker unless he possessed 
a pivot polisher, and we must grant that it 
is a fine tool to own provided the owner 
realizes its limitations, but deliver us from 
the workman who is ever ready to swing 
his pivot polisher into position against a 
ringed or mushroomed pivot. Do not think 
that the writer belittles the use of the 
pivot polisher by one who knows how to 
use it, but there is no room for argument 
at all. If a ring is polished soff a pivot, 
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PLATINUM 


PLATE — WIRE 
Seamless Tubing 


Pure Platinum and Iridio-Platinum 


We also supply Palladium-Platinum, 20% Palladium- 
Platinum in stock, charged at prevailing market 
prices of contents. 


ALBADOR—18K Palladium White Gold 


(Folder A-A) 


Bracelet Boxes Galleries 
(Catalog A 5-10) (Catalog A 20) 
Pin Tongues, Joints Seamless Wedding 
and Catches Ring Blanks 


(Folder A-S) (Folder A-W) 
Refining of Sweeps, Scraps, etc. 


“SERVICE ALWAYS” 
American Platinum Works 


N. J. R. R. Ave. at Oliver St. 
NEWARK, N. J. 
New York—Charles Engelhard—30 Church St. 
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Made easier when you have 
LEIMAN BROS. 
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Smooth running, mirror finish 
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the pivot is reduced in size the depth the 
ring was cut, leaving the offending pivot 
smaller than it was, and is 
enough in itself to produce variable fric- 
tions. 

“But,” you say, “we cannot afford to staff 
every watch which comes in with a bad 
pivot.” Then charge enough so you can! 
Realizing as we do the suspicion with which 
our profession is looked upon by the general 
public, and strangely enough it is justifiable 
suspicion, it is high time we observe the 
rules which lead to perfect, or nearly per- 
fect attainment, and the way to do this is to 
keep as closely as possible to factory con- 
dition. Digressing for the moment, it has 
been my experience that the general public 
is not only capable of assimilating a 
scientific explanation of what you are .go- 
ing to do to their watches, but really ap- 
preciate it, and are willing to pay more for 
the services of the one who makes the ex- 
planation than one who maintains a high 
and lofty silence, either through ignorance 
of theory, or the disinclination to talk. 

What has all this to do with isochronism? 
About nine times out of 10 the same jewel 
is used after polishing the pivot, so naturally 
there is more room in the jewel, and even 
if the jewel is replaced with one to fit the 
pivot after it has been reduced in size the 
fact remains that the two pivots are of un- 
equal size. Assume that the lower pivot has 
been polished and that there is a little play 
in the jewel now, but the upper pivot re- 
mains fitted to its jewel as it left the fac- 
tory. 

When the balance is on its vibration to 
the right, being a right hand development 
spring, it is winding up about the collet, 
and the tendency is to pull the balance 
toward the stud. The upper jewel is fitted 
snuggly, but the play in the lower jewel is 
taken up, which allows the staff to incline 
slightly, and the upper pivot binds in the 
jewel, creating a friction entirely different 
from normal. Being the lower pivot which 
has the play, it is closer to the roller table, 
and when the tension of the hairspring takes 
up the slack in the jewel the roller table is 
forced closer to or farther from the fork 
slot, as the case may be, and the guard 
action is disarranged accordingly. As the 
balance completes its journey to the right 
and returns toward the point of rest, the 
hairspring is developing outward and the 
thrust on the balance pivots is away from 
the stud, and again the play in the lower 
jewel is taken up, and again the upper pivot 

hangs up in its jewel, but just as the un- 
locking takes place the jar is sufficient to 
overcome the lateral push of the hairspring, 

and the lower pivot flops to the back side 
of the jewel. Then comes the period when 
the lever is taking up the play between 
the slot and the roller jewel, and the hair- 

‘pring forces the pivot to the front side of 

the Jewel, then comes the impulse and the 
Pivot is forced back again, and before the 
lance is detached some condition may 
aise which forces the guard pin through 
the slot, and the fork horns impinge against 
the roller jewel, and back goes the pivot 
to the back side of the jewel again, 

rom the foregoing, you can see how 

Puzzling it is to attempt to isochronize a 
"ted under such conditions, or for it 
® perform in an isochronal manner even 
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if it has been properly adjusted. The spring 
itself may be in fine condition, and probably 
is isochronized properly if other conditions 
are right, but for every jar on the pivots 
there must be a jar on the hairspring caus- 
ing it to vibrate on its horizontal plane 
which must interfere to some extent with 
the progression of force. 

It would seem, from a theoretical stand- 
point that the Lossier inner terminal spring 
was the ideal spring, and that the portion 
extending from the collet to the beginning 
of the true spiral would to some extent 
handle the temperature error, but such does 
not seem to be the case. The removal of 
the rapidly moving inner coils approaches 
the ideal, but a collet with a rigid extension, 
which is not affected by temperature, and 
poised, the same length of the inner 
terminal, drilled to receive the spring, would 
no doubt remove some of the difficulty with 
the inner terminal spring, and would start 
the progression of force from the collet 
toward the stud from a rigid point instead 
of a flexible one, and lessen the danger 
of ruining the adjustments when manipulat- 
ing the overcoil which is experienced in 
this type of spring. While it is conceded 
that this type of spring permits of closer 
adjustments, provided the fitting of ‘the 


watch in general is close, and the escape- © 


ments lock lightly, so that the disturbance 
from the escapemental action is reduced as 
much as possible, for in removing the inner 
coils that part of the spring has been re- 
moved which normally received and ab- 
sorbed the greater share of shocks and jars 
due to the action of the escapements, and 
more of this action is transmitted to the 
body of the spring, causing and setting up 
a counter vibration which is in conflict with 
the true progression of force, and for this, 
and the reason given below, the writer 
does not anticipate the general rule use of 
inner terminals. , 

After an inner terminal hairspring passes 
through theshands of the average repair- 
man, it is no longer effective as an inner 
terminal hairspring, but is usually so hope- 
lessly ruined that it never does function as 
was intended. 

It is noticeable that springs fitted with 
heavy unwieldy collets do not respond to 
adjustment as readily as ones having collets 
as small as is consistent with strength. The 
reason for this is obvious. The shocks re- 
ceived by the watch in daily use are re- 
ceived by the hairspring with a large collet 
at a point closer to the center of gravity 
of the body of the spring, where the effect 
is felt greatest, also the weight of the collet 
is in excess, both from the standpoint of 
actual weight and mass to the amount of 
spring which was removed to make room 
for the collet, throwing more weight on 
the staff which in turn means more inertia 
at this point. 

It is also noticeable that springs which 
are pinned at the collet in such a manner 
that the spring hugs the collet too closely 
do not perform well. In pinning at the 
collet it should be realized that the spring 
should enter the hole in the collet just as 
though it were continuing on its true spiral, 
and if the opposite side of the collet were 
cut away conforming to the true spiral form 
of the spring, that the end of the spring 
broken off where it enters the hole would 
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continue around the collet in its true spiral 
form. Understand that the writer does not 
advocate collets being cut in this manner, 
but using the illustration merely to impress 
that the first quarter turn after leaving the 
collet should leave it in such a manner that 
it would be a continuation of the true spiral 
form of the body coils. 

Isochronism is rather an elusive element, 
hard to put your finger on, or understand. 
Theory and analysis are undoubtedly the 
starting point of any equation applying to 
hairsprings, as the various actions can only 
be observed up to a certain point, and 
theory and experience depended upon for 
the rest of the action, It resolves itself 
to the fact that after the spring is properly 
isochronized, it must be changed and re- 
adjusted to meet the particular features 
developing in the escapements in each in- 
dividual case. 

True, the repairman must change or re- 
place a hairspring now and then, and it is 
certainly nothing to his discredit if he fol- 
lows the pattern of the discarded spring 
as closely as possible if the performance of 
the old spring is known. Using the same 
form of overcoil, the same number of coils, 
and vibrating closely so that the weight of 
the balance is kept as nearly as possible 
where it originally was. This last is one 
of the main elements to be considered. 

The balance must be in relation to the 
power, both as to weight and area, or 
isochronism becomes impossible. When the 
watch leaves the factory these conditions 
are certainly correct; then why alter the 
relations and pile up a mess of trouble for 
yourself which is totally uncalled for? In 
articles which appeared from 15 to 20 years 
ago, the advice was given not to alter the 
balance unless you were convinced that 
the relation to the power was incorrect. 
Under present day conditions, with very 
few exceptions in the cheaper grades, these 
conditions are correct, and the closer you 
keep to these conditions the more success- 
ful you will be. 


It is obvious that all of us cannot become 
adjusters. Some have no taste for theory, 
and some have no inclination to study and 
figure these things out, preferring evidently 
the cut and try plan, and trusting to luck 
more than to any technical knowledge. We 
admit that there are some mighty clever 
workmen in this class, but think how much 
better they could be if they had access to, 
and studied the theory of the actions. 

In reviewing articles by the writer which 
have appeared in the past, it has struck me 
that perhaps not enough specific instructions 
were given as to how to do certain things. 
This is due to two things: First, the 
method used in one case would probably not 
apply to another, and second, the method 
does not amount to so much as the results 
obtained, as long as. the method is direct 
and not butchering. So if one is given the 
theory in each case of the various actions, 
and in this knowledge knows what to avoid, 
he is better off than one who is continually 
altering this and fitting that. 

One might state that if the watch is held 
pendant up, and shows a gain, which indi- 
cates that there is more friction in this 
position than in the others, it should relieve 
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Watch Crystals that can be adjusted to any height and size— 


The New Improved 
G-S FLEXO CRYSTALS 


Are Overcoming All the Trouble Known in the 
Fitting of Watch Crystals 


A small stock of only 4 gross G-S FLEXO CRYSTALS 
(% dozen per size) is required for a complete assortment and 
will fit instantly any size or make watch in both the open 
and hunting case. Can be fitted to odd shape bezels. 


GUARANTEED NOT CELLULOID 


G-S FLEXO CRYSTALS are made of a special transparent composition 
for watch crystals only; clear as glass, and will not discolor, shrink or 
fall out of bezel. They fit tight and are dustproof, and will not burn 
when in bezel. 


Send Bezels and We Will Insert Sample G-S Crystals 


Manufactured and Sold by 


GERMANOW-SIMON MACHINE CO. 
547 West Avenue, Rochester, N. Y., U. S. A. 






























BREAK 






CRYSTALS YOU GANT 
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FRaog wart, 


WARNING to retail and wholesale jewelers! 
Anyone making, selling or inserting “com- 
pression” non-breakable crystals not bearing 
patent number 14,458 is infringing. We know 
of certain dealers who persist in infringing 
on above patent and we warn them here 
that certain prosecution for damages will fol- 
low as soon as our evidence is completed 
against them. 


All unbreakables which are sold with the ex- 
planation “not to be inserted by machine” 
are inferior substitutes. Beware of anyone 
offering for sale secretly such crystals. ree 
New York concerns are now under injunction 
for infringing on above patent. 
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REFINERS 


eye betetetee! plates Sweeps, Polishings, OT.) fs Silver, 
lore aa wires. also Platinum and Plated Scraps. 


cca | Vt ANUFACTURERS 


Platinum and White Gold Wedding 
Ring Blanks. Fancy White Gold 


. Mountings. Selections Sent on Request. 
Purchasing and Sales Dept.: 


5 So. Wabash Ave. § CHICAGO 


s supply you with 





Peete. «Mme 


We manufacture reai ¢ 
—green gold—plates, wires 
and solders in idKt., M4Kt, 
18Kt., also white golds and 
red golds. |B} 3) Sue ©1 0) 0 Ob 
have excellent working 
properties. 


Refining and Manufacturing Plant: 


317-319 E. Ontario St. 


el 

















Gold, Platinum, Silver 


Remittance is Unsatisfactory. 


ASSAYERS and REFINERS 





Tel. Orchard 1916 








149 CANAL STREET NEW YORK CITY 709 Sansom Phe Philadelphia | 


Your Shipment of Gold, Silver 


Scrap Platinum 
Is Returnable to You at Our Expense if Our Refiners and Assayers 


A. ROBINSON & SON T. B. HAGSTOZ @ SON 



















The finest Tower Clocks in the world are made by 

The E. Howard Clock Company of Boston. Also a | | 

= very complete line of substantial and accurate clocks #R— 

™ for the bank, office and school. = 
Write us for full information 

THE E. HOWARD CLOCK CO. 


i 373 Washington St. Boston 309 Broadway, New York 
31 North State St., Chicago 
Established 1842 
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Price $1.00 


The Jewelers’ Circular, 11 Jehn St. New Yer 
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[Patents Granted by the United States. 
The United States Patents That Have Ex- 
pired and the Registered Trade-Marks.] 





UNITED STATES PATENTS 


Issue of May 8, 1923 


1,454,127. WATCH CHARM AND THE LIKE. 
James Murpock McLean and GrorGe THoMas 
Munn, New Waterford, Nova Scotia, Can. 
Filed Jan. 22, 1920. Serial 353,372. 1 Claim. 

A thaumatrope comprising a frame and a disk 
supported for rotation therein, said disk bearing in- 





complete and mutually dependent fragments ‘of an 
emblem on the opposite sides thereof,. the frag- 
ments on one side intersecting those on the other 
side. 


164322 CONVERTIBLE 
Loes, New York. 
588,770. 5 Claims. 

In a device of the class described, in combination, 

a bezel, and a two part hoop hinged to the bezel, 

the part of the hoop being mounted to swing into 

contact throughout their adjacent faces when at sub- 


WATCH. 
Filed Sept. 18, 1922. 


SAMUEL 
Serial 





stantially a right angle to the plane of the bezel, 
or away from each other into substantially the same 
plane. 


1454522, BELT BUCKLE. Lowe tt W. SuIELps, 
Rochester, N. Y., assignor to Hickok Mfg. Co., 
Inc., Rochester, N. Y. Filed May 8, 1922. 
Serial 559,177. 4 Claims. 

A belt buckle comprising a front plate having 
side flanges, and a pivitally mounted clamping 





member, yieldingly supported from said side-flanges 
and having belt anchoring means connected thereto, 
1454768. WATCH GUARD. 


Jersey City, N. J. 
Serial 535,641. 


Puitie H. No.tine, 
Filed Feb. 10, 1922. 
3 Claims. 





on combination, with a pocket, of an arcuate 
"8 watch guard secured at its intermediate por- 


THE JEWELERS’ 











tion to the bottom of the pocket, and adapted to 
embrace a watch in the pocket, said guard being 
bifurcated at one end to receive the stem of a 
watch in the pocket. 


DESIGNS 
62,322. BUTTON, EMBLEM, BADGE, PIN, OR 
SIMILAR ARTICLE. Joserpu J. D1 Natate, 








New York. Filed July 12, 1922. 
Term of patent 3% years. 
62,328. SPOON OR SIMILAR ARTICLE. 
Henrik HIittsom, Wallingford, Conn., as- 
signor to R. Wallace & Sons Mfg. Co., Wal- 


Serial 3,045, 








Filed May 2, 


lingford, Conn. 1922. Serial 


2,038. Term of patent 7 years. 
€2,347. FINGER RING. ViINnceENT SorrENTINO, 


Providence, R.- I1., assignor to Uncas Mfg. 


fi) 


Co., Providence, R. I. 
Serial 523,779, 


Filed Dec. 20, 1921. 
Term of patent 3% years. 





UNITED STATES TRADE-MARKS . 


[The following trade-marks have been adjudged 
entitled to registration under the Act of Feb, 20, 
1905, and are published in compliance with Section 
6 of said Act.] 


Trade-Marks Published May 8, 1923 


Ser. 167,540. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) — STANDARD 
RinG Co., Inc., Boston, Mass. Filed July 28, 


1922. 











Particular description of goods.—Finger Rings. 
Claims use since Apr. 20, 1922. 


Ser. 172,208 (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) CaLHouN, 
Rosppins & Co., New York. Filed Nov. 18, 
1922. 

Particular description of goods.—Buckles, Thim- 
bles, Belt Clasps, Bracelets, Necklaces, Lavalliéres, 

Lorgnette Chains, Watch Guards, Brooches, Ear- 





drops, Watch Fobs, Metal Hairpins, Jeweled Combs, 
Jeweled Hair Ornaments, Jeweled and Pearl Collar 
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Supporters, Link Cuff Buttons, Collar Buttons, 
Pillowcase Studs, Necklace Snaps, Veil-Pin Sets, 
Hatpins, Stick Pins, Scarf Pins, Cuff Pins, Beauty 
Pins, Collar Pins, Veil Pins, Sash Pins, Pearl Lace 
Pins, Mesh Purses, Vanity Cases, Purse Tops and 
Frames, Skirt Supporters, Sterling-Silver Thimbles, 
Gold and Silver Beads, Jeweled Buttons, Buttons 
Made of or Coated with Precious Metals. All of 
the Above Articles Being Wholly or Partly Made 
of or Coated with Precious Metal. 

Claims use since July 1, 1890. 


Ser. 173,66. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) Grace PuHELPs 
McKenna, Washington, D. C. Filed Dec. 20, 
1922. 


DAY-BY-DAY 


Particular description of goods.—Necklaces, 
Bracelets, Brooches, Finger Rings, and Vanity 
Cases Made of or Flated with Precious Metal, 

Claims use since Dec. 1, 1922. . 


Ser. 176,704. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) Puira Mar- 
TON SHuUGART, Washington, D. C. Filed Feb. 
28, 1923. 


Particular description of Goods.—Imitation-Pearl 


Necklaces. 
Claims use since Jan. 1, 1923. 


Ser. ' 176,714. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) Byarp F. 
Brocan, Philadelphia, Pa. Filed Feb. 28, 
1923. 


THE LOVE 
TIE 


Particular description of goods.—Finger Rings. 
Claims use since April, 1921. 


Ser. 176,715. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) Byarp F, 
Brocan, Philadelphia, Pa. Filed Feb. 28, 
1923, 


UTOPIA 


Particular description of goods.—Finger Rings. 
Claims use since April, 1921. 


Ser. 176,800. (CLASS 28. 
PRECIOUS-METAL 
Brotuers, New York. 


JEWELRY AND 
WARE.) MILLER 
Filed March 1, 1923. 


TUT-ANKH-AME'N 


Particular description of goods.—Earrings, Hat- 
pins, Brooches, Rings, Necklaces, and Bracelets. 
Claims use since November, 1922. 


Trade-Mark Registrations 
May 8, 1923 
Act of March 9, 1920. Sec. (b) 
These Registrations are not subject to 


Granted 


opposition 
167,980. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) INTERNATIONAL 


STRATFORD 
SILVER 
PLATE CO 


Sttver Co., Meriden and Bridgeport, Conn. 
Filed Nov. 22, 1921. Serial 155,758. 


Particular description of goods.—Silver-Plated 
Flat Tableware. 
Claims use since on or about Sept. 30, 1921. 
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168,031. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) Jacques KREISLER 
& Co., New York. Filed May 12, 1922. Serial 
163,757. 


LATINUM-KLA 
(Crs FOB one) 


of goods.—Chains for 





Particular description 
Personal Adornment. 
Claims use since about Mar. 1, 1922. 


Trade-Marks Registered May 8, 1923 


167,680. TABLEWARE. Franxiin Sitver PLATE 
Co., Greenfield, Mass. Filed May 18, 1921. 
Serial 147,872. Published Feb. 6, 1923. 


167,686. WATCHES AND CLOCKS. Rost. H. 
Incersot. & Bro., New York, assignor, by 
mesne asignments, to Waterbury Clock Co. 
Filed Jan. 26, 1922. Serial 158,476. Published 
Feb. 13, 1923. 


167,75. PEARL NECKLACES, BRACELETS, 
SAUTOIRS, EARRINGS, FINGER RINGS, 
SCARFPINS, AND BROOCHES. Herman 
Raven Levin, Los Angeles, Cal. Filed Oct. 
10, 1922. Serial 170,532. Published Feb. 6, 
1923. . 


167,779. WATCHES, CLOCKS, AND PARTS 
THEREOF. Horrman Bros., Inc., New York. 
Filed Nov. 10, 1922. Serial 171,798. Pub- 
lished Feb. 13, 1923. 


167,788. CERTAIN NAMED ARTICLES OF 
JEWELRY. Gotpsmitn, Stern & Co., New 
York. Filed October 31, 1922. Serial 171,418. 
Published Feb. 6. 1923. 


167,782. IMITATION PEARLS. Joun Rosen- 
FELD, Washington, D. C. Filed October 20, 
1922. Serial 171,006. Published Feb. 6, 1923. 


167,785. NECKLACE CLASPS AND FASTEN- 
ERS. Harry C. Scuick, Inc., Newark, N. J. 
Filed July 15, 1922. Serial 166,960. Published 
Feb. 10, 1923. 








Isochronism 
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the friction in this position to bend the 
overcoil slightly so as to relieve the fric- 
tion in this position, but who knows? May- 
be the trouble is due to an ill fitted roller 
jewel or to a wrongly matched escapement, 
or some other condition which should be 
corrected in itself, so you see how little 
good comes from specific directions unless 
the instructor is right with you at the time. 
It is better by far to study the theory of 
isochronism and be able to analyze the cause 
of any difficulty and its effects upon the ac- 
tion than to try empirical methods because 
they worked in some other case. 

Unasked advice is usually not very ac- 
ceptable, but if you feel that a thorough 
study of theory is too extensive for you, 
stick as closely to factory condition as pos- 
sible and trust to luck for the rest.— 
H. S. A. 








Burglars smashed the plate glass windows 
of the Cheydleur jewelry store, Utica, N. Y., 
Tuesday morning, May 15, with a brick, and 
reaching through the opening, stole a half 
dozen watches. A railroad man returning 
home from work heard the crash and short- 
ly after saw a man run down the street and 
turn a corner. He gave the alarm, but the 
window smasher got away with the loot. A 
watch and a wrist watch were among the 
articles taken. The Jewelry Security Al- 
liance offers a reward of $100 for the 
capture of the thief. 


THE JEWELERS’ 
Notes from Ohio 





Stewarts jewelry store, a new retail shop 
in East Liverpool, is now located on W. 
6th St. 

The Lewis Jewelry Co., Akron, is now 
affiliated with the Akron Retail Merchants’ 
Association, according to an announcement 
made last week. 

Edward L. McQuiston, formerly manager 
of the Merrit Co. jewelers, Canton, and 
more recently connected with the Rubin & 
Fredland Co., has resigned his position with 
the latter firm to become associated with a 
Canton real estate firm. 

Thad Ackley, 83, one of Warren’s, O., 
oldest business men died suddenly at his 
home in that city recently from the effects 
of a general breakdown. He was one of 
the most widely known jewelers in Ohio. 
Masons had charge of the funeral. 

Memorial services for the late W. J. 
Frank, Akron jeweler for 50 years, was 
held in the Grace Reformed Church Sun- 
day morning, May 13. Mr. Frank was 
superintendent of the church Sunday school 
for more than 45 years and has been an 
elder in the church for more than W years. 

The 24-Karat Club of the Akron Mer- 
chants’ Association has voted to inaugurate 
a comprehensive advertising campaign of an 
educational nature. If plans as outlined ma- 
terialize this campaign will continue through 
the year and will be carried on in a co- 
operative manner. President E. W. Cham- 
berlin will appoint the advertising com- 
mittee within a few days. The club has also 
decided to hold regular meetings on the first 
Monday noon of each month. 

The John Brenner Jewelry Co., Youngs- 
town, O., this week got some real publicity 
in connection with “National Sterling Silver 
Week.” The store in its advertising ap- 
pealed to the patrons of the store to lend 
the store silver pieces or-sets they were 
holding as prized possessions. They asked 
for the original date of purchase or manu- 
facture. The store offered a silver prize for 
the oldest exhibit. The silver was ex- 
hibited in the store display windows and 
attracted much attention. 

Phillip Baldwin, commissioner in charge of 
the Akron Better Business Commission, has 
announced his resignation and his transfer 
to Cincinnati to assume charge of a new 
Better Business Bureau which is being 
established there. Mr. Baldwin will leave 
Akron June 1. It is announced that his 
successor will be H. L. Baldensberger, now 
assistant manager of the Toledo (O.) Better 
Business Commission. Jewelers in Akron 
say the Akron Better Business Commission 
is one of the most essential assets to the 
jewelry industry inaugurated here in recent 
years. 

A campaign to arouse interest in retail 
selling classes in the Akron public schools 
will be conducted by the Retail Merchants’ 
Association according to Jack Moore, secre- 
tary. Mr. Moore, starting this week, will 
speak before high school students on “Re- 
tailing as a Career.” There are now 106 
high school students enrolled in retail sell- 
ing classes at Central and West High 
Schools. It is planned to establish other 
schools in the Fall, and arrange the schedules 
so that the students get 20 school days and 
30 non-school days of actual practice in re- 


CIRCULAR 


May 23, 1923, 





tail selling in the stores. Jewelers here are 
co-operating in the movement. 








Seattle, Wash. 


Max Lachman, of I. Lachman & Song 
Co., recently left for Europe, to be gone 
until about June 1, and while across the 
sea will visit Berlin, Antwerp and Parig | 
on a business trip. 

Among recent callers on the Seattle trade 7 
were, H. Simpson, the Nugget Shop, Juneau, © 
Alaska, and Jack Boch, Eisenberg & (%, 
San Francisco; J. P. Nelson, Wenatches © 
Wash., Alfred H. Bullion, A. H. Butliog 
Company, San Francisco. 

P. J. Berndtzen, pioneer North End 
jeweler, has moved into his new store at 
540% Ballard Ave.‘ Mr. Berndtzen is og 
of the oldest jewelers in his district, and 
the move was necessitated by steadily in | 
creasing business, he reports. 

W. B. Clifton has taken new quarters ig” 
the building recently constructed at Firs) 
Ave. and Pike St., and has a very attractive 
jewelry shop. Adjoining the Clifton store 
is the new Huteson-Donahey Optical Co, 
shop, opened by Ralph N. Donahey. 

Sigfried Crohn, manager of the Crohn 
Bros. uptown store, which was closed May 
1, due to the fact that the building is to be 
razed, left for Europe on a three months 
trip May 10. D. Grinstein, who moved, 
early in May, from the Orpheum Theater 
block to 1107 Third Ave., acquired th 
fixtures of the Crohn store. 











A Japanese Corner in the Jewelry 


Store 
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be given a corner of the jeweler’s shop @ 
may occupy a case all their own. 

Vases, necklaces, smoking boxes and ash 
trays, tea sets, trays, baskets, almost every 
article on sale in the Japanese novelty shop 
can find its way into the Japanese commer 
cr showcase of the jewelry store. The 
Buddha small or large, is always a 
runner of Japanese stock while Confucit® 
also an announcement of the novelties from 
the Orient. 

Incense burners will never go out of ms 
They have the same appeal as perfume has 
and therefore burners and a large stock 
the many kinds of incense should mi 
ready sellers. Certainly with the comm 
of perfume into the jewelry store stock ® 
cense will take a prominent place. 

A window, occasionally, of Japanese # 
Chinese or Egyptian jewelry and m 
which are really gift department 
in which an incense burner is kept 
is one which is novel and will cause much 
attraction and increase sales. There ® 
something very fascinating about the mar 
ner in which the smoke curls up W 
women cannot seem to resist. Therefore # 
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incense burner occasionally burning in 
Oriental corner of the jeweler’s gt 
partment will push the sales of these burse# 
and the incense. ' 



















Schneer’s, Inc., Norfolk, Va., will opea f 
jewelry store at the corner of 6th and B 
Sts., Richmond, Va. 
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